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Dear Shareholders,

Every day, more than 27,000 AMDers around the world come to work united by
a single purpose: push the limits of high-performance and adaptive computing
to help solve the world’s most important challenges. The impact of our work has
never been more profound, and the opportunities ahead have never been greater.

This is an incredibly exciting time for

AMD and the entire semiconductor
industry as chips now power nearly every
aspect of modern life. AMD technology is
everywhere, enabling the essential devices
and services used by billions of peaple
every day.

Today, no technology better exemnplifies
the power of high-perfarmance computing
than Al. As the most transformative
technology of the last 50 years, Al will
fundamentally reshape industries and
daily life in ways that extend far beyond
anything we can imagine.

In the data center alone, we expect the Al
accelerator total addressable market to
grow by more than 60% annually, reaching
S500 billion by 2028 — equivalent to the
entire semiconductor industry's annual
revenue in 2023. Beyond the data center,
the rapid expansion of Al across PCs,
embedded devices and the edege will drive
demand for more compute across each of
our target markets.

Delivering on the promise of Al will
require a diverse set of energy-efficient
and high-performance compute engines,
which we have spent years developing.
However, truly addressing the scope and
complexity of Al demands operational
excellence at scale and a complete
ecosystem built on trusted partnerships

2024 Financial Performance

*25.8B | +14%

Annual Revenue Year-over-year

Record revenue growth in Data Center and Client
segments partially offset by lower revenue in
Gaming and Embedded segments

with industry leaders. Our decade-long
transformation has prepared us in each of
these dimensions. We believe AMD is one
of the few companies with the technical
expertise and deep customer partnerships

to deliver seamless end-to-end Al solutions

— from the cloud to the edge and across
thousands of end devices.

Our differentiated Al strategy builds on
close collaboration with hardware and
software leaders across the industry. We
believe open standards and ecosystems
accelerate innovation and broaden
adoption. Just as standards-based
protocals drove significant internet growth
and transformed industries, establishing
key standards and creating an open
software ecosystem are critical to enabling
the full potential of Al

2024 marked a major milestone in our
journey as we:

+ Achieved record server processor
market share, driven by growing
adoption of AMD EPYC™ processors
across cloud, enterprise and
supercomputing customers.

+ Scaled our data center Al business
to mare than $5 billion in annual
revenue, with Meta, Microsoft, Oracle
and others deploying AMD Instinct™
MI300 accelerators in large-scale
production environments.

7B

Client Revenue

»3.6B

Embedded Revenue

~12.6B

Data Center Revenue

*2.6B

Gaming Revenue

« Significantly enhanced our ROCmM™
Al software stack by integrating
new features, optimizing popular
libraries, enabling new frameworks
and expanding third-party ecosystem
support that increased inferencing
performance of AMD Instinct MI300X
accelerators 2.7x since launch.

+ Gained client processor market share
based on cutting-edge performance,
efficiency and Al capabilities of our
AMD Ryzen™ processors.

« Solidified and extended our position
as the industry’'s leading provider of
adaptive computing solutions.

Based on this momentum, we delivered
strong financial results in 2024. Annual
revenue grew 14% to $25.8 billion as
record Data Center and Client segment
revenue more than offset declines in
our Gaming and Embedded segments.
Importantly, combined sales of our AMD
EPYC and AMD Instinct data center
products nearly doubled year-over-year,
contributing approximately 50% of
annual revenue. As a result, we achieved
record annual revenue while significantly
expanding gross margin and increasing
profitability year-over-year.

Data Center Transformation

DATA CENTER REVENUE

3178 y2en

2020 Revenue
Annual: $3.88
Data Center: 5178 (17%)

2024 Revenue
Annual: $25.88
Data Center: 512,68 (43%)
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DATA CENTER

2024 was another major inflection point
for our server business as share gains
accelerated. EPYC processors have
become the CPU of choice for the modern
data center as we have consistently
executed our multi-year roadmaps and
delivered a top-to-bottom portfolio

that offers significant performance and
TCO advantages across virtually every
enterprise and cloud workload.

The world's largest cloud providers
have deployed EPYC CPUs at scale to
power their most important and popular
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services, including Office 365, Facebook,
Microsoft Teams, Salesforce, SAP, Zoom,
Uber, Netflix and many more. Meta
alone has deployed more than 1.5 million
EPYC processors across their global data
center fleet.

More than 1,000 AMD-powered public
cloud instances are now available

from AWS, Alibaba, Google Cloud,
Microsoft Azure, IBM Cloud, Oracle,
Tencent and others, an increase of 27%
year-over-year. Enterprise adoption of
EPYCin the cloud grew significantly in
the year with large businesses activating
nearly 3x more EPYC cloud instances
year-over-year.

Enterprise adoption of EPYC processors
also surged as there are now more
than 450 AMD EPYC server platforms
available from the largest OEMs and
ODMs. We expanded our footprint with

Forbes 2000 companies, highlighted by
large wins with Adobe, Micron, Nestlé,
ServiceNow, Tata, Verizon, Visa and
others who deployed EPYC servers to
power their mission-critical workloads.

In October, we launched our 5th Gen
EPYC processor family delivering
breakthrough performance and
leadership TCO across enterprise scale-up
and cloud-native scale-out workloads.
Our latest EPYC processor family has
set more than 540 performance world
records across business applications,
data management, virtualized
infrastructure, supercomputing

and digital services workloads. All

of our cloud partners are planning

to deploy 5th Gen EPYC processors
across their infrastructure, and server
providers are on-track to launch more
than 120 platforms supporting the
new processors.



2024 was also an outstanding year for our data center
Al business.

We launched our AMD Instinct MI325X GPUs with
industry-leading inferencing performance, accelerated our
Al hardware roadmap to deliver an annual cadence of new
accelerators, significantly enhanced our ROCm software
suite and strengthened our partnerships with many of the
world's largest Al providers.

Leading cloud providers and Al innovators adopted AMD
Instinct MI300 accelerators at scale to power their Al
workloads. Microsaft highlighted the TCO advantages of
AMD Instinct MI300X accelerators when running multiple
Microsoft Copilot services that use the latest CPT-4
models. Meta announced broad deployment of MI300X
forinference, including serving all live traffic for its most
demanding Llama 4058 frontier model exclusively on
AMD GPUs.

Microsoft, Oracle Cloud, IBM Cloud and more than a
dozen other Al-specialized cloud providers adopted AMD
Instinct accelerators to power their public cloud instances,
including flagship instances available on Microsoft Azure
that scale up to thousands of GPUs for Al inference and
training and high-performance computing workloads.

Annual Cadence of New Al Accelerators

2025

MI400 SERIES
MI350 SERIES

Mi325X

MI300X

The El Capitan supercomputer at Lawrence Livermore National
Laboratory, powered by AMD Instinct MI300A APUs, debuted

as the fastest computerin the world on the latest TOPS00
list. AMD proudly powers two of the top three exascale

computers in the United States, and El Capitan is one of them.

Adoption of our AMD EPYC and AMD Instinct processors
with the broader supercomputer customer base also grew in
the year, with AMD-based systems comprising 50% of the
top ten fastest and 40% of the ten most energy-efficient
supercomputers in the world.
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We expanded functionality
at every layer of our
ROCm stack.

Today, more than 1 million models

on Hugging Face run seamlessly on
AMD hardware, and our platforms

are supported natively in leading
frameworks like PyTorch and JAX,
emerging compilers such as OpenAl
Triton, and serving solutions like vLLM
and SGLang.

While we have made significant progress
with our hardware and platfarms,
accelerating our software roadmap

and strengthening broad ecosystem
support remain a top priority. Our
strategy is to establish ROCm as the
industry's leading open software stack
for Al, providing developers with greater
flexibility and accelerating innovation.
To support the growing adoption of
AMD Instinct accelerators, we are
increasing investments to enhance

the out-of-the-box experience and
expanding our resources supporting the
open-source community, enabling faster
development, testing and release of
software enhancements.

In August, we acquired Silo Al, a

private Al [ab in Finland with extensive
experience developing tailored Al
solutions for Allianz, Ericsson, Finnair,
Korber, Nakia, Phillips, T-Mohile, Unilever

and others. The Silo team brings deep
expertise in large language model
development that will enable customers
to build optimized Al solutions for

AMD hardware.

We took several major steps in our long-
term strategy to deliver Al solutions at
data center scale. To address the need
for scale-up and scale-out networking
performance for Al data centers, AMD
is a founding member of the Ultra
Accelerator Link (UALink) and the

Ultra Ethernet Consortium (UEC), both
of which are defining open industry
standards for Al networking to allow an
open ecosystemn of Al accelerators to
work seamlessly together.

We also announced our intention to
acquire ZT Systems, a leading provider
of Al infrastructure to many of the
largest hyperscale computing companies.
We expect ZT's deep expertise across
system design, validation, networking
and testing to significantly strengthen
our systems and customer enablement
capabilities and greatly accelerate the
time to validate and deploy AMD Al
solutions at scale.



CLIENT

We launched our Ryzen 9000 series desktop processors

with cutting-edge productivity, gaming and content creation
performance. We also introduced our next-generation Ryzen
8000 X3D processors that use 30 chiplet technologies

to raise the bar in PC gaming performance even further.
Demand for our Ryzen desktop processors was strong
throughout the year, resulting in record desktop CPU revenue
share for the year.

For notebooks, we launched our Ryzen Al 300 series that
extend our industry-leading CPU and GPU performance and
introduced the industry's fastest NPU for Copilot+ PCs with
50 TOPs of Al compute. More than 100 Ryzen Al 300 series
premium, gaming and commercial platforms have been
announced by Acer, Asus, Dell, HP, Lenovo and others.

We also expanded our Ryzen portfolio of commercial
processors with the launch of our Ryzen Al PRO 300 series

CAMING

In semi-custom, Sony announced the PS5 Pro with significant
increases in graphics and ray tracing performance and Al-
driven upscaling enabled by a new AMD semi-custom SoC that
extends our multi-generational partnership. The current console
generation has been strong for AMD, highlighted by cumulative
unit shipments surpassing 100 million in the fourth quarter.

In gaming graphics, channel sell-out accelerated in the second half
of the year as we prepared to launch our next-generation Radeon™
RX 3000 series GPUs powered by our RONA 4 architecture

with significantly enhanced ray tracing performance and new

Al capabilities. RONA 4 brings substantial improvements in ray
tracing and introduces Al-powered upscaling technology, enabling
high-quality 4K gaming for mainstream players.

We launched our Radeon RX 9070 graphics cards in early 2025
to overwhelming demand. In its first week alone, the RX 9070

that were the first CPUs in the industry to bring enterprise-
class security, manageability and Al capabilities to Copilot+
PCs. HP and Lenovo tripled the number of Ryzen Al PRO
platforms they offered year-over-year, and we were very
excited that Dell announced in January 2025 that they will offer
a complete portfolio of Ryzen PRO commercial notebooks for
the first time ever.

Our Ryzen processor portfolio has never been stronger,
enabling differentiated experiences and better performance
across the stack. For Al PCs, AMD is the only provider that
offers a complete portfolio of CPUs enabling Copilot+
experiences on premium ultrathin, commercial, gaming and
mainstream notebooks.

outsold any previous Radeon GPU launch by a significant
margin, setting a new sales record for the brand. This success
underscores our commitment to delivering industry-leading
perfarmance in the highest-volume segment of the enthusiast
gaming market.

We launched our newest Radeon RX 9070 series cards in early
2025 to very strong demand, setting a new record for first-
week sales based on delivering leadership performance for the
highest-volume segment of the enthusiast gaming market.



EMBEDDED

Embedded segment annual revenue
declined 33% to 53.6 billion.

We expanded our portfolio with differentiated solutions
for key markets. We launched the industry's largest

FPGA, the Versal Premium VP1902, that has been adopted
by all major emulation and prototyping companies.

We announced several new product families spanning
multiple performance and prices ranges including Spartan
Ultrascale+ for cost-optimized applications; Versal RF
series for aerospace and defense markets; 2nd Gen Versal
family for edge Al applications that delivers up to 10x mare
compute and enables Al application acceleration on a single
chip; Versal Premium Series Gen 2; and Ryzen Embedded
8000 series with integrated NPU for machine vision,
robotics and industrial automation applications.

For embedded edge applications, we launched the EPYC
Embedded 8004 Series optimized to deliver industry-
leading performance and connectivity for networking,
storage and industrial applications. We also began shipping

our next-gen Alveo card that is the industry's fastest solution
for ultra-low latency trading.

Importantly, we closed a record $14 billion of design wins
in 2024, an increase of more than 25% year-over-year as
customer adoption of our adaptive computing platforms
expands, and we won large, new embedded CPU designs.

BEYOND THE PRODUCT
PORTFOLIO

We remain dedicated to operating responsibly
and creating a workplace where everyone is
respected and valued.

In 2024, we were recognized as one of Forbes World's Best
Employers, Fortune World's Most Admired Companies,
TIME100 Most Influential Companies, America's Most JUST
Companies (2025), Newsweek America’s Greenest Companies
(2025), 100 Best Corporate Citizens and received a Gold Medal
from EcoVadis Sustainability Rating (2025). AMDers continue
to give back to their communities as employees volunteered at

more than 358 events and the number of employee volunteer
hours increased 43% in 2024 compared to 2023. We further
extended visibility and impact of the AMD brand, ranking as
the fifth fastest-growing brand since 2020 among the world's
500 most valuable brands and increased our brand value 24%
year-over-year, according to Brand Finance.

Delivering highly-performant and highly efficient processors
is central to our long-term roadmaps. As an example, we

set a goal to deliver a 30x increase in energy efficiency for
AMD processors and accelerators for Al training and high-
performance computing from 2020 to 2025. We are well

on track to exceed our goal based on delivering a 28.3x
improvement at the end of 2024 with our latest AMD Instinct
MI300X GPUs and 5th Gen EPYC CPUs.



U N P R E E E D E NTE D Looking ahead, Al will drive the most « Executing our multi-year roadmap
significant transformation in the history of AMD Instinct accelerators and

O P PO RTU N |T| E S of computing. This pivotal moment offering turnkey, datacenter-scale

creates an unprecedented growth platforms that deliver industry-leading
A H EA D opportunity for AMD, driven by the performance-per-watt for a broad range
rapid adoption of new Al computing of Al workloads

infrastructure that will also drive
increased demand for our broader

Broadening adoption of our embedded

compute portfolio. Al systems must and adaptive computing solutions that
continually process, interact with, power unigue features and capabilities
and generate insights from massive for customers across a wide range
real-world datasets that run on AMD of industries
Over the past decade, we have EPYC and AMD Ryzen processors. For
established AMD as the high- example, Al-powered digital assistants « Enabling leadership Al capabilities
performance and adaptive computing will tap into enterprise software, across our entire product portfolio,
leader by relentlessly innovating, databases and cloud platforms to ensuring all of our CPU, GPU and
consistently executing our multi- handle critical business operations, adaptive computing products excel at
generation product roadmaps, from financial analysis to supply both Al and traditional computing
and building deeply collaborative chain optimization. Each of these
relationships with an expanding applications will drive demand for « Building an open, full-stack Al software
ecosystem of strategic partners. massive amounts of additional compute ecosystem by strengthening ROCm
across our data center, PC, gaming and with the speed and scale of the
While | am incredibly proud of what we embedded business. open-source community.
have accomplished, | am even maore
excited about the opportunities we To accomplish our ambitious goals, we Our 2024 financial results mark the
see pver the EDming years. AMD has a are focused on: begiﬂning of this new gmwth trajEE‘EDr\r‘,
differentigted opportunity to enable the reflecting the early returns on the
next wave of revolutionary solutions in « Extending our industry-leading increased investments we have been
medicine, climate research, industrial data center, PC and gaming product making across our portfolio. Looking
automation, personalized computing and portfolios by expanding the ahead, we see significant opportunities
more - transforming entire industries, performance and energy efficiency to rapidly scale our data center Al
reshaping business processes, delivering advantages of our EPYC, Ryzen and business and drive strong growth across
new experiences, and improving the daily Radeon processors each of our other segments.

lives of billions.

Dr. Lisa Su
Chair & Chief Executive Officer

CAUTIONARY STATEMENT
This letter contains forward-looking statements, including but not limited to, the features, functionality, availability, timing, performance, expectations, adoption and expected
benefits of AMD's products and future products; the future of Al and the significant growth opportunities for AMD Al solutions; AN

MD's Al strategy; the total addressable market for Al
accelerators; expected launches by AMD's cloud partners and server providers; expected benefits of AMD's acquisition of Silo Al AMD's planned acquisition of ZT Systems and potential

A

benefits; AMD's strategic priorities; and AMD's new growth trajectory and significant opportunities to @pidly scale data center Al business while driving strong growth acioss other A M D bl
segments, which are made pursuant to the safe harbor provisions of the Private Securities Litigation Reform Act of 1995. Investors are cautioned that forward-looking statements ngthEI‘ we advance_
contained herein invalve risk and uncertainties that could cause actual results to differ materially from cument expectations. We urge investors to review in detail the risk and

uncertainties in our Securities and Exchange Commission filings, including but not limited to our most recent reports on Forms 10-K and 10-0.
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Securities registered pursuant to Section 12(g) of the Act: None
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Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Exchange
Act. Yes [ No
Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange
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Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted pursuant to
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files): Yes No[]
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, a smaller reporting
company, or an emerging growth company. See the definitions of “large accelerated filer.” “accelerated filer,” “smaller reporting company,”
and “emerging growth company™ in Rule 12b-2 of the Exchange Act.

Large accelerated filer Accelerated filer[ ]

Non-accelerated filer [ ] Smaller reporting company [_|
Emerging growth company [_]

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying
with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act.
Indicate by check mark whether the registrant has filed a report on and attestation to its management’s assessment of the effectiveness of its
internal control over financial reporting under Section 404(b) of the Sarbanes-Oxley Act (15 U.S.C.7262(b)) by the registered public
accounting firm that prepared or issued its audit report.
If securities are registered pursuant to Section 12(b) of the Act, indicate by check mark whether the financial statements of the registrant
included in the filing reflect the correction of an error to previously issued financial statements.
Indicate by check mark whether any of those error corrections are restatements that required a recovery analysis of incentive-based
compensation received by any of the registrant’s executive officers during the relevant recovery period pursuant to §240.10D-1(b). []
Indicate by check mark whether the registrant is a shell company (as defined by Rule 12b-2 of the Exchange Act). Yes [] No
As of June 28, 2024, the aggregate market value of the registrant’s common stock held by non-affiliates of the registrant was approximately
$261.4 billion based on the reported closing sale price of $162.21 per share as reported on The NASDAQ Global Select Market (NASDAQ)
on June 28, 2024, which was the last business day of the registrant’s most recently completed second fiscal quarter.
Indicate the number of shares outstanding of each of the registrant’s classes of common stock, as of the latest practicable date: 1,620,477,962
shares of common stock, $0.01 par value per share, as of January 30, 2025.

DOCUMENTS INCORPORATED BY REFERENCE
Portions of the registrant’s proxy statement for the 2025 Annual Meeting of Stockholders (2025 Proxy Statement) are incorporated into
Part I1I hereof. The 2025 Proxy Statement will be filed with the U.S. Securities and Exchange Commission within 120 days after the
registrant’s fiscal year ended December 28, 2024.
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PART I

ITEM 1. BUSINESS
Cautionary Statement Regarding Forward-Looking Statements

The statements in this report include forward-looking statements within the meaning of the Private Securities
Litigation Reform Act of 1995. These forward-looking statements are based on current expectations and beliefs
and involve numerous risks and uncertainties that could cause actual results to differ materially from
expectations. These forward-looking statements speak only as of the date hereof or as of the dates indicated in
the statements and should not be relied upon as predictions of future events, as we cannot assure you that the
events or circumstances reflected in these statements will be achieved or will occur. You can identifv forward-
looking statements by the use of forward-looking terminology including “believes,” “expects,” “may,” “will,”
“should,” “seeks,” “intends,” “plans,” “pro forma,” “estimates,” “anticipates,” or the negative of these words
and phrases, other variations of these words and phrases or comparable terminology. The forward-looking
statements relate to, among other things: possible impact of future accounting rules on AMD’s consolidated
financial statements; demand for AMD’s products; AMD’s strategy and expected benefits; the growth, change
and competitive landscape of the markets in which AMD participates; international sales will continue to be a
significant portion of total sales in the foreseeable future; that AMD’s cash, cash equivalents, and short-term
investment balances together with the availability under that certain revolving credit facility (the Revolving
Credit Agreement) made available to AMD and certain of its subsidiaries, our commercial paper program, and
our cash flows from operations will be sufficient to fund AMD’s operations including capital expenditures and
purchase commitments, and acquisitions over the next 12 months and beyond; AMD’s ability to obtain sufficient
external financing on favorable terms, or at all; AMD’s expectation that actions associated with the 2024
Restructuring Plan will be substantially completed by the end of the first quarter of fiscal year 2025; AMD's
expectation that based on management’s current knowledge, the potential liability related to AMD’s current
litigation will not have a material adverse effect on its financial position, resulits of operation or cash flows;
anticipated ongoing and increased costs related to enhancing and implementing information security controls;
revenee allocated to remaining performance obligations that are unsatisfied which will be recognized in the next
12 months; a small number of customers will continue to account for a substantial part of AMD s revenue and
receivables in the future; the expected implications from the development of the legal and regulatory
environment relating to emerging technologies such as Al; AMD’s expectation that it will not pay dividends in
the near future; AMD’s ability to achieve its corporate responsibility initiatives; expected future Al technology
trends and developments; the expected benefits of AMD’s acquisition of Silo Al Oy (Silo Al); AMD’s anticipated
acquisition of ZT Group Int’l, Inc. (ZT Systems) and the anticipated timing of the transaction; AMD’s intention to
seek a strategic partner to acquire ZT Systems’ manufacturing business; and AMD’s expectation to fund stock
repurchases through cash generated from operations. For a discussion of the factors that could cause actual
results to differ materially from the forward-looking statements, see “Part I, Item IA-Risk Factors” and the
“Financial Condition™ section set forth in “Part 11, Item 7-Management'’s Discussion and Analysis of Financial
Condition and Results of Operations,” or MD&A, and such other risks and uncertainties as set forth below in
this report or detailed in our other Securities and Exchange Commission (SEC) reports and filings. We assume
no obligation to update forward-looking statements.

LI LLNTY LT

Additionally, we make certain volunitary disclosures in this report and on our website, which are informed by
various standards and frameworks (including standards for the measurement of underlying data), and the
interests of various stakeholders. As such, these voluntary disclosures may not necessarily be “material” under
the federal securities laws for SEC reporting purposes. Furthermore, much of this information is subject to
methodological considerations or information, including from third-parties, that is still evolving and subject to
change, and which AMD does not independently verify. For example, our disclosures based on any standards
may change due to revisions in framework requirements, availability of information, changes in our business or
applicable government policies, or other factors, some of which may be beyond our control.

References in this Annual Report on Form 10-K to “AMD.” “we.” “us,” “management,” “our” or the “Company”
mean Advanced Micro Devices, Inc. and our consolidated subsidiaries.



Overview

AMD is the high performance and adaptive computing leader, powering the products and services that help solve
the world’s most important challenges. Our technologies advance the future of data centers, powering the cloud
services that have become an essential part of how we work, game, and connect to network, PCs, edge
computing, and artificial intelligence (AI). We drive innovation through high-performance and adaptive
computing technology, software and product leadership.

With our high-performance product portfolios, we deliver differentiated solutions, such as our semi-custom
System-on-Chip (SoCs), Adaptive SoCs, and accelerated processing units (APUs), and platform level client
computing devices, embedded platforms and servers for our customers. We offer a deep portfolio of data center
computing solutions including Al accelerators, microprocessors (CPUs), graphic processing units (GPUs), data
processing units (DPUs), Smart Network Interface Cards (SmartNICs), and field programmable gate arrays
(FPGAS), to meet the vast computing performance requirements of today’s data centers, supercomputers, Al and
Machine Learning (ML) data center environments and cloud environments. We drive innovation with our line-up
of CPUs, APUs and chipsets for desktops and notebooks, to bring performance, efficiency, Al capabilities and
modern security features to gamers, creators, consumers and enterprises. AMD was the first company to integrate
a dedicated neural processing unit (NPU) on the same SoC as an x86 CPU for Al PCs. Our GPUs, including
discrete GPUs, semi-custom SoC products and development services, work together with software to power
immersive gaming experiences for PCs, game consoles and cloud gaming services. We are a leader in embedded
computing, where we deliver high-performance and scalability across a full portfolio of CPUs, APUs, FPGAs,
system on modules (SOMs) and Adaptive SoCs that are used in a variety of markets, including automotive,
industrial, healthcare, storage and networking. We also incorporate dedicated Al processing capabilities into our
embedded portfolio.

We develop world-class software stacks that are used to enable our high-performance products. Our software
stacks include development tools, compilers, and drivers for our CPUs, APUs, GPUs and FPGAs. We work
closely with our customers to define and develop customized solutions to precisely match their requirements. We
enable this by combining our broad portfolio of high-performance IP with our leadership design and packaging to
deliver world-class customized solutions to our customers. We invest in innovative technology and solutions
such as our custom-ready chiplet platform and AMD Infinity Architecture to maintain our leadership position as
a custom-design silicon provider of choice.

Our Strategy

We believe that Al is defining the next era of computing and that the full potential of Al will be realized when
the technology is pervasive across cloud, edge and end devices. We believe AMD has the compute engines,
intellectual property, software capabilities and expertise to be a leader in this next computing era with a broad,
portfolio of high-performance compute engines spanning across supercomputing, cloud, edge, embedded and end
devices. We believe we have a unique opportunity to make AMD the end-to-end Al leader based on the breadth
of our technology and product portfolios.

Our Al strategy is focused on three priorities. The first is delivering a broad portfolio of high-performance
adaptive hardware and software solutions, The second is expanding the deep and collaborative partnerships we
have established across the ecosystem to accelerate deployments of AMD based Al solutions at scale. And the
third is providing compelling user experiences to extend the open and proven software platform we have
established that enables our Al hardware to be deployed more broadly and easily.

One of our priorities in 2024 was to accelerate growth in our Data Center segment. The demand for our data
center Al accelerator products was very strong as large hyperscaler customers, OEMs and ODMs deployed our
AMD Instinet™ MI300X GPUs. During the year, we announced that we have accelerated our AMD Al
accelerator roadmap to deliver an annual cadence of leadership AMD Instinct solutions. We announced our 5th
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Gen AMD EPYC™ family of server processors, providing leadership performance and capabilities for a wide
range of data center workloads.

During the year, we completed the acquisition of Silo Al Oy (Silo Al). an Al lab based in Finland. The
acquisition of Silo Al expanded our capability to accelerate development and deployment of Al models on AMD
hardware. Silo Al has also developed a software stack used to train multiple state-of-the-art large language
models (LLMs) on AMD Instinct accelerators that can accelerate the development of highly-performant AMD
training solutions.

We also focused on building our data center Al rack and data center-scale solutions capabilities by entering into
an agreement to acquire ZT Group Int’l, Inc. (ZT Systems), a provider of Al and general purpose compute
infrastructure for hyperscale computing companies in August 2024. We believe that with the acquisition of ZT
Systems, we can deliver leadership training and inferencing solutions that can accelerate time to deployment for
our AMD Instinct platforms. The acquisition is expected to close in the first half of fiscal year 2025, subject to
certain regulatory approvals and other customary closing conditions. We intend to seek a strategic partner to
acquire ZT Systems’ manufacturing business.

We continued to invest in driving software capabilities and the open ecosystem to deliver powerful new features
and capabilities in the AMD ROCm™ open software stack, bringing the latest features to highly-performant Al
training and inference on AMD platforms. During the year, we made several key optimizations and additional
features in the latest AMD ROCm software that increases performance in key generative Al workloads, adds
expanded support and optimization for additional frameworks and libraries, and simplifies the overall developer
experience.

Our Business
Our four reportable segments are:

* the Data Center segment, which primarily includes Al accelerators, server CPUs, GPUs, APUs, DPUs,
FPGAs, SmartNICs, and Adaptive SoC products for data centers;

= the Client segment, which primarily includes CPUs, APUs, and chipsets for desktops and notebooks;

* the Gaming segment, which primarily includes discrete GPUs, semi-custom SoC products and
development services; and

* the Embedded segment, which primarily includes embedded CPUs, GPUs, APUs, FPGAs, SOMs, and
Adaptive SoC products.

In addition to these reportable segments, we have an All Other category, which is not a reportable segment.

Beginning with our fiscal year ending December 27, 2025, we plan to combine the Client and Gaming segments
into one reportable segment to align with how we manage our business. As a result, we will have three reportable
segments: Data Center, Client and Gaming, and Embedded.

Data Center Segment
Data Center Market

The Data Center segment primarily includes server-class CPUs, GPUs, Al accelerators, DPUs, FPGAs,
SmartNICs, and Adaptive SoC products. We leverage our technology to address the computational, visual data
processing and Al workload acceleration needs in the data center market. Modern data centers require high
performance, energy efficient, scalable and adaptable compute engines to meet the demand driven by the
growing amount of data that needs to be stored, accessed, analyzed and managed. Different combinations of
CPUs, GPUs, DPUs, FPGAs, SmartNICs, and Adaptive SoCs enable the optimization of performance and power
for a diverse set of workloads.



Data Center Products

Server CPUs. Our CPUs for server platforms currently include the AMD EPYC Series processors. EPYC CPUs,
which are based on the x86 architecture, are server-specific processors designed for high-performance
computing, enterprise IT, supercomputing, and large data centers. We recently announced our 5th generation
AMD EPYC family of server processors, further expanding our high-performance server CPU portfolio.

Data Center GPUs. Our AMD Instinct family of GPU accelerator products, including AMD Instinct MI200,
MI300 and MI325 series, are based on AMD CDNA™ architecture. AMD Instinct accelerators are designed to
address the growing demand for Al training and inferencing and exascale-class scientific computing. Our visual
cloud GPU offerings include products in the Radeon™ PRO V families. Qur visual cloud data center GPUs
include a range of solutions tailored towards workloads requiring remote visualization, such as
Desktop-as-a-Service, Workstation-as-a-Service and Cloud Gaming.

FPGAs and Adaptive SoCs. We offer a wide range of FPGAs, Adaptive SoCs and acceleration cards for the data
center. Devices include the Virtex™ and Kintex™, Artix™, and Spartan™ FPGA products, as well as Zynq™,
Zynq MPSoC, and Versal™ Adaptive SoC products. Our Alveo™ accelerator cards provide a platform for

accelerating multiple data center workloads at the edge or the cloud.

Networking Products. Our Pensando™ DPUs and comprehensive networking software stack offload data center
infrastructure services from the host CPU, are used by large Infrastructure as a Service (IaaS) cloud providers to
accelerate workload performance for hosted virtualized and bare-metal offerings.

The AMD Solarflare™ portfolio offers a comprehensive low latency networking solution that combines hardware
adapters with the Onload™ family of user space networking libraries. AMD Solarflare products are the preferred
networking solution for capital markets, enabling customers to develop a wide range of high-performance
applications across the entire trading ecosystem.

Client Segment
Client Market

Our CPUs and APUs power PCs that have become an integral part of how customers work, learn and play.

Client Products

Desktop CPUs. Our CPUs and APUs for desktop platforms currently include the AMD Ryzen and AMD Ryzen
Threadripper™ processors. We launched the Ryzen 9000 series processors featuring “Zen 57 cores, along with
X3D models featuring 2nd generation AMD 3D V-Cache™ technology for leadership gaming performance. Our
7000-series Ryzen desktop processors also feature models which include our 1%t generation AMD 3D V-Cache
technology. Our latest AMD Ryzen G-Series processors integrate advanced graphics.

Notebook CPUs. Our AMD Ryzen mobile processors offer a leadership combination of performance, battery life,
and immersive visual experiences for PCs. We released AMD Ryzen AI 300 Series processors featuring a NPU
for next-generation Al PCs featuring our latest *Zen 57 architecture in 2024. Our AMD Ryzen 8000 Series
mobile processors, built on the “Zen 4™ feature our first generation NPU, and AMD Ryzen 6000 and 5000 Series
mobile processors, which are powered by both our “Zen 2”7 and *“Zen 3+” core architectures, address mainstream
consumer and commercial markets. Our AMD Ryzen ZI Series deliver immersive experiences for handheld
gaming systems.

Commercial CPUs. The AMD PRO solutions include mobile laptops, desktops and workstations for large
enterprise, mid-market and the small and medium business (SMB) customers. Our AMD PRO technology
solution offers enterprise-class security features manageability, reliability and extended image stability, for
commercial client PCs. We launched our AMD Ryzen AI PRO 300 series, bringing world-class security and
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manageability and leadership productivity, battery life, and Al capabilities to business notebooks and mobile
workstations. Our commitment to high performance leadership continued with the launch of AMD Ryzen PRO
200 Series mobile processors that expand our commercial CPU portfolio to enable PCs spanning a range of price
points. The AMD Ryzen PRO 8000G series desktops offer an integrated Al desktop solution for enterprises, and
our AMD Ryzen Threadripper PRO CPU enables leadership performance for premium workstations.

Chipsets. We offer a full suite of chipset products to support our AMD Ryzen and AMD Threadripper platforms,
for entry level through professional workstation desktop systems.

Gaming Segment
Graphics Market

Graphics processing is a fundamental component across many of our products. Our customers generally use our
graphics solutions to enable immersive visualization and to process AI/ML based workloads. We develop our
graphics products for use in various computing devices and entertainment platforms, including data centers,
desktop PCs, notebook PCs, handheld devices, All-in-Ones. and professional workstations. In addition, we
leverage our core IP, including graphics and processing technologies, to develop semi-custom solutions deeply
co-engineered with our customers which has enabled many of today’s leading gaming consoles and handheld
gaming products.

Semi-Custom Products. Our semi-custom products are tailored, high-performance, customer-specific solutions
based on CPU, GPU and multi-media technologies. We work closely with our customers to define solutions to
precisely match the requirements of the device or application. AMD semi-custom SoC products power the Sony
PlayStation® 5, the Microsoft ® Xbox Series S™ and X™ game consoles, as well as the Valve Steam Deck PC. In
2024, Sony launched the PlayStation 5 Pro with additional graphics performance and Al capabilities compared to
the original PlayStation 5.

Discrete Desktop and Notebook GPUs. Our AMD Radeon discrete GPU processors for desktop and notebook
PCs support current generation application programming interfaces (APIs) like DirectX® 12 Ultimate and
Vulkan®, support high-refresh rate displays and include the latest technologies for immersive gaming
experiences and high-performance AI/ML computing. Our current Radeon RX 7000 Series graphics, based on
the AMD RDNA™ 3 architecture, deliver high performance for the latest gaming and creation workloads. All of
our graphics products are supported by the AMD Software: Adrenalin Edition™ application that is regularly
enhanced to provide the latest in performance, features, and stability.

Professional GPUs. Our AMD Radeon PRO family of professional graphics products are designed for
integration in desktop workstations, optimized through hardware and software for demanding use cases such as
3D rendering, design and manufacturing for Computer-Aided Design (CAD), and media and entertainment for
broadcast and animation pipelines on high resolution displays.

Embedded Segment
The Embedded Market

The Embedded segment primarily includes embedded CPUs, GPUs, APUs, FPGAs, and Adaptive SoC products.
Embedded products address computing needs in aerospace and defense, automotive, industrial, vision and
healthcare, communications infrastructure, test measurement, emulation and prototyping, audio, video and
broadcasting, and data center. Typically, our embedded products are used in applications that require varying
levels of performance, where key features may include relatively low power, small form factors, and 24x7
operations. High-performance graphics are important in some embedded systems. Support for Linux®,
Windows® and other operating systems as well as for increasingly sophisticated applications are also critical for
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some customers. Other requirements may include meeting rigid specifications for industrial temperatures, shock,
vibration and reliability. The embedded market has moved from developing proprietary, custom designs to
leveraging industry-standard instruction set architectures and processors as a way to help reduce costs and speed
time to market.

Embedded Products

Embedded CPUs, APUs and GPUs. Our products for embedded platforms include AMD EPYC Embedded
CPUs, AMD Ryzen Embedded series processors including V-Series APUs and CPUs and R-Series APUs and
CPUs, and Radeon Embedded GPUs. Our embedded processors and GPUs are designed to support high
performance compute, high-bandwidth network connectivity and security, high-performance storage
requirements for enterprise and cloud infrastructure, 3D graphics performance and 4K multimedia requirements
of automotive infotainment systems.

FPGAs and Adaptive SoCs. Our FPGA products are hardware-customizable devices that can be tailored to meet
the specific needs of each customer, enabling them to differentiate their products and accelerate time to market.
Our FPGA families include AMD UltraScale+™, UltraScale™ 7 Series, and other older series. Adaptive SoC
products include the AMD Zyng™ SoC and Zynq UltraScale+ Multi-Processing System-on-a-Chip (MPSoC),
which combine FPGA technology with a heterogeneous processing system, as well as the industry’s first RESoC
architecture with integrated radio frequency (RF) data converters (Zynq UltraScale+ RFSoC). The AMD Versal™
portfolio, composed of software-programmable Adaptive SoCs, is a heterogeneous compute platform that
combines a processing system, programmable logic, Al Engines, and digital signal processing (DSP) Engines to
achieve dramatic system-level performance improvements over today’s fastest FPGA competitors’ solutions and
accelerates applications in a wide variety of markets, including aerospace and defense, automotive, industrial,
vision and healthcare, communications infrastructure, test measurement, emulation and prototyping, audio, video
and broadcasting, and data center.

Development Boards, Kits and Configuration Products. We offer development kits for all our FPGA and
Adaptive SoCs. These kits include hardware, development tools, IP, and reference designs that streamline and
accelerate the development of domain-specific and market-specific applications. Our AMD Kria™ K24 SOM
provides high determinism and low latency for powering electric drives and motor controllers used in compute-
intensive DSP applications at the edge. Coupled with our Kria KD240 Drives Starter Kit, an out-of-the-box-ready
motor control-based development platform, the products offer a seamless path to production deployment.

Legacy Product Families. We offer prior generation high-end Virtex™ and low-end Spartan™ FPGA families as
well as the original Virtex and Spartan families. Our prior generations of Complex Programmable Logic Devices
(CPLD) include the CoolRunner™ and XC9500 product families. CPLDs are single-chip, nonvolatile solutions
characterized by instant-on and universal interconnect and operate on the lowest end of the programmable logic
density spectrum.

Design Platforms and Services

Adaptable Platforms. We offer two types of platforms that support our customers’ designs and reduce their
development efforts: FPGAs and Adaptive SoCs. FPGAs feature reconfigurable hardware as well as integrated
memory, DSP, analog mixed signal, high-speed serial transceivers, and networking cores coupled with advanced
software for a broad range of applications in all of our end markets. Our Adaptive SoCs feature a heterogeneous
processing system with integrated programmable hardware fabric targeting embedded systems that need real-
time control, analytics, sensor fusion, and adaptable hardware for differentiation and acceleration. Our Zynq
UltraScale+ RFSoCs feature integrated high-performance RF data converters targeting wireless, radar, and cable
access applications. Enabled by both hardware and software design tools and an extensive operating system,
middleware, software stack, and IP ecosystem, Adaptive SoCs target software developers as well as traditional
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hardware designers. Our Versal portfolio combines a processing system, programmable logic, Al Engines, and
DSP Engines with leading-edge memory and interfacing technologies to deliver powerful heterogeneous
acceleration for any application. This product portfolio is ideally suited to accelerate a broad set of applications
in the emerging era of big data and Al

Software Development Platform. Our AMD Vivado™ Design Suite provides hardware design teams with the
tools and methodology needed to program FPGAs and Adaptive SoCs. Our Vitis™ unified software platform
enables the development and deployment of embedded software and accelerated applications, on our FPGAs and
Adaptive SoCs. Our Vitis Al unified software platform enables the development and deployment of Al software
on our FPGAs and Adaptive SoCs.

Sales and Marketing

We sell our products through our direct sales force and through independent distributors and sales representatives
in both domestic and international markets. Our sales arrangements generally operate on the basis of product
forecasts provided by the particular customer, but do not typically include any commitment or requirement for
minimum product purchases. We primarily use product quotes, purchase orders, sales order acknowledgments
and contractual agreements as evidence of our sales arrangements. Our agreements typically contain standard
terms and conditions covering matters such as payment terms, warranties and indemnities for issues specific to
our products.

We generally warrant that our products sold to our customers will conform to our approved specifications and be
free from defects in material and workmanship under normal use and conditions for one year. We offer up to
three-year limited warranties for certain product types, and sometimes provide other warranty periods based on
negotiated terms with certain customers.

We market and sell our latest products under the AMD trademark.
Our product brand for server microprocessors is AMD EPYC™ processors.

™

Our product brands for data center graphics are AMD Instinct™ accelerators, and Radeon PRO V-series.

Our client product brands for desktop and notebook PCs include: AMD Ryzen™, AMD Ryzen AI"™, AMD Ryzen
PRO, AMD Ryzen™ Threadripper™, AMD Ryzen Threadripper PRO, AMD Athlon™, and AMD PRO A-Series
Processors.

Our product brand for the consumer graphics market is AMD Radeon™ graphics, and AMD Embedded Radeon
graphics is our product brand for the embedded graphics market.

Our product brand for professional graphics products is AMD Radeon PRO graphics.
We also market and sell our chipsets under AMD trademarks.

Our FPGA products are Virtex'™-6, Virtex-7, Virtex UltraScale+, Kintex™-7, Kintex UltraScale™, Kintex
UltraScale+, Artix™-7, Artix UltraScale+, Spartan™-6, and Spartan-7 brands.

Our product brands for Adaptive SoCs are Zyng-7000, Zynq UltraScale+ MPSoC, Zyng UltraScale+ RFSoCs,
Versal HBM, Versal Premium, Versal Prime, Versal Al Core, Versal Al Edge, Vitis, and Vivado.

Our product for System-on-Module (SOM) is Kria™ brand.

We also sell low-power versions of our AMD Athlon, as well as AMD Geode™, AMD Ryzen, AMD EPYC,
AMD R-Series and G-Series processors as embedded processor solutions.
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Our compute and network acceleration board products are sold under the Alveo™ and Pensando™ brands.

We market our products through direct marketing and co-marketing programs. In addition, we have cooperative
advertising and marketing programs with customers and third parties, including market development programs,
pursuant to which we may provide product information, training, marketing materials and funds. Under our
co-marketing development programs, eligible customers can use market development funds as reimbursement for
advertisements and marketing programs related to our products and third-party systems integrating our products,
subject to meeting defined criteria.

Customers

Our Data Center Segment customers consist primarily of hyperscale data centers, original equipment
manufacturers (OEMs), original design manufacturers (ODMs), system integrators and independent distributors
in both domestic and international markets. ODMs provide design and/or manufacturing services to branded and
unbranded private label resellers, OEMs and system builders.

Our Client Segment customers consist primarily of PC OEMs, a network of independent distributors and, for
chipset products, ODMs that manufacture motherboards.

Our Gaming Segment customers include PC OEMs and independent distributors as well as add-in-board
manufacturers (AIBs), independent game console and portable gaming devices manufacturers and contract
manufacturers for AMD branded graphics cards.

Our Embedded Segment products are sold to customers in a very wide range of markets such as aerospace and
defense. automotive, industrial, vision and healthcare, communications infrastructure, test measurement,
emulation and prototyping, audio, video and broadcasting, and data center. For these products, we either sell
directly to our customers or through a network of distributors and OEM partners. We are also developing a
network of Value Added Resellers (VARs) and Integrated Solution Vendors (ISVs) for our Alveo products.

We work closely with our customers to define product features, performance and timing of new products so that
the products we are developing meet our customers’™ needs. We also employ application engineers to assist our
customers in designing, testing and qualifying system designs that incorporate our products. We believe that our
commitment to customer service and design support improves our customers’ time-to-market and fosters
relationships that encourage customers to use the next generation of our products.

We also work with our customers to create differentiated products that leverage our CPU. GPU, APU, DPU and
FPGA technology. Certain customers pay us non-recurring engineering fees for design and development services
and a purchase price for the resulting products.

Original Equipment Manufacturers

We focus on three types of OEM partners: multi-nationals, selected regional accounts and selected global and
local system integrators, who target commercial and consumer end customers of all sizes. Large multi-nationals
and regional accounts are the core of our OEM partners’ business; however, we are increasingly focused on the
VAR channel which resells OEM systems to the mid-market and the small and medium business (SMB)
segments. Additionally, we have increased our focus on global system integrators, which resell OEM systems,
coupled with their software and services solutions into Enterprise, high performance computing (HPC) and Cloud
Service Provider customers. Our OEM customers include numerous foreign and domestic manufacturers of
servers and workstations, desktops, notebooks, PC motherboards and game consoles.

Hyperscale Data Centers

Large multi-national public cloud service providers and hyperscale private data centers directly and indirectly
purchase a substantial portion of our data center-focused products, including server CPUs, GPU accelerators,



DPUs, FPGAs and Adaptive SOCs. These products are incorporated into servers and other data center appliances
sold by OEMs to the hyperscale customers or into custom servers or hardware designed by or for these customers
and manufactured by ODMs or contract manufacturers. Hyperscale data centers use these products to operate
web-based applications or to support public cloud computing and storage service offerings, including but not
limited to Al workloads such as generative Al models.

Third-Party Distributors

Our authorized channel distributors resell to sub-distributors, OEMs, ODMs, and other customers. Typically,
distributors handle a wide variety of products, and may include products from other manufacturers that compete
with our products. Distributors typically maintain an inventory of our products. In most instances, our
agreements with distributors protect their inventory of our products against price reductions and provide certain
return rights with respect to any product that we have removed from our price book or otherwise subject to
discontinuation. In addition, some agreements with our distributors may contain standard stock rotation
provisions permitting limited product returns.

Add-in-Board (AIB) Manufacturers and System Integrators

We offer component-level graphics and chipset products to AIB manufacturers who in turn build and sell board-
level products using our technology to system integrators (SIs), retailers and sub distributors. In most instances,
our agreements with AIBs protect their inventory of our products against price reductions. We also sell directly
to some SI customers. Sls typically sell from positions of regional or product-based strength in the market. They
usually operate on short design cycles and can respond quickly with new technologies. Sls often use discrete
graphics solutions as a means to differentiate their products and add value to their customers.

Competition

The markets in which our products are sold are highly competitive and delivering the latest and best products to
market on a timely basis is critical to achieving revenue growth. We believe that the main factors that determine
our product competitiveness are total cost of ownership, timely product introductions, product quality, product
features and capabilities (including accelerations for key workloads such as Al), energy efficiency (including
power consumption and battery life, given their impact on total cost of ownership), reliability, performance, size
(or form factor), selling price, cost, adherence to industry standards (and the creation of open industry standards),
level of integration, software and hardware compatibility, ease of use and functionality of software design tools,
completeness of applicable software solutions, security and stability, brand recognition and availability. We
expect that competition will continue to be intense due to rapid technological changes, frequent product
introductions by our competitors or new competitors of products that may provide better performance or
experiences or that may include additional features that render our products comparatively less competitive.

Competition in Data Center Segment

In the Data Center segment, we compete primarily against Intel Corporation (Intel) and NVIDIA Corporation
(NVIDIA) with our CPU, GPU and DPU server products. In addition, we compete against Intel with our FPGA
and Adaptive SoC server products. A variety of smaller fabless silicon companies offer proprietary accelerator
solutions and Arm based CPUs targeting data center use-cases. In addition, some of our customers are internally
developing their own data center microprocessor products and accelerator products which could impact the
available market for our products.

Competition in Client Segment

Our primary competitor in the supply of CPUs and APUs is Intel. A variety of companies provide or have
developed Arm-based microprocessors and platforms which could lead to further adoption of Arm-based PC
solutions.



Competition in Gaming Segment

In the graphics market, our principal competitor in the supply of discrete graphics is NVIDIA, who is the discrete
GPU market share leader, and Intel, who manufactures and sells integrated graphics processors and gaming-
focused discrete GPUs. With respect to integrated graphics, higher unit shipments of our APUs and Intel’s
integrated graphics may drive computer manufacturers to reduce the number of systems they build paired with
discrete graphics components, particularly for notebooks, because they may offer satisfactory graphics
performance for most mainstream PC users at a lower cost. We are the market share leader in semi-custom game
console products, where graphics performance is critical.

Competition in Embedded Segment

We expect continued competition from our primary FPGA competitors such as Intel, Lattice Semiconductor
Corporation and Microsemi Corporation, and from ASSP vendors such as Broadcom Corporation, Marvell
Technology Group, Ltd., Analog Devices, Texas Instruments Incorporated and NXP Semiconductors N.V., and
from Qualcomm Incorporated and NVIDIA. In addition. we expect continued competition from the ASIC
market, which has been ongoing since the inception of FPGAs. Intel is our main competitor for embedded CPUs.
Other competitors include manufacturers of high-density programmable logic products characterized by FPGA-
type architectures; high-volume and low-cost FPGAs as programmable replacements for ASICs and ASSPs;
ASICs and ASSPs with incremental amounts of embedded programmable logic; high-speed, low-density CPLDs;
high-performance DSP devices; products with embedded processors; products with embedded multi-gigabit
transceivers; discrete general-purpose GPUs targeting data center and automotive applications; and other new or
emerging programmable logic products.

Research and Development

We focus our research and development (R&D) activities on designing and developing products. Our main area
of focus is on delivering the next generation of processors (CPU and GPU), FPGAs and Adaptive SoCs,
accelerators (adaptive, graphics and DPU), SOMs and SmartNICs and associated software. We focus on
designing, with security in mind, new integrated circuits (ICs) with improved performance and
performance-per-watt in advanced semiconductor manufacturing processes, the design of logic and interface IP,
advanced packaging technologies, and heterogeneous integration technologies. We also focus on software as part
of the development of our products, including design automation tools for hardware, embedded software,
optimized software tools and libraries that extend the reach of our platforms to software and Al developers.
Through our R&D efforts, we were able to introduce a number of new products and enhance our IP core
offerings and software.

We also work with industry leaders on process technology, design tools, intellectual property, software and other
industry consortia to conduct early-stage R&D. We are also actively contributing to numerous industry open-
source software initiatives across a broad range of technologies. We conduct product and system R&D activities
for our products in the United States with additional design and development engineering teams located in
various countries who undertake specific activities at the direction of our U.S. headquarters.

Manufacturing Arrangements and Assembly and Test Facilities
Third-Party Wafer Foundry Facilities

We utilize Taiwan Semiconductor Manufacturing Company Limited (TSMC) for the production of wafers for
our HPC, FPGA and Adaptive SoC products and GLOBALFOUNDRIES Inc. (GF), with respect to wafer
purchases for our HPC products at the 12 nm and 14 nm technology nodes. Additionally, we utilize TSMC,
United Microelectronics Corporation (UMC) and Samsung Electronics Co., Ltd. for the production of our ICs in
the form of programmable logic devices.
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Other Third-Party Manufacturers

We outsource board-level graphics product manufacturing to third-party manufacturers.

Assembly, Test, Mark and Packaging Facilities

Watfers for our products are either sorted by the foundry or delivered by the foundry to our assembly, test, mark
and packaging (ATMP) partners or subcontractors located in the Asia-Pacific region who package and test our
final semiconductor products. We are party to two ATMP joint ventures (collectively, the ATMP JVs) with
Tongfu Microelectronics Co., Ltd. The ATMP JVs, Siliconware Precision Industries Ltd. (SPIL) and King Yuan
Electronics Company (KYEC) provide ATMP services for our products.

Intellectual Property and Licensing

We rely on contracts and intellectual property rights to protect our products and technologies from unauthorized
third-party copying and use. Intellectual property rights include copyrights. patents, patent applications,
trademarks, trade secrets and mask work rights. As of December 28, 2024, we had approximately 7,500 patents
in the United States and approximately 1,900 patent applications pending in the United States. In certain cases,
we have filed corresponding applications in foreign jurisdictions. Including United States and foreign matters, we
have approximately 18,800 patent matters worldwide consisting of approximately 13,200 issued patents and
5,600 patent applications pending. We expect to file future patent applications in both the United States and
abroad on significant inventions, as we deem appropriate. We do not believe that any individual patent. or the
expiration of any patent, is or would be material to our business. As is typical in the semiconductor industry, we
have numerous cross-licensing and technology exchange agreements with other companies under which we both
transfer and receive technology and intellectual property rights. We have acquired various licenses from external
parties to certain technologies that are implemented in our products, including our IP cores and devices. These
licenses support our continuing ability to make and sell our products. We have also acquired licenses to certain
proprietary software, open-source software, and related technologies, such as compilers, for our design tools.
Continued use of such software and technology is important to the operation of the design tools upon which our
customers depend.

Backlog

Sales are made primarily pursuant to purchase orders for current delivery or agreements covering purchases over
a period of time. Although such orders or agreements may provide visibility into future quarters, they may not
necessarily be indicative of actual sales for any succeeding period as some of these orders or agreements may be
revised or canceled without penalty.

Seasonality

Our operating results tend to vary seasonally. Historically, our net revenue has been generally higher in the
second half of the year than in the first half of the year, although market conditions and product transitions could
impact these trends.

Human Capital

As of December 28, 2024, we had approximately 28,000 employees in our global workforce. We believe we are
at our best when our culture of innovation, creative minds and people from all kinds of backgrounds work
together in an engaging and open environment. Areas of focus for us include the following:

Mission, Culture, and Engagement

Our History - Founded in 1969 as a Silicon Valley start-up, the AMD journey began with dozens of employees
focused on leading-edge semiconductor products. From those modest beginnings, we have grown into a global
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company achieving many important industry firsts along the way. Today, we develop high-performance and
adaptive computing to solve some of the world’s toughest and most interesting challenges.

Our Vision - High performance and adaptive computing is transforming our lives.
Our Mission - Build great products that accelerate next-generation computing experiences.

Our employees are driven by this vision and mission. Innovation occurs when creative minds and diverse
perspectives from all over the world work together. This is the foundation of our unique culture and the reason
we believe our employees are among the most engaged in our industry.

We conduct an annual survey of our global workforce to measure our culture, engagement, and workplace
experience. The results are reviewed by our Board of Directors and acted upon by our senior leadership team.
Results from our 2024 survey reported scores that continued to be among the very best for global companies in
the technology industry. Our employees described our culture as inclusive, innovative, open, and respectful, and
rated the quality of our managers high, and employment engagement is among the top 10% of our high-
performing technology industry peers.

Diversity, Belonging and Inclusion (DB&I)

Our diverse and inclusive workforce encourages employees to share their opinions and different perspectives. We
believe that building a diverse talent pipeline, encouraging a culture of respect and belonging, and increasing
inclusion of unique and underrepresented voices makes our company stronger. Our Employee Resource Groups
(ERGs), which are open to all our employees, encourage employee engagement and play an important role in our
culture. More than 85% of all new hires join at least one of AMD’s ERGs when starting employment. In 2024,
we continued to focus on developing our female engineering community through mentoring opportunities and
expanding the program, “Advancing Women in Technology,” that aims to support the career development of
women in technical careers at AMD.

Total Rewards

We invest in our workforce by offering competitive salaries, incentives, and benefits to ensure that we continue
to attract and retain the industry’s best and brightest in an equitable manner. We regularly review our
compensation practices, considering factors relevant to ensuring equitable pay such as an employee’s role,
experience, skills, and performance. We also benchmark set pay ranges based on relevant market data and our
overall workforce. We focus on flexibility and choice in our benefits that resonate with a multi-generational
workforce as well as offering inclusive benefits that support our DB&I objectives, such as global parental and
bereavement leave, and financial assistance to build a family through adoption or surrogacy. While we believe
that there is unique collaboration that can occur when employees meet in person, we embrace flexibility with
hybrid and remote work as options for our employees.

We have a strong pay for performance culture that we believe drives superior results. Our employees have
benefited from our robust financial results through our strong short-term and long-term incentive programs. Qur
rewards programs enable us to attract, retain and motivate our workforce.

Development

We offer our employees opportunities to advance their careers at the Company and the majority of our new
leaders are promoted from within. We are focused on leadership progression and encourage our employees to
take advantage of new opportunities. Our manager and leadership development programs are highly rated, and
we provide specialized development programs for our employees as well as educational assistance in the form of
tuition reimbursement for eligible employees to continue their university education or achieve advanced
certifications.



We have an enterprise-wide mentoring program where employees have the opportunity to learn from experienced
colleagues, develop new skills, and build their professional networks. The program also supports effective
onboarding, helping new hires more quickly acclimate to our company culture and work processes. We believe
that our mentoring program is a valuable investment in our workforce, and we are committed to its ongoing
success.

Employee Voice

At AMD, we value the importance of employee voice and actively engage in efforts to ensure that our
employees’ opinions and perspectives are heard and considered. Our employee voice strategy includes an annual
AMDer Survey (engagement survey). Our scores rank AMD in the top 10% of high-tech firms on similar
questions, categories and overall score. Additionally, we measure effectiveness across all elements of the
employee lifecycle, including onboarding, exit, and regularly seek out employee feedback on areas including
benefits and total rewards satisfaction. Further, our executive team holds frequent employee roundtables, town
halls and global team meetings with question-and-answer segments which facilitate open communication and
feedback from our workforce.

Government Regulations

Our global operations are subject to various United States and foreign laws and regulations, including, but not
limited to, those relating to export control, customs, intellectual property, data privacy and security, climate,
environmental, health and safety requirements, cybersecurity, tax, employment, competition and anti-trust, anti-
corruption, anti-bribery, conflict minerals, corporate governance, financial and other disclosures, and Al
Compliance with these governmental laws and regulations do not presently have a material adverse impact on
our capital expenditures, results of operations or competitive position. However, compliance with changes to
existing or new regulations may have a material adverse impact on our future capital expenditures, results of
operations or competitive position. In addition, the failure to comply with government laws and regulations may
subject us to consequences including fines, limits on our ability to sell our products, suspension of certain of our
business activities, reputational damage, criminal and civil liabilities, and sanctions, which may have a material
adverse effect on our capital expenditures, results of operations or competitive position. For additional
information about government regulations applicable to our business, and their potential impacts see Risk Factors
in Item 1A.

Environmental Regulations

Our operations and properties are subject to various United States and foreign laws and regulations, including
those relating to materials used in our products and the manufacturing processes of our products, discharge of
pollutants into the environment, the treatment, transport, storage and disposal of solid and hazardous wastes and
remediation of contamination. These laws and regulations require our suppliers to obtain permits for operations
in making our products, including the discharge of air pollutants and wastewater. Environmental laws are
complex, change frequently and tend to become more stringent over time. For example, the European Union
(EU) and China are among a growing number of jurisdictions that have enacted restrictions on the use of lead and
other materials in electronic products. These regulations affect semiconductor devices and packaging.
Jurisdictions including the EU, Australia, California and China are developing or have finalized market entry or
public procurement regulations for computers and servers based on ENERGY STAR specifications as well as
additional energy consumption limits.

Certain environmental laws, including the United States Comprehensive, Environmental Response,
Compensation and Liability Act of 1980, or the Superfund Act, impose strict or, under certain circumstances,
joint and several liability on current and previous owners or operators of real property for the cost of removal or
remediation of hazardous substances and impose liability for damages to natural resources. These laws often
impose liability even if the owner or operator did not know of, or was not responsible for, the release of such
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hazardous substances. These environmental laws also assess liability on persons who arrange for hazardous
substances to be sent to disposal or treatment facilities when such facilities are found to be contaminated. Such
persons can be responsible for cleanup costs even if they never owned or operated the contaminated facility. We
have been named as a responsible party on Superfund clean-up orders for three sites in Sunnyvale, California that
are on the National Priorities List. Since 1981, we have discovered hazardous material releases to the
groundwater from former underground tanks and proceeded to investigate and conduct remediation at these three
sites. The chemicals released into the groundwater were commonly used in the semiconductor industry in the
United States in the wafer fabrication process prior to 1979.

In 1991, we received Final Site Clean-up Requirements Orders from the California Regional Water Quality
Control Board relating to the three sites. We have entered into settlement agreements with other responsible
parties on two of the orders. During the term of such agreements, other parties have agreed to assume most of the
foreseeable costs as well as the primary role in conducting remediation activities under the orders. We remain
responsible for additional costs beyond the scope of the agreements as well as all remaining costs in the event
that the other parties do not fulfill their obligations under the settlement agreements.

To address anticipated future remediation costs under the orders, we have computed and recorded an estimated
environmental liability of approximately $5.5 million and have not recorded any potential insurance recoveries in
determining the estimated costs of the cleanup. The progress of future remediation efforts cannot be predicted
with certainty and these costs may change. We believe that any amount in addition to what has already been
accrued would not be material.

Additional Information

AMD was incorporated under the laws of Delaware on May 1, 1969 and became a publicly held company in
1972. Our common stock is currently listed on The NASDAQ Global Select Market (NASDAQ) under the
symbol “AMD”. Our mailing address and executive offices are located at 2485 Augustine Drive, Santa Clara,
California 95054, and our telephone number is (408) 749-4000. For financial information about geographic areas
and for segment information with respect to revenues and operating results, refer to the information set forth in
Note 4 of our consolidated financial statements. We use a 52- or 53-week fiscal year ending on the last Saturday
in December. References in this report to 2024, 2023 and 2022 refer to the fiscal year unless explicitly stated
otherwise.

AMD, the AMD Arrow logo, 3D V-Cache, AMD Athlon, AMD CDNA, AMD FidelityFX, AMD FirePro, AMD
FreeSync, AMD Instinct, AMD RDNA, Alveo, Artix, CoolRunner, EPYC, Geode, Infinity Fabric, Kinex, Kria,
Opteron, Pensando, Radeon, ROCm, Ryzen, Spartan, Threadripper, UltraScale, UltraScale+, Versal, Virtex,
Vitis, Vivado, XDNA, Xilinx, Zynq and combinations thereof are trademarks of Advanced Micro Devices, Inc.

Microsoft, Windows, DirectX and Xbox One are registered trademarks of Microsoft Corporation in the United
States and/or other countries. Linux is the registered trademark of Linus Torvalds in the United States and/or
other countries. PlayStation is a registered trademark of Sony Interactive Entertainment, Inc. Arm is a registered
trademark of Arm Limited (or its subsidiaries) in the United States and/or other countries. Vulkan and the Vulkan
logo are registered trademarks of Khronos Group Inc, Steam Deck and the Steam Deck logo are trademarks and/
or registered trademarks of Valve Corporation in the United States and/or other countries.

Other names are for informational purposes only and are used to identify companies and products and may be
trademarks of their respective owners.

Website Access to Our SEC Filings and Corporate Governance Documents

On the Investor Relations pages of our website, http://ir.amd.com, we post links to our filings with the SEC, our
Principles of Corporate Governance, our Code of Ethics for our executive officers, all other senior finance
executives and certain representatives from legal and internal audit, including our Chief Executive Officer,
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Chief Financial Officer, Chief Accounting Officer and persons performing similar functions, our Worldwide
Standards of Business Conduct, which applies to our Board of Directors and all of our employees, and the
charters of the committees of our Board of Directors.

Our filings with the SEC are posted on our website as soon as reasonably practical after they are electronically
filed with, or furnished to, the SEC. The SEC website, www.sec.gov, contains reports, proxy and information
statements, and other information regarding issuers that file electronically with the SEC. You can also obtain
copies of these documents by writing to us at: Corporate Secretary, AMD, 2485 Augustine Drive, Santa Clara,
California 95054, or emailing us at: Corporate.Secretary@amd.com. All of these documents and filings are
available free of charge.

If we make substantive amendments to our Code of Ethics or grant any waiver, including any implicit waiver, to
our principal executive officer, principal financial officer, principal accounting officer, controller or persons
performing similar functions, we intend to disclose the nature of such amendment or waiver on our website.

The information contained on our website is not incorporated by reference in, or considered to be a part of, this
report.



ITEM 1A. RISK FACTORS

The risks and uncertainties described below are not the only ones we face. If any of the following risks actually
occurs, our business, financial condition or results of operations could be materially adversely affected. In
addition, you should consider the interrelationship and compounding effects of two or more risks occurring
simultaneously.

Risk Factors Summary

The following is a summary of the principal risks that could adversely affect our business, financial condition
and results of operations.

Economic and Strategic Risks

Intel Corporation’s dominance of the microprocessor market and its aggressive business practices may limit
our ability to compete effectively on a level playing field.

Nvidia’s dominance in the graphics processing unit market and its aggressive business practices may limit
our ability to compete effectively on a level playing field.

The markets in which our products are sold are highly competitive and rapidly evolving.
The semiconductor industry is highly cyclical and has experienced severe downturns.

The demand for our products depends in part on the market conditions in the industries into which they are
sold.

The success of our business depends on our ability to introduce products on a timely basis with features and
performance levels that provide value to our customers while supporting significant industry transitions.

The loss of a significant customer may have a material adverse effect on us.
Economic and market uncertainty may adversely impact our business and operating results.
Our operating results are subject to quarterly and seasonal sales patterns.

If we cannot adequately protect our technology or other intellectual property through patents, copyrights,
trade secrets, trademarks and other measures, we may lose a competitive advantage and incur significant
expenses.

Unfavorable currency exchange rate fluctuations could adversely affect us.

Operational and Technology Risks

We rely on third parties to manufacture our products, and if they are unable to do so on a timely basis in
sufficient quantities and using competitive technologies, our business could be materially adversely affected.

Essential equipment, materials, substrates or manufacturing processes may not be available to us.
We may fail to achieve expected manufacturing yields for our products.

Our revenue from our semi-custom System-on-Chip (SoC) products is dependent upon our semi-custom SoC
products being incorporated into customers’ products and the success of those products.

Our products may be subject to security vulnerabilities that could have a material adverse effect on us.

IT outages, data loss, data breaches and cyberattacks could disrupt operations and compromise our
intellectual property or other sensitive information, be costly to remediate or cause significant damage to our
business, reputation, financial condition and results of operations.

Uncertainties involving the ordering and shipment of our products could materially adversely affect us.

Our ability to design and introduce new products includes the use of third-party intellectual property.
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We depend on third-party companies for the design, manufacture and supply of motherboards, software,
memory and other computer platform components to support our business and products.

If we lose Microsoft Corporation’s support for our products or other software vendors do not design and
develop software to run on our products, our ability to sell our products could be materially adversely
affected.

Our reliance on third-party distributors and add-in-board (AIB) partners subjects us to certain risks.

Our business depends on the proper functioning of our internal business processes and information systems.
Our products may not be compatible with some or all industry-standard software and hardware.

Costs related to defective products could have a material adverse effect on us.

We may fail to maintain the efficiency of our supply chain as we respond to changes in customer demand.
We outsource to third parties certain supply-chain logistics functions.

We may be unable to effectively control the sales of our products on the gray market.

Climate change may have a long-term impact on our business,

Legal and Regulatory Risks

Government actions and regulations may limit our ability to export our products to certain customers.
If we cannot realize our deferred tax assets, our results of operations could be adversely affected.
Our business is subject to potential tax liabilities, including as a result of tax regulation changes.

We are party to litigation and may become a party to other claims or litigation.

We are subject to environmental laws, conflict minerals regulations, as well as a variety of other laws or
regulations.

Evolving expectations from governments, investors, customers and other stakeholders regarding corporate
responsibility matters could result in additional costs, harm to our reputation and a loss of customers.

Issues related to the responsible use of Al may result in reputational, competitive and financial harm and
liability.

The agreements governing our notes, our guarantee of Xilinx's notes, and our Revolving Credit Agreement
impose restrictions on us that may adversely affect our ability to operate our business.

Merger, Acquisition, Divestiture, and Integration Risks

Acquisitions, joint ventures, and/or strategic investments, and the failure to integrate acquired businesses
may fail to materialize their anticipated benefits and could disrupt our business.

Our ability to complete the acquisition of ZT Systems is subject to closing conditions.

Any impairment of our tangible, definite-lived intangible or indefinite-lived intangible assets, including
goodwill, may adversely impact our financial position and results of operations.

General Risks

Our worldwide operations are subject to political, legal and economic risks and natural disasters.
We may incur future impairments of our technology license purchases.
Our inability to continue to attract and retain qualified personnel may hinder our business.

Our stock price is subject to volatility.



For a more complete discussion of the material risks facing our business, see below.

Economic and Strategic Risks

Intel Corporation’s dominance of the microprocessor market and its aggressive business practices may limit
our ability to compete effectively on a level playing field.

Intel’s microprocessor market share position, significant financial resources, introduction of competitive new
products, and existing relationships with top-tier OEMs have enabled it to market and price its products
aggressively, to target our customers and our channel partners with special incentives and to influence customers
who do business with us. These aggressive activities have in the past resulted in lower unit sales and a lower
average selling price for many of our products and adversely affected our margins and profitability. Intel also
dominates the computer system platform and has a heavy influence on PC manufacturers, other PC industry
participants, and benchmarks. It is able to drive de facto standards and specifications for x86 microprocessors
that could cause us and other companies to have delayed access to such standards. We may be materially
adversely affected by Intel’s business practices, including rebating and allocation strategies and pricing actions
designed to limit our market share and margins; product mix and introduction schedules; product bundling,
marketing and merchandising strategies; and exclusivity payments to its current and potential customers, retailers
and channel partners. We expect Intel to continue to heavily invest substantial resources in marketing, research
and development, new manufacturing facilities and other technology companies.

Nvidia’s dominance in the graphics processing unit market and its aggressive business practices may limit our
ability to compete effectively on a level playing field.

Nvidia’s Data Center GPU market share position, significant financial resources, introduction of competitive new
products and proprietary software ecosystem have enabled it to market and price its products in a manner to
encourage the selection of Nvidia-based systems and to influence customers who do business with us. We may
be materially adversely affected by Nvidia’s business practices, including allocation strategies and pricing
actions; product mix and introduction schedules; and product bundling strategies. Nvidia's practices can limit
customers’ ability to choose non-Nvidia products, including our products, and in turn, may limit our market share
and decrease our margins and profitability, which could have a material adverse effect on our business. We
expect Nvidia to continue to heavily invest substantial resources in research and development, marketing and
other technology companies.

The markets in which our products are sold are highly competitive and rapidly evolving.

The markets in which our products are sold are highly competitive and rapidly evolving. We expect that
competition will continue to be intense due to rapid technological changes, new and evolving industry standards,
changing customer preferences and requirements, and frequent introductions by our competitors or new
competitors of products that may provide better performance/experience or that may include additional features
that render our products comparatively less competitive.

In addition, we are entering markets with current and new competitors who may be able to adapt more quickly to
customer requirements and emerging technologies. For example, the Al market is subject to rapid technological
change, product obsolescence, frequent new product introductions and feature enhancements, changes in
end-user requirements and evolving industry trends and legal standards. We cannot guarantee that we will be able
to compete successfully against current or new competitors who may have stronger positions in these new
markets or superior ability to anticipate customer requirements and emerging industry trends. While we see
significant opportunity in Al, we expect intense competition from companies such as Nvidia in the supply of
GPUs and other accelerators for the Al market. We may face competition from some of our customers who
internally develop the same products as us. Increased adoption of Arm-based semiconductor designs could lead
to further growth and development of the Arm ecosystem. We may also face delays or disruptions in research and
development efforts, or we may be required to invest significantly greater resources in research and development
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than anticipated. In addition, the semiconductor industry has seen several mergers and acquisitions over the last
number of years. Further consolidation could adversely impact our business due to there being fewer suppliers,
customers and partners in the industry.

We believe that the main factors that determine our product competitiveness are total cost of ownership, timely
product introductions, product quality, product features and capabilities (including accelerations for key
workloads such as Al, energy efficiency (including power consumption and battery life, given their impact on
total cost of ownership), reliability, performance, size (or form factor), selling price, cost, adherence to industry
standards (and the creation of open industry standards), level of integration, software and hardware compatibility,
ease of use and functionality of software design tools, completeness of applicable software solutions, security
and stability, brand recognition and availability. If competitors introduce competitive new products into the
market before us, demand for our products could be adversely impacted and our business could be adversely
affected. Further, our competitors have significant marketing and sales resources which could increase the
competitive environment in a declining market or during challenging economic times, leading to lower prices and
a reduction in our margins. To the extent our competitors introduce competitive new products and technologies
into the market before we do, or introduce products and technologies that provide better performance/experience
or at better prices, our products and technologies may be comparatively less competitive and our competitive
position may weaken, which could adversely harm our business and results of operations.

From time to time, governments provide incentives or make other investments that could benefit and give a
competitive advantage to our competitors. For example, the United States government enacted the Creating
Helpful Incentives to Produce Semiconductors for America and Science Act (CHIPS Act) of 2022 to provide
financial incentives to the U.S. semiconductor industry. Government incentives, including the CHIPS Act, may
not be available to us on acceptable terms or at all. If our competitors can benefit from such government
incentives and we cannot, it could strengthen our competitors™ relative position and have a material adverse
effect on our business.

The semiconductor industry is highly cyclical and has experienced severe downturns that have materially
adversely affected, and may continue to materially adversely affect, our business in the future.

The semiconductor industry is highly cyclical and has experienced significant downturns, often in conjunction
with constant and rapid technological change, wide fluctuations in supply and demand, continuous new product
introductions, price erosion and declines in general economic conditions. We have incurred substantial losses in
previous downturns, due to substantial declines in average selling prices: the cyclical nature of supply and
demand imbalances in the semiconductor industry; a decline in demand for end-user products that incorporate
our products; and excess inventory levels and periods of inventory adjustment. Such industry-wide fluctuations
may materially adversely affect us in the future. Global economic uncertainty and weakness have in the past
impacted the semiconductor market as consumers and businesses have deferred purchases, which negatively
impacted demand for our products. Our financial performance has been, and may in the future be, negatively
affected by these downturns. The growth of our business is also dependent on continued demand for our products
from high-growth adjacent emerging global markets. Our ability to be successful in such markets depends in part
on our ability to establish adequate local infrastructure, as well as our ability to cultivate and maintain local
relationships in these markets. If demand from these markets is below our expectations, sales of our products
may decrease, which would have a material adverse effect on us.

The demand for our products depends in part on the market conditions in the industries into which they are
sold. Fluctuations in demand for our products or a market decline in any of these industries could have a
material adverse effect on our results of operations.

Industry-wide fluctuations in the computer marketplace have materially adversely affected us in the past and may
materially adversely affect us in the future. We offer products that are used in different end markets and the
demand for our products can vary among our Data Center, Client, Gaming and Embedded end markets. For
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instance, in our Data Center segment, we offer products that are optimized for generative Al applications and
since the fourth quarter of 2023, we have experienced significant demand for our Al accelerators. The demand
for such products in part will depend on the extent to which our customers utilize generative Al solutions in a
wide variety of applications, and both the near-term and long-term trajectory of such generative Al solutions is
unknown. Also, our Client segment revenue is focused on the consumer desktop and notebook PC segments and
will depend in part on the market’s adoption of Al PCs. We are actively building Al capabilities into all our
Client products, such as Ryzen Al PC processors, but there can be no assurance about the rate and pace of
adoption of such product offerings. In the past, revenues from the Client and Gaming segments have experienced
a decline driven by, among other factors, the adoption of smaller and other form factors, increased competition
and changes in replacement cycles.

In addition, our GPU revenue in the past has been affected in part by the volatility of the cryptocurrency mining
market. If we are unable to manage the risks related to the volatility of the cryptocurrency mining market
(including potential actions by global monetary authorities), our GPU business could be materially adversely
affected. The success of our semi-custom SoC products in our Gaming segment is dependent on securing
customers for our semi-custom design pipeline and consumer market conditions, including the success of game
console systems and next generation consoles for Sony and Microsoft. Our Embedded segment primarily
includes embedded CPUs and GPUs, APUs, FPGAs and Adaptive SoC products some of which are subject to
macroeconomic trends and volatile business conditions. To the extent our embedded customers are faced with
higher inventory levels, they may choose to draw down their existing inventory and order less of our products.
For example, our Embedded segment revenue decreased in 2024 as customers continued to normalize their
inventory levels.

The success of our business depends on our ability to introduce products on a timely basis with features and
performance levels that provide value to our customers while supporting and coinciding with significant
industry transitions.

Our success depends to a significant extent on the development, qualification, implementation and acceptance of
new product designs and improvements that provide value to our customers. Our ability to identify industry
changes, and adapt our strategy to develop, qualify and distribute, and have manufactured, new products and
related technologies to meet evolving industry trends and requirements, at prices acceptable to our customers and
on a timely basis, are significant factors in determining our competitiveness in our target markets. We cannot
assure you that we will be able to meet the evolving needs of industry changes or that our efforts to execute our
product roadmap will result in innovative products and technologies that provide value to our customers. If we
fail to or are delayed in identifying, developing, qualifying or shipping new products or technologies that provide
value to our customers and address these new trends, or if we fail to predict which new form factors, product
features preferences or requirements consumers will adopt and adapt our business accordingly, we may lose
competitive positioning, which could cause us to lose market share and require us to discount the selling prices of
our products. Although we make substantial investments in research and development, we cannot be certain that
we will be able to develop, obtain or successfully implement new products and technologies on a timely basis or
that they will be well-received by our customers. Moreover, our investments in new products and technologies
involve certain risks and uncertainties and could disrupt our ongoing business. New investments may not
generate sufficient revenue, may incur unanticipated liabilities and may divert our limited resources and distract
management from our current operations. We cannot be certain that our ongoing investments in new products
and technologies will be successful, will meet our expectations and will not adversely affect our reputation,
financial condition and operating results. For example, as part of our pervasive Al strategy, we have a portfolio
of hardware products and software tools to allow our customers to develop scalable and pervasive Al solutions.
We are actively building Al capabilities into our products, but there can be no assurance about the rate and pace
of adoption of such product offerings. In our Data Center segment, we offer products that are optimized for
generative Al applications and since the fourth quarter of 2023, we have experienced significant demand for our
Al accelerators. The demand for such products in part will depend on the extent to which our customers utilize
generative Al solutions in a wide variety of applications, and both the near-term and long-term trajectory of such

20



generative Al solutions is unknown. If we fail to develop and timely offer or deploy such products and
technologies, keep pace with the product offerings of our competitors, or adapt to unexpected changes in industry
standards or disruptive technological innovation, our business could be adversely affected. Additionally, our
efforts in developing new Al technology solutions are inherently risky and may not always succeed. We may
incur significant costs, resources, investments and delays and not achieve a return on investment or capitalize on
the opportunities presented by demand for Al solutions. Moreover, while Al adoption is likely to continue and
may accelerate, the long-term trajectory of this technological trend is uncertain.

Delays in developing, qualifying or shipping new products can also cause us to miss our customers’ product
design windows or, in some cases, breach contractual obligations. If our customers do not include our products in
the initial design of their computer systems or products, they will typically not use our products in their systems
or products until at least the next design configuration. The process of being qualified for inclusion in a
customer’s system or product can be lengthy and could cause us to further miss a cycle in the demand of
end-users. which also could result in a loss of market share and harm our business. We also depend on the
success and timing of our customers’ platform launches. If our customers delay their product launches or if our
customers do not effectively market their platforms with our products, it could result in a delay in bringing our
products to market and cause us to miss a cycle in the demand of end-users, which could materially adversely
affect our business. The increasing frequency and complexity of our newly introduced products may result in
unanticipated quality or production issues that could result in product delays. In addition, market demand
requires that products incorporate new features and performance standards on an industry-wide basis. Over the
life of a specific product, the sale price is typically reduced over time. The introduction of new products and
enhancements to existing products is necessary to maintain the overall corporate average selling price. If we are
unable to introduce new products with sufficiently high sale prices or to increase unit sales volumes capable of
offsetting the reductions in the sale prices of existing products over time, our business could be materially
adversely affected.

The loss of a significant customer may have a material adverse effect on us.

We depend on a small number of customers for a substantial portion of our business, and we expect that a small
number of customers will continue to account for a significant part of our revenue and receivables in the future.
If one of our key customers decides to stop buying our products. materially reduces its operations or its demand
for our products, or has operations that are materially impaired for a significant period of time such that it is
unable to receive or utilize our products, or pay its liabilities, our business would be materially adversely
affected.

Economic and market uncertainty may adversely impact our business and operating results.

Uncertain global or regional economic conditions have and may in the future adversely impact our business.
Uncertainty in the economic environment or other unfavorable changes in economic conditions, such as inflation,
higher interest rates, recession, slowing growth, increased unemployment, tighter credit markets, changes in
fiscal monetary or trade policy, or currency fluctuations, may negatively impact consumer confidence and
spending causing our customers to stop or postpone purchases. For example, our Embedded segment revenue
decreased in 2024 as customers continued to normalize their inventory levels. During challenging economic
times, our current or potential future customers may experience cash flow problems and as a result may modify,
delay or cancel plans to purchase our products. Additionally, if our customers are not successful in generating
sufficient revenue or are unable to secure financing, they may not be able to pay, or may delay payment of,
accounts receivable that they owe us. The risk related to our customers potentially defaulting on or delaying
payments to us is increased because we expect that a small number of customers will continue to account for a
substantial part of our revenue. Any inability of our current or potential future customers to pay us for our
products may adversely affect our earnings and cash flow. Moreover, our key suppliers may reduce their output
or become insolvent, thereby adversely impacting our ability to manufacture our products. Adverse changes in
economic conditions could increase costs of memory, equipment, materials or substrates and other supply chain
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expenses. If we are not able to procure a stable supply of materials on an ongoing basis and at reasonable costs to
meet our production requirements, we could experience a supply shortage or an increase in production costs,
which could negatively impact our gross margin and materially adversely affect our business. Our ability to
forecast our operating results, make business decisions and execute our business strategy could be adversely
impacted by challenging macroeconomic conditions. In addition, uncertain economic conditions could lead to
higher borrowing costs and reduced availability of capital and credit markets, making it more difficult for us to
raise funds through borrowings or private or public sales of debt or equity securities. An economic downturn or
increased uncertainty could also lead to failures of counterparties including financial institutions and insurers,
asset impairments and declines in the value of our financial instruments. If a banking institution in which we hold
funds fails or is subject to significant adverse conditions in the financial or credit markets, we could be subject to
a risk of loss of all or a portion of such uninsured funds or be subject to a delay in accessing all or a portion of
such uninsured funds, which in turn could adversely impact our short-term liquidity and ability to meet our
operating expense obligations.

Our operating results are subject to quarterly and seasonal sales patterns.

The profile of our sales may be weighted differently during the year. A large portion of our quarterly sales have
historically been made in the last month of the quarter. This uneven sales pattern makes prediction of revenue for
each financial period difficult and increases the risk of unanticipated variations in quarterly results and financial
condition. In addition, our operating results tend to vary seasonally with the markets in which our products are
sold. For example, historically, our net revenue has been generally higher in the second half of the year than in
the first half of the year, although market conditions and product transitions could impact these trends. Many of
the factors that create and affect quarterly and seasonal trends are beyond our control.

If we cannot adequately protect our technology or other intellectual property in the United States and abroad,
through patents, copyrights, trade secrets, trademarks and other measures, we may lose a competitive
advantage and incur significant expenses.

We rely on a combination of protections provided by contracts, including confidentiality and nondisclosure
agreements, copyrights, patents, trademarks and common law rights, such as trade secrets, to protect our
intellectual property. However, we cannot assure you that we will be able to adequately protect our technology or
other intellectual property from third-party infringement or from misappropriation in the United States and
abroad. Any patent licensed by us or issued to us could be challenged, invalidated, expire. or circumvented or
rights granted thereunder may not provide a competitive advantage to us.

Furthermore, patent applications that we file may not result in issuance of a patent or, if a patent is issued, the
patent may not be issued in a form that is advantageous to us. Despite our efforts to protect our intellectual
property rights, others may independently develop similar products, duplicate our products or design around our
patents and other rights. In addition, it is difficult to monitor compliance with, and enforce, our intellectual
property on a worldwide basis in a cost-effective manner. In jurisdictions where foreign laws provide less
intellectual property protection than afforded in the U.S. and abroad, our technology or other intellectual property
may be compromised, and our business would be materially adversely affected.

Unfavorable currency exchange rate fluctuations could adversely affect us.

We have costs, assets and liabilities that are denominated in foreign currencies. As a consequence, movements in
exchange rates could cause our foreign currency denominated expenses to increase as a percentage of revenue,
affecting our profitability and cash flows. Whenever we believe appropriate, we hedge a portion of our foreign
currency exposure to protect against fluctuations in currency exchange rates. We determine our total foreign
currency exposure using projections of long-term expenditures for items such as payroll. We cannot assure you
that these activities will be effective in reducing foreign exchange rate exposure. Failure to do so could have an
adverse effect on our business, financial condition, results of operations and cash flow. In addition, the majority
of our product sales are denominated in U.S. dollars. Fluctuations in the exchange rate between the U.S. dollar
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and the local currency can cause increases or decreases in the cost of our products in the local currency of such
customers. An appreciation of the U.S. dollar relative to the local currency could reduce sales of our products.

Operational and Technology Risks

We rely on third parties to manufacture our products, and if they are unable to do so on a timely basis in
sufficient quantities and using competitive technologies, our business could be materially adversely affected.

We utilize third-party wafer foundries to fabricate the silicon wafers for all of our products. We rely on Taiwan
Semiconductor Manufacturing Company Limited (TSMC) for the production of all wafers for microprocessor
and GPU products at 7 nanometer (nm) or smaller nodes, and we rely primarily on GLOBALFOUNDRIES Inc.
(GF) for wafers for microprocessor and GPU products manufactured at process nodes larger than 7 nm. We also
utilize TSMC, United Microelectronics Corporation (UMC) and Samsung Electronics Co., Ltd. for our integrated
circuits (IC) in the form of programmable logic devices. We also rely on third-party manufacturers to assemble,
test, mark and pack (ATMP) our products. Our third-party package assembly partners are responsible for
packaging technology used to fabricate our products. It is important to have reliable relationships with all of
these third-party manufacturing suppliers to ensure adequate product supply to respond to customer demand.

We cannot guarantee that these manufacturers or our other third-party manufacturing suppliers will be able to
meet our near-term or long-term manufacturing requirements. If we experience supply constraints from our third-
party manufacturing suppliers, we may be required to allocate the reduced quantities of affected products
amongst our customers, which could have a material adverse effect on our relationships with these customers and
on our financial condition. In addition, if we are unable to meet customer demand due to fluctuating or late
supply from our manufacturing suppliers, it could result in lost sales and have a material adverse effect on our
business. For example, if TSMC 1s not able to manufacture wafers for our microprocessor and GPU products at 7
nm or smaller nodes and our newest IC products in sufficient quantities to meet customer demand, it could have a
material adverse effect on our business.

We do not have long-term commitment contracts with some of our third-party manufacturing suppliers. We
obtain many of these manufacturing services on a purchase order basis and these manufacturers are not required
to provide us with any specified minimum quantity of product beyond the quantities in an existing purchase
order. Accordingly, we depend on these suppliers to allocate to us a portion of their manufacturing capacity
sufficient to meet our needs, to produce products of acceptable quality and at acceptable manufacturing yields
and to deliver those products to us on a timely basis and at acceptable prices. The manufacturers we use also
fabricate wafers and ATMP products for other companies, including certain of our competitors. They could
choose to prioritize capacity for other customers. increase the prices that they charge us on short notice, require
onerous prepayments, or reduce or eliminate deliveries to us, which could have a material adverse effect on our
business. If we overestimate our customer demand or experience a decrease in customer demand, either could
result in excess inventory and an increase in our production costs. We are party to a wafer supply agreement with
GF where GF will provide a minimum annual capacity allocation to us and set pricing through 2026. If our actual
wafer requirements are less than the number of wafers required to meet the applicable annual wafer purchase
target, we could have excess inventory or higher inventory unit costs, both of which may adversely impact our
gross margin and our results of operations.

Other risks associated with our dependence on third-party manufacturers include limited control over delivery
schedules, yield, cycle times, quality assurance, price increases, lack of capacity in periods of excess demand,
misappropriation of our intellectual property, dependence on several subcontractors, and limited ability to
manage inventory and parts. Moreover, if any of our third-party manufacturers (or their subcontractors) suffer
any damage to facilities, lose benefits under material agreements, experience power outages, water shortages, or
high heat events, lack sufficient capacity to manufacture our products, encounter financial difficulties, are unable
to secure necessary raw materials from their suppliers, suffer any other disruption or reduction in efficiency, or
experience uncertain environmental, social, atmospheric or natural, economic or political circumstances or
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conditions, we may encounter supply delays or disruptions. For example, in the first quarter of 2024, we
experienced some inventory loss due to an incident at a contract manufacturer. If we are unable to secure
sufficient or reliable supply of products, our ability to meet customer demand may be adversely affected and this
could materially affect our business.

If we transition the production of some of our products to new manufacturers, we may experience delayed
product introductions, lower yields or poorer performance of our products. If we experience problems with
product quality or are unable to secure sufficient capacity from a particular third-party manufacturer, or if we for
other reasons cease utilizing one of those manufacturers, we may be unable to timely secure an alternative supply
for any specific product. We could experience significant delays in the shipment of our products if we are
required to find alternative third-party manufacturers, which could have a material adverse effect on our
business.

We are party to two ATMP joint ventures (collectively, the ATMP IVs) with affiliates of Tongfu
Microelectronics Co., Ltd. The majority of our ATMP services are provided by the ATMP IVs and there is no
guarantee that the ATMP JVs will be able to fulfill our long-term ATMP requirements. If we are unable to meet
customer demand due to fluctuating or late supply from the ATMP JVs, it could result in lost sales and have a
material adverse effect on our business.

If essential equipment, materials, substrates or manufacturing processes are not available to manufacture our
products, we could be materially adversely affected.

We may purchase equipment, materials and substrates for use by our back-end manufacturing service providers
from a number of suppliers and our operations depend upon obtaining deliveries of adequate supplies of
equipment and materials of acceptable quality on a timely basis. Our third-party suppliers also depend on the
same timely delivery of adequate quantities of equipment and materials of acceptable quality in the manufacture
of our products. In addition, as many of our products increase in technical complexity, we rely on our third-party
suppliers to update their processes in order to continue meeting our back-end manufacturing needs. Certain
equipment and materials that are used in the manufacture of our products are available only from a limited
number of suppliers, or in some cases, a sole supplier. We also depend on a limited number of suppliers to
provide the majority of certain types of IC packages for our microprocessors, including our APU products.
Similarly, certain non-proprietary materials or components such as memory, printed circuit boards (PCBs),
interposers, substrates and capacitors used in the manufacture of our products are currently available from only a
limited number of suppliers. If we are unable to procure a stable supply of memory, equipment, materials or
substrates of acceptable quality on an ongoing basis and at reasonable costs to meet our production requirements,
we could experience a shortage in memory, equipment, materials or substrate supply or an increase in production
costs, which could have a material adverse effect on our business. We have long-term purchase commitments and
prepayment arrangements with some of our suppliers. If the delivery of such supply is delayed or does not occur
for any reason, it could materially impact our ability to procure and process the required volume of supply to
meet customer demand. Conversely. if we overestimate our customer demand or experience a decrease in
customer demand, either because customers cancel orders or choose to purchase from our competitors, it could
result in excess inventory and an increase in our production costs, particularly since we have prepayment
arrangements with certain suppliers. Because some of the equipment and materials that we and our third-party
manufacturers purchase are complex, it is sometimes difficult to substitute one equipment or materials supplier
for another.

From time to time, suppliers may extend lead times, limit supply or increase prices due to capacity constraints or
other factors. Also, some of these materials and components may be subject to rapid changes in price, quality and
availability. Interruption of supply or increased demand in the industry could cause shortages and price increases
in various essential materials. Dependence on a sole supplier or a limited number of suppliers exacerbates these
risks. If we are unable to procure certain of these materials for our back-end manufacturing operations, or our
third-party manufacturers are unable to procure materials for manufacturing our products, our business would be
materially adversely affected.
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Failure to achieve expected manufacturing yields for our products could negatively impact our results of
operations.

Semiconductor manufacturing yields are a result of product design, process technology and packaging
technology, which is typically proprietary to the manufacturer, and low yields can result from design failures,
packaging technology failures, process technology failures or a combination of some or all of these. Our third-
party manufacturers are responsible for the process technologies used to fabricate silicon wafers. If our third-
party manufacturers experience manufacturing inefficiencies or encounter disruptions, errors or difficulties
during production, we may fail to achieve acceptable yields or we may experience product delivery delays. We
cannot be certain that our third-party manufacturers will be able to develop, expand, obtain or successfully
implement leading-edge manufacturing process or packaging technologies needed to manufacture future
generations of our products profitably or on a timely basis or that our competitors will not develop new
technologies, products or processes earlier. Moreover, during periods when our third-party manufacturers are
implementing new process or packaging technologies, their manufacturing facilities may not be fully productive.
A substantial delay in the technology transitions to smaller process technologies could have a material adverse
effect on us, particularly if our competitors transition to more cost effective technologies before us. For example,
we are presently focusing our 7 nm and lower product microprocessor and GPU portfolio on TSMC’s processes.
If TSMC is not able to manufacture wafers for our products at 7 nm or smaller nodes in sufficient quantities to
meet customer demand, it could have a material adverse effect on our business. Moreover, we rely on TSMC,
UMC and our other foundries to produce wafers with competitive performance attributes for our IC products.
Therefore, the foundries, particularly TSMC which manufactures our newest IC products, must be able to
transition to advanced manufacturing process technologies and increased wafer sizes, produce wafers at
acceptable yields and deliver them in a timely manner.

Any decrease in manufacturing yields could result in an increase in per unit costs, which would adversely impact
our gross margin and/or force us to allocate our reduced product supply amongst our customers, which could
harm our relationships and reputation with our customers and materially adversely affect our business.

Our revenue from our semi-custom SoC products is dependent upon our semi-custom SoC products being
incorporated into customers’ products and the success of those products.

The revenue that we receive from our semi-custom SoC products is in the form of non-recurring engineering fees
charged to third parties for design and development services and revenue received in connection with sales of our
semi-custom SoC products to these third parties. As a result, our ability to generate revenue from our semi-
custom products depends on our ability to secure customers for our semi-custom design pipeline, our customers’
desire to pursue the project and our semi-custom SoC products being incorporated into those customers’
products. Any revenue from sales of our semi-custom SoC products is directly related to sales of the third-party’s
products and reflective of their success in the market. Moreover, we have no control over the marketing efforts of
these third parties, and we cannot make any assurances that sales of their products will be successful in current or
future years. Consequently, the semi-custom SoC product revenue expected by us may not be fully realized and
our operating results may be adversely affected.

Our products may be subject to security vulnerabilities that could have a material adverse effect on us.

The products that we sell are complex and have been and may in the future be subject to security vulnerabilities
that could result in, among other things, the loss, corruption, theft or misuse of confidential data or system
performance issues. Our efforts to prevent and address security vulnerabilities may decrease performance, be
only partially effective or not successful at all. We may depend on vendors to create mitigations to their
technology that we incorporate into our products and they may delay or decline to make such mitigations. We
may also depend on third parties, such as customers and end users, to deploy our mitigations alone or as part of
their own mitigations, and they may delay, decline or modify the implementation of such mitigations. Our
relationships with our customers could be adversely affected as some of our customers may stop purchasing our
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products, reduce or delay future purchases of our products, or use competing products. Any of these actions by
our customers could adversely affect our revenue. We have and may in the future be subject to claims and
litigation related to security vulnerabilities. Actual or perceived security vulnerabilities of our products may
subject us to adverse publicity, damage to our brand and reputation, and could materially harm our business or
results of operations.

IT outages, data loss, data breaches and cyberattacks could disrupt operations and compromise our
intellectual property or other sensitive information, be costly to remediate or cause significant damage to our
business, reputation, financial condition and results of operations.

Our business relies on technology hardware, software. cloud services, infrastructure, networks and systems
(collectively, IT Systems). We own and manage some IT Systems but also rely on critical third-party IT Systems,
products and services. In the ordinary course of business, we and various third-party providers and business
partners process and maintain sensitive data, including personal information about workers, customers and
others, as well as intellectual property and proprietary or confidential information relating to our business and
that of our customers and business partners (collectively, Confidential Data). Maintaining the availability,
integrity and security of our IT Systems and Confidential Data is critical to our business and reputation. While
we and others have implemented various controls and defenses, AMD and companies like AMD and our vendors
and customers have been and are increasingly subject to cybersecurity attacks, risks and threats. Threat factors
range in sophistication from individual hackers and insiders to ransom gangs and state-sponsored attackers.
Cyber threats may be generic, or they may be custom-crafted against our IT Systems or supply chain. The
increased prevalence of remote working arrangements at AMD and our providers present additional operational
risks and attack vectors to our IT Systems. Our IT Systems and Confidential Data are vulnerable to a range of
cybersecurity risks and threats, including malicious code that is added to widely available open-source software,
compromised commercial software or security vulnerabilities in our products or systems, or those of a third
party, that are being used by attackers prior to mitigations being put in place, such as zero-day attacks.
Cyberattacks have and may come into our IT Systems through the compromise of users’ access credentials.
Users” access credentials can be compromised by phishing, vishing, smishing, multi-factor authentication (MFA)
prompt bombing, hacking, or other social engineering, cybersecurity, or theft activities.

Threat actors are also increasingly using tools and techniques that circumvent controls, evade detection, and
remove forensic evidence, which means that we and others may be unable to implement adequate preventative
measures against, anticipate, detect, deflect, contain or recover from cyberattacks in a timely or effective manner.
As Al capabilities improve and are increasingly adopted, we may see more sophisticated threats created through
the use of Al technology to launch more automated, targeted and coordinated cyberattacks. These attacks could
be crafted with an Al tool to directly attack IT Systems with increased speed and/or efficiency than a human
threat actor or create more effective phishing emails. In addition, the threat could be introduced from the result of
our or our customers and business partners incorporating the output of an Al tool that includes a threat, such as
introducing malicious code by incorporating Al generated source code. Our network and storage applications, as
well as those of our customers, business partners, and third-party providers, may be subject to unauthorized
access by hackers or breached due to operator error, malfeasance or other system disruptions.

Cyberattacks that breach our security measures, or those of our third-party service providers, customers or
business partners, could result in any or all of the following, which individually or collectively could materially
adversely affect our financial condition. our competitive position; unauthorized access to, misuse or disclosure of
Confidential Data (such as intellectual property, sensitive business information or personally identifiable
information (PII)); reputational harm and/or diminution in our competitiveness; loss of existing and/or future
custorers; litigation and/or regulatory investigations or enforcement; significant remediation, restoration and
compliance costs; and the diversion of management’s attention and key information technology resources. In
addition, many governments have enacted and are continuing to enact strict privacy and security laws, such as the
UK’s and European Union’s General Data Protection Regulation (GDPR) and the California Consumer Privacy
Act of 2018 (CCPA), as amended by the California Privacy Rights Act (CPRA), which provide for fines,
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penalties, and in the case of the CCPA and similar legislation, the basis for private claims for certain types of
data breaches. We anticipate ongoing and increasing costs related to enhancing and implementing information
security controls, including costs related to upgrading application, computer, and network security components;
training workers to maintain and monitor our security controls; investigating, responding to and remediating any
data security breach, and addressing any related litigation or regulatory proceedings: mitigating reputational
harm; and complying with external regulations.

Uncertainties involving the ordering and shipment of our produects could materially adversely affect us.

We typically sell our products pursuant to individual purchase orders. We generally do not have long-term
supply arrangements with our customers or minimum purchase requirements except that orders generally must be
for standard pack quantities. Generally, our customers may cancel orders for standard products more than 30
days prior to shipment without incurring significant fees. We base our inventory levels in part on customers’
estimates of demand for their products, which may not accurately predict the quantity or type of our products that
our customers will want in the future or ultimately end up purchasing. Our ability to forecast demand is further
complicated when our products are sold indirectly through downstream channel distributors and customers, as
our forecasts for demand are then based on estimates provided by multiple parties throughout the downstream
channel. To the extent we fail to forecast demand and product mix accurately or are unable to increase production
or secure sufficient capacity and there is a mismatch between supply and demand for our products, it could limit
our ability to meet customer demand and have a material adverse effect on our business. Many of our markets are
characterized by short product lifecycles, which can lead to rapid obsolescence and price erosion. In addition, our
customers may change their inventory practices on short notice for any reason. For example, our Embedded
segment revenue decreased in 2024 as customers continued to normalize their inventory levels. We may build
inventories during periods of anticipated growth, and the cancellation or deferral of product orders or
overproduction due to failure of anticipated orders to materialize could result in excess or obsolete inventory,
which could result in write-downs of inventory and an adverse effect on gross margins. Our customers may also
experience a shortage of, or delay in receiving certain components to build their products, which in turn may
affect the demand for or the timing of our products.

Excess or obsolete inventory have resulted in, and may in the future result in. write-downs of the value of our
inventory. Factors that may result in excess or obsolete inventory, a reduction in the average selling price. or a
reduction in our gross margin include: a sudden or significant decrease in demand for our products; a production
or design defect in our products; a higher incidence of inventory obsolescence because of rapidly changing
technology and customer requirements; a failure to accurately estimate customer demand for our products,
including for our older products as our new products are introduced; or our competitors introducing new products
or taking aggressive pricing actions.

Our ability to design and introduce new products in a timely manner includes the use of third-party
intellectual property.

In the design and development of new and enhanced products, we rely on third-party intellectual property such as
development and testing tools for software and hardware. Furthermore, certain product features may rely on
intellectual property acquired from third parties that we incorporate into our software or hardware. The design
requirements necessary to meet customer demand for more features and greater functionality from semiconductor
products may exceed the capabilities of the third-party intellectual property or development or testing tools
available to us. If the third-party intellectual property that we use becomes unavailable, is not available with
required functionality or performance in the time frame, manufacturing technology, or price point needed for our
new products or fails to produce designs that meet customer demands, or laws are adopted that affect our use of
third party intellectual property in certain regions or products, our business could be materially adversely
affected.
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We depend on third-party companies for the design, manufacture and supply of motherboards, software,
memory and other computer platform components to support our business and products.

We depend on third-party companies for the design, manufacture and supply of motherboards, graphics cards,
software (e.g., BIOS. operating systems, drivers, Al models or tools), memory and other components that we use
to design, support and sell, and our customers utilize to support and/or use our product offerings. We also rely on
our AIB partners to support our products. In addition, our microprocessors are not designed to function with
motherboards and chipsets designed to work with Intel microprocessors. If the designers, manufacturers, AIBs
and suppliers of motherboards, graphics cards, software, memory and other components cease or reduce their
design, manufacture or production of current or future products that are based on, utilized in, or support our
products, or laws are adopted that result in the same, our business could be materially adversely affected.

If we lose Microsoft Corporation’s support for our products or other software vendors do not design and
develop software to run on our products, our ability to sell our products could be materially adversely affected.

Our ability to innovate beyond the x86 instruction set controlled by Intel depends partially on Microsoft
designing and developing its operating systems to run on or support our x86-based microprocessor products.
With respect to our graphics products, we depend in part on Microsoft to design and develop its operating system
to run on or support our graphics products. Similarly, the success of our products in the market, such as our APU
products, is dependent on independent software providers designing and developing software to run on our
products. If Microsoft does not continue to design and develop its operating systems so that they work with our
x86 instruction sets or does not continue to develop and maintain their operating systems to support our graphics
products, independent software providers may forego designing their software applications to take advantage of
our innovations and customers may not purchase PCs with our products. In addition, some software drivers
licensed for use with our products are certified by Microsoft. IT Microsoft did not certily a driver, or il we
otherwise fail to retain the support of Microsoft or other software vendors, our ability to market our products
would be materially adversely affected.

Our reliance on third-party distributors and AIB partners subjects us to certain risks.

We market and sell our products directly and through third-party distributors and AIB partners pursuant to
agreements that can generally be terminated for convenience by either party upon prior notice. These agreements
are non-exclusive and permit both our distributors and AIB partners to offer our competitors’ products. We are
dependent on our distributors and AIB partners to supplement our direct marketing and sales efforts. If any
significant distributor or AIB partner or a substantial number of our distributors or AIB partners terminated their
relationship with us, decided to market our competitors’ products over our products or decided not to market our
products at all, our ability to bring our products to market would be impacted and we would be materially
adversely affected. We extend credit to certain of our distributors and AIB partners. If we are unable to collect
accounts receivable from our significant distributors and/or AIB partners or incur higher allowances for credit
losses, it could have a material adverse effect on our business. If we are unable to manage the risks related to the
use of our third-party distributors and AIB partners or offer appropriate incentives to focus them on the sale of
our products, our business could be materially adversely affected.

Additionally, distributors and AIB partners typically maintain an inventory of our products. In most instances,
our agreements with distributors protect their inventory of our products against price reductions, as well as
provide return rights for any product that we have removed from our price book that is less than 12 months older
than the manufacturing date. Some agreements with our distributors also contain standard stock rotation
provisions permitting limited levels of product returns. Our agreements with AIB partners protect their inventory
of our products against price reductions. In the event of a significant decline in the price of our products, the
price protection rights we offer would materially adversely affect us because our revenue and corresponding
gross margin would decline.
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Our business depends on the proper functioning of our internal business processes and information systems
and modification or interruption of such systems may disrupt our business, processes and internal controls.

We rely upon a number of internal business processes and information systems to support key business functions,
and the efficient operation of these processes and systems is critical to our business. Our business processes and
information systems need to be sufficiently scalable to support the growth of our business and may require
modifications or upgrades that expose us to a number of operational risks. As such, our information systems will
continually evolve and adapt in order to meet our business needs. These changes may be costly and disruptive to
our operations and could impose substantial demands on management time.

These changes may also require changes in our information systems, modification of internal control procedures
and significant training of employees and third-party resources. We continuously work on simplifying our
information systems and applications through consolidation and standardization efforts. There can be no
assurance that our business and operations will not experience any disruption in connection with this transition.
Our information technology systems, and those of third-party information technology providers or business
partners, may also be vulnerable to damage or disruption caused by circumstances beyond our control including
catastrophic events, power anomalies or outages, natural disasters, viruses or malware, cyberattacks, insider
threat attacks, unauthorized system or data modifications, data breaches and computer system or network
failures, exposing us to significant cost, reputational harm and disruption or damage to our business.

In addition, as our IT environment continues to evolve, we are embracing new ways of communicating and
sharing data internally and externally with customers and partners using methods such as mobility and the cloud
that can promote business efficiency. However, these practices can also result in a more distributed IT
environment, making it more difficult for us to maintain visibility and control over internal and external users,
and meet scalability and administrative requirements. Il our security controls cannot keep pace with the speed of
these changes or if we are not able to meet regulatory and compliance requirements, our business would be
materially adversely affected.

If our products are not compatible with some or all industry-standard software and hardware, we could be
materially adversely affected.

Our products may not be fully compatible with some or all industry-standard software and hardware. Further, we
may be unsuccessful in correcting any such compatibility problems in a timely manner. If our customers are
unable to achieve compatibility with software or hardware, we could be materially adversely affected. In
addition, the mere announcement of an incompatibility problem relating to our products could have a material
adverse effect on our business.

Costs related to defective products could have a material adverse effect on us.

Products as complex as those we offer may contain defects or failures when first introduced or when new
versions or enhancements to existing products are released. We cannot assure you that, despite our testing
procedures, errors will not be found in new products or releases after commencement of commercial shipments
in the future, which could result in loss of or delay in market acceptance of our products, material recall and
replacement costs, loss of revenue, writing down the inventory of defective products, the diversion of the
attention of our engineering personnel from product development efforts, defending against litigation related to
defective products or related liabilities, including property damage, personal injury, damage to our reputation in
the industry and loss ol data or intangible property, and could adversely alfect our relationships with our
customers. In addition, we may have difficulty identifying the end customers of the defective products in the
field. As a result, we could incur substantial costs to implement modifications to correct defects. Any of these
problems could materially adversely affect our business.
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We could be subject to potential product liability claims if one of our products causes, or merely appears to have
caused, an injury, whether tangible or intangible. Claims may be made by consumers or others selling our
products, and we may be subject to claims against us even if an alleged injury is due to the actions of others. A
product liability claim, recall or other claim with respect to uninsured liabilities or for amounts in excess of
insured liabilities could have a material adverse effect on our business.

If we fail to maintain the efficiency of our supply chain as we respond to changes in customer demand for our
products, our business could be materially adversely affected.

Our ability to meet customer demand for our products depends, in part, on our ability to deliver the products our
customers want on a timely basis. Accordingly, we rely on our supply chain for the manufacturing, distribution
and fulfillment of our products. As we continue to grow our business. expand to high-growth adjacent markets,
acquire new customers and strengthen relationships with existing customers, the efficiency of our supply chain
will become increasingly important because many of our customers tend to have specific requirements for
particular products, geographic requirements, and specific time-frames in which they require delivery of these
products. If we are unable to consistently deliver the right products to our customers on a timely basis in the right
locations, our customers may reduce the quantities they order from us, which could have a material adverse
effect on our business.

We outsource to third parties certain supply-chain logistics functions, including portions of our product
distribution, transportation management and information technology support services.

We rely on third-party providers to operate our regional product distribution centers and to manage the
transportation of our work-in-process and finished products among our facilities, to our third-party manufacturers
and to our customers. In addition, we rely on third parties to provide certain information technology services to
us, including help desk support, desktop application services, business and software support applications, server
and storage administration, data center operations, database administration and voice, video and remote access.
We cannot guarantee that these providers will fulfill their respective responsibilities in a timely manner in
accordance with the contract terms, in which case our internal operations and the distribution of our products to
our customers could be materially adversely affected. Also, we cannot guarantee that our contracts with these
third-party providers will be renewed, in which case we would have to transition these functions in-house or
secure new providers, which could have a material adverse effect on our business if the transition is not executed
appropriately.

Our inability to effectively control the sales of our products on the gray market could have a material adverse
effect on us.

We market and sell our products directly to OEMs and through authorized third-party distributors. From time to
time, our products are diverted from our authorized distribution channels and are sold on the “gray market.” Our
inability to control gray market activities could result in customer satisfaction issues because any time products
are purchased outside our authorized distribution channels there is a risk that our customers are buying
counterfeit or substandard products, including products that may have been altered, mishandled or damaged, or
are used products represented as new. Additionally, products acquired on the gray market or through other
unauthorized channels are at higher risk of being re-sold to prohibited end-users, misused, and deployed for uses
that do not align with AMD’s ethics, values or compliance standards. Gray market products result in shadow
inventory that is not visible to us, making it difficult to forecast demand accurately. Also, when gray market
products enter the market, we and our distribution channels compete with these heavily discounted gray market
products, which adversely affects demand for our products and negatively impacts our margins.
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Climate change may have a long-term impact on our business.

Climate change may have an adverse impact on our business and the business ol our suppliers and customers.
Global climate change may result in certain natural disasters and climate-related events occurring with increasing
frequency and severity and its physical impact on the major regions where we have operations has the potential
to disrupt our business and those of our customers and suppliers. Our headquarters and some of our operations
and facilities are located in areas that are susceptible to earthquakes and tsunamis, wildfires, extreme storms,
extreme heat, drought, freezing, tropical cyclones and other natural disasters. Water and energy availability and
reliability in the regions where we have facilities and where our suppliers have operations is important to our
business. Certain natural disasters, including drought, wildfires, storms, sea-level rise and flooding could disrupt
our operations and our suppliers’ or customers’ operations, including by disrupting, the availability of energy or
water necessary for the operations of our business or those of our suppliers and customers. Global climate change
is also resulting in chronic changes that result in certain natural disasters occurring more frequently or with
greater intensity, which could disrupt our operations, or the operations of our third parties. Such disruptions
could cause delays in manufacturing or shipping our products, affect our supply chain and may result in the loss
of business, and additional costs to maintain or resume operations, any of which could adversely affect our
business and results of operation. We may also experience contractual disputes relating to supply chain delays
resulting from climate change related disruptions, which could result in increased litigation and costs. Data
centers depend on access to clean water and reliable energy, thus potential power or water shortages could impair
our customers’ ability to expand their data center capacity and consume our products and services, which in turn
could adversely impact our ability to generate revenue.

Although we maintain insurance coverage for a variety of property. casualty, and other risks, the types and
amounts of insurance we obtain vary depending on coverage, availability and cost. Some of our policies have
large deductibles and broad exclusions. Additionally, our insurance providers may be unable or unwilling Lo pay
a claim. Losses not covered by insurance may be large, which could materially harm our results of operations and
financial condition.

Our business and the business of our suppliers and customers may also be subject to climate-related regulations,
and contract terms, and may be subject to additional regulations and contract terms and lawsuits in the future.
New increased regulations regarding carbon taxes, greenhouse gas emissions, fuel or energy taxes and other
climate-related risks will likely result in greater costs: for example, as a result of carbon pricing impacts on
electrical utilities and/or necessitating that we purchase more renewable energy than otherwise planned. Our
supply chain manufacturing suppliers may be exposed to increased costs of doing business should they be
affected by new climate-related expectations such as those affecting abatement equipment, renewable energy,
and/or alter production processes and materials selections. The additional compliance costs incurred by our
suppliers may be passed on to us and result in greater indirect costs to us. These costs and restrictions could
materially harm our business and results of operations by increasing our expenses, impacting our reputation if
there is actual or perceived non-compliance, or requiring us to alter our operations and products. The long-term
effects of climate change on the global economy and the technology industry are unclear but could be severe.
Additionally, we are or expect to be subject to various new or proposed climate-related disclosure requirements
and we expect to incur costs and resources in order to comply. Failure to accurately comply with such reporting
obligations may result in enforcement actions, reputational harm or private litigation that could have a material
adverse effect on us.

Legal and Regulatory Risks

Government actions and regulations such as export regulations, tariffs, and trade protection measures may
limit our ability to export our products to certain customers.

We have equity interests in two joint ventures (collectively, the THATIC JV) with Higon Information
Technology Co., Ltd. (THATIC), a third-party Chinese entity. In June 2019, the Bureau of Industry and Security
(BIS) of the United States Department of Commerce added certain Chinese entities to the Entity List, including
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THATIC and the THATIC JV. Since that time, the United States administration has called for changes to
domestic and foreign policy, including policies with respect to China and Russia. Specifically, United States-
China trade relations remain uncertain as the United States continues to add more Chinese companies to the
Entity List and more regulations targeted to advanced computing, semiconductor manufacturing, and emerging
technologies such as Al. Further, the United States and other countries and coalitions have issued sanctions and
revisions to export control and other regulations against Russia, Belarus and the DNR and LNR regions of
Ukraine, due to the conflict in Ukraine.

In October 2023, BIS issued new requirements for certain advanced computing items that apply to the export of
products classified ECCN 3A090 or 4A090 to a party headquartered in, or with an ultimate parent headquartered
in, any of Country Groups D1, D4 or D3, including China. These controls prevent us from shipping certain AMD
Instinct™ integrated circuits and certain AMD Versal™ FPGAs to China. or to customers outside of the United
States whose ultimate parent is headquartered in a D5 country (including China), without a license. These
controls also require us to file a Notitied Advanced Computing (NAC) notification with BIS 25 days before
shipping certain Versal FPGAs to China, or to customers outside of the United States whose ultimate parent is
headquartered in a D5 country (including China). The NAC notification process could result in BIS prohibiting a
shipment or requiring a license application before shipping a product that is the subject of a NAC notification.
BIS may issue new licensing requirements and regulatory controls in the future. Even new products that fall
below the licensing thresholds may not be successful because we have no assurances BIS will agree that the
alternative products are not subject to the new licensing requirements or that future regulations will not control
the alternative products. A significant trade disruption or the establishment or increase of any tariffs, trade
protection measures or restrictions, or retaliatory actions from foreign governments could result in lost sales
adversely impacting our reputation and business. There is also a possibility of future tariffs, trade protection
measures, import or export regulations or other restrictions imposed on our current and future products,
customers, or suppliers by the United States, China or other countries that could have a material adverse effect on
our business. New export control restrictions may adversely impact the ability of our research and development
teams located outside of the United States from executing our product roadmaps in a timely manner or at all. In
addition, deemed export restrictions could further affect our ability to provide services or develop products in the
United States.

United States export control regulations include restrictions or prohibitions on the sale or supply of certain Al
technologies to United States embargoed or sanctioned countries, governments, persons and entities. If there are
changes to those regulations, or to the categorization of our products under those regulations, our ability to sell
our products and services outside the United States may be harmed. The United States and its allies continue to
focus on export restrictions targeting semiconductors associated with Al, including GPUs and associated
products and services. The United States has imposed unilateral controls restricting GPUs and associated
products, and in the future is likely to further adopt other unilateral or multilateral controls. The scope and
application of such controls have been and may again be very broad, which may prohibit us from exporting or
providing access to our products to any or all customers in one or more markets, including but not limited to
China, and could negatively impact our manufacturing, testing and warehousing locations, or could impose other
conditions that limit our ability to meet demand abroad. If these export controls targeting semiconductors
associated with Al including GPUs and associated products and services are further tightened, our ability to
export our technology, products or services could be further restricted. We may be at a competitive disadvantage
if our competitors are not subject to the same or similar restrictions. Additionally, such export controls have, and
may in the future, subject downstream recipients of our products to additional restrictions on the use, resale,
repair or transfer of our products and may have a material adverse effect on us.

We may, from time to time, receive technical data from third parties that is subject to the International Traffic
and Arms Regulations (ITAR), which are administered by the U.S. Department of State. Export Administration
Regulation (EAR) governs the export and re-export of certain AMD products, including FPGAs, as well as the
transfer of related technologies or provision of services, whether in the U.S. or abroad. We are required to
maintain an internal compliance program and security infrastructure to meet EAR and ITAR requirements. An
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inability to obtain the required export licenses, or to predict when or pursuant to which conditions they will be
granted, increases the difficulties of forecasting shipments. When we file license applications or Notification
Advanced Computing (NAC) exception notices we have no assurance that BIS will grant any exemptions or
licenses or that the BIS will act on the filings in a timely manner. Even if BIS grants a requested license, the
license may come with burdensome conditions that we cannot or decide not to fulfill. In addition, security or
compliance program failures that could result in penalties or a loss of export privileges, as well as stringent
licensing restrictions that may make our products less attractive to overseas customers, could have a material
adverse effect on our business, financial condition and/or operating results.

If we cannot realize our deferred tax assets, our results of operations could be adversely affected.

Our deferred tax assets include net operating losses and tax credit carryforwards that can be used to offset taxable
income and reduce income taxes payable in future periods. Each quarter, we consider both positive and negative
evidence to determine whether all or a portion of the deferred tax assets are more likely than not to be realized. If
we determine that some or all of our deferred tax assets are not realizable, it could result in a material expense in
the period in which this determination is made which may have a material adverse effect on our financial
condition and results of operations,

In addition, a significant amount of our deferred tax assets related to net operating losses or tax credits which
remain under a valuation allowance could be subject to limitations under Internal Revenue Code Section 382 or
383, separate return loss year rules, or dual consolidated loss rules. The limitations could reduce our ability to
utilize the net operating losses or tax credits before the expiration of the tax attributes.

Our business is subject to potential tax liabilities, and exposure to greater-than-anticipated income tax
liabilities as a result of changes in tax rules and regulations, changes in interpretation of tax rules and
regulations, or unfavorable assessments from tax audits, could affect our effective tax rates, financial
condition, and results of operations.

We are a U.S.-based multinational company subject to income tax, indirect tax or other tax claims in multiple
U.S. and foreign tax jurisdictions in which we conduct business. Significant judgment is required in determining
our worldwide provision for income taxes. Tax laws are dynamic and subject to change as new laws are passed
and new interpretations of the law are issued or applied. Any changes to tax laws could have a material adverse
effect on our tax obligations and effective tax rate. Our income tax obligations could be affected by many factors,
including, but not limited to, changes to our corporate operating structure, intercompany arrangements, and tax
planning strategies.

Our income tax expense is computed based on tax rates enacted at the time of the respective financial period. Our
future effective tax rates, financial condition and results from operations could be unfavorably affected by
changes in the tax rates in jurisdictions where our income is earned, by changes in the tax rules and regulations or
the interpretation of tax rules and regulations in the jurisdictions in which we do business or by changes in the
valuation of our deferred tax assets. Many countries have implemented legislation and other guidance to align
their international tax rules with the Organization for Economic Co-operation and Development’s (OECD) Base
Erosion and Profit Shifting recommendations and action plan that aim to standardize and modernize global
corporate tax policy, including changes to cross-border tax, transfer pricing documentation rules, and nexus-
based tax incentive practices. The OECD is also continuing discussions surrounding fundamental changes in
allocation of profits among tax jurisdictions in which companies do business, as well as the implementation of a
global minimum tax (namely “Pillar One” and “Pillar Two”). Many countries we do business in have
implemented laws based on Pillar Two, which may materially adversely impact our provision for income taxes,
net income and cash flows. As a result of this heightened scrutiny, prior decisions by tax authorities regarding
treatments and positions of corporate income taxes could be subject to review and inquiry, which could also
result in changes in tax policies or existing tax rulings, and may have a material adverse effect on us.
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In addition, we are subject to examinations of our income tax returns by domestic and foreign tax authorities. We
regularly assess the likelihood of outcomes resulting from these examinations to determine the adequacy of our
provision for income taxes and have reserved for potential adjustments that may result from the current
examinations, There can be no assurance that the final determination of any of these examinations will not have
an adverse effect on our effective tax rates, financial condition, and results of operations.

In the ordinary course of our business, there are many transactions and calculations where the ultimate income
tax, indirect tax, or other tax determination is uncertain. Although we believe our tax estimates are reasonable,
we cannot assure that the final determination of any tax audits or litigation will not be materially different from
that which is reflected in historical tax provisions and accruals. Should additional taxes be assessed as a result of
an audit, assessment or litigation, there could be a material adverse effect on our cash, tax provisions and results
of operations in the period or periods for which that determination is made.

We are party to litigation and may become a party to other claims or litigation that could cause us to incur
substantial costs or pay substantial damages or prohibit us from selling our products.

From time to time, we are a defendant or plaintiff in various legal actions, as described in Note 18§ -
Contingencies of the Notes to our Consolidated Financial Statements. For example, we have been subject to
certain claims concerning federal securities laws and corporate governance. Our products are purchased by and/
or used by consumers, which could increase our exposure to consumer actions such as product liability claims
and consumer class action claims. On occasion, we receive claims that individuals were allegedly exposed to
substances used in our former semiconductor wafer manufacturing facilities and that this alleged exposure caused
harm. Litigation can involve complex factual and legal questions, and its outcome is uncertain. It is possible that
if a claim is successfully asserted against us, it could result in the payment of damages that could be material to
our business.

With respect to intellectual property litigation, from time to time, we have been notified of, or third parties may
bring or have brought. actions against us and/or against our customers based on allegations that we are infringing
the intellectual property rights of others, contributing to or inducing the infringement of the intellectual property
rights of others, improperly claiming ownership of intellectual property or otherwise improperly using the
intellectual property of others. If any such claims are asserted, we may seek to obtain a license under the third
parties’ intellectual property rights. We cannot assure you that we will be able to obtain all of the necessary
licenses on satisfactory terms, if at all. These parties may file lawsuits against us or our customers seeking
damages (potentially up to and including treble damages) or an injunction against the sale of products that
incorporate allegedly infringed intellectual property or against the operation of our business as presently
conducted, which could result in our having to stop the sale of some of our products or to increase the costs of
selling some of our products or which could damage our reputation. The award of damages, including material
royalty payments, or other types of damages, or the entry of an injunction against the manufacture and sale of
some or all of our products could have a material adverse effect on us. We could decide, in the alternative, to
redesign our products or to resort to litigation to challenge such claims. Such challenges could be extremely
expensive and time-consuming regardless of their merit, could cause delays in product release or shipment and/or
could have a material adverse effect on us. We cannot assure you that litigation related to our intellectual
property rights or the intellectual property rights of others can always be avoided or successfully concluded.

Even if we were to prevail, any litigation could be costly and time-consuming and would divert the attention of

our management and key personnel from our business operations, which could have a material adverse effect on
us.
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We are subject to environmental laws, conflict minerals regulations, as well as a variety of other laws or
regulations that could result in additional costs and liabilities.

Our operations and properties are subject to various United States and foreign laws and regulations, including
those relating to materials used in our products and the manufacturing processes of our products, discharge of
pollutants into the environment, the treatment, transport, storage and disposal of solid and hazardous wastes and
remediation of contamination. In addition, our operations and those of our suppliers are further governed by
regulations prohibiting the use of forced labor (e.g., mining conflict materials), and restrictions on other
materials, as well as laws or regulations governing the operation of our facilities, sale and distribution of our
products, and real property. For the manufacturing of our products, these laws and regulations require our
suppliers to obtain permits for operations, including the discharge of air pollutants and wastewater. Although our
management systems are designed to oversee our suppliers” compliance, we cannot assure you that our suppliers
have been or will be in complete compliance with such laws, regulations and permits. If our suppliers violate or
fail to comply with any of them, a range of consequences could result, including fines, suspension of production,
alteration of manufacturing processes, import/export restrictions, sales limitations, criminal and civil liabilities or
other sanctions. Such non-compliance from our manufacturing suppliers could result in disruptions in supply,
higher sourcing costs, and/or reputational damage for us. We could also be held liable for any and all
consequences arising out of exposure to hazardous materials used, stored, released, disposed of by us or located
at, under or emanating from our current or former facilities or other environmental or natural resource damage.
We have been named as a responsible party at three Superfund sites in Sunnyvale, California and we are subject
to Final Site Clean-up Requirements Orders from the California Regional Water Quality Control Board relating
to the three sites and we have entered into settlement agreements with other responsible parties on two of the
orders. During the term of such agreements, other parties have agreed to assume most of the foreseeable costs as
well as the primary role in conducting remediation activities under the orders. We remain responsible for
additional costs beyond the scope of the agreements as well as all remaining costs in the event that the other
parties do not fulfill their obligations under the settlement agreements. The progress of future remediation efforts
cannot be predicted with certainty and these costs may change. Although we have not been, we could be named a
potentially responsible party at other Superfund or contaminated sites in the future. In addition, contamination
that has not been identified could exist at our other facilities.

Future environmental legal requirements may become more stringent or costly. As such, the costs of complying
with current and future environmental and health and safety laws, and our liabilities arising from past and future
releases of, or exposure to, hazardous substances may increase and could have a material adverse effect on us.

Environmental laws are complex, change frequently and tend to become more stringent over time. For example,
the European Union (EU) and China are among a growing number of jurisdictions that have enacted restrictions
on the use of lead and other materials in electronic products. These regulations affect semiconductor devices and
packaging. As regulations restricting materials in electronic products continue to increase around the world, there
is a risk that the cost, quality and manufacturing yields of products that are subject to these restrictions may be
less favorable compared to products that are not subject to such restrictions, or that the transition to compliant
products may not meet customer roadmaps, or produce sudden changes in demand, which may result in excess
inventory. Jurisdictions including the EU, Australia, California and China are developing or have finalized
market entry or public procurement regulations for computers and servers based on ENERGY STAR
specifications, and the like, as well as additional energy consumption limits. Certain of our products may be
excluded from some of these markets which could materially adversely affect us. We incur costs associated with
complying with conflict minerals reporting requirements to our customers and the SEC. In addition to the SEC
regulation, the EU, China and other jurisdictions are developing new policies focused on conflict minerals that
may impact and increase the cost of our compliance program. Customers are increasingly seeking information
about the source of minerals used in our supply chain beyond those addressed in laws and regulations. Given the
complexity of mineral supply chains, we may be unable to sufficiently verify the origins of the subject minerals
and thus our reputation may be harmed. Moreover, we are likely to encounter challenges to satisfy customers
who require that all of the components of our products be certified as “conflict free.” If we cannot satisfy these
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customners, they may choose a competitor’s products. In addition, new or increased regulations limiting the use of
such components, or regulation regarding greenhouse gas emissions and climate change-related risks, could
increase our energy costs, for example as a result of carbon pricing impacts on electrical utilities and/or
necessitating that we purchase more renewable energy than otherwise planned. Our supply chain manufacturing
suppliers may be exposed to increased cost of doing business should they be affected by new climate-related
regulations, for example, affecting abatement equipment, renewable energy. and/or alter production processes
and materials selections.

In addition to our Company, customers, governments and authorities continue to focus on eliminating risks of
forced labor in supply chains which may increase the cost of our compliance program. Several customers have
also issued expectations to eliminate these occurrences, if any, that may impact us. While we have a Human
Rights Policy and management systems to identify and avoid these practices in our supply chain, we cannot
guarantee that our suppliers will always be in conformance with laws and expectations. Our failure to satisfy
customer expectations on forced and trafficked labor policies may result in these customers choosing a
competitor’s product or enforcement liability and reputational challenges.

In addition, many governments have enacted laws around PII, such as the GDPR and the CCPA, and the failure
to comply could result in sanctions or other actions by the governments. The GDPR imposes significant
requirements on how we collect, process and transfer personal data. as well as significant fines for
non-compliance.

New emerging technology trends, such as Al, require us to keep pace with evolving regulations and industry
standards. Given the complexity and rapid development of Al, there are various current and proposed regulatory
frameworks relating to the use of Al in products and services. For example, the EU Al Act was adopted in 2024
and its implementation will be phased in over the next few years. In other jurisdictions, similar legislation is
being considered. Such laws and regulations may impede our ability to offer certain products and services in
certain jurisdictions if we are unable to comply with them. We expect that the legal and regulatory environment
relating to emerging technologies such as Al will continue to develop and could increase the cost of doing
business, and create compliance risks and potential liability, all which may have a material adverse effect on our
financial condition and results of operations. Governments are also considering the new issues in intellectual
property law that Al creates, which could result in different intellectual property rights in technology we create
with Al and development processes and procedures and could have a material adverse effect on our business.

Evolving expectations from governments, investors, customers and other stakeholders regarding corporate
responsibility matters could result in additional costs, harm to our reputation and a loss of customers.

There are evolving expectations from governments, investors, customers and other stakeholders regarding
corporate responsibility matters including those involving the environment and climate, energy and water
consumption, diversity and inclusion, human rights and cybersecurity. Additionally, we are and expect to
continue to be subject to various new and proposed climate-related and sustainability laws and requirements that
may impact how we and our suppliers and customers conduct business or report on business by requiring the
disclosure and tracking of greenhouse gas emissions, climate change-related risks and other sustainability matters
related to our business. As the nature, scope and complexity of corporate responsibility reporting and disclosure
requirements continue to evolve, we may incur additional compliance costs and indirect compliance costs from
our customers and, suppliers that are passed on to us. In addition, certain corporate responsibility laws and
regulations may require us to modify our business or supply chain in ways that are costly or less efficient.
Emerging legal and regulatory requirements in the various jurisdictions in which we operate, can be
unpredictable, are subject to change, and may be difficult for us to comply with given the complexity of our
supply chain and our outsourced manufacturing. For example, the state of California has passed reporting
requirements that will require corporations to report on climate data and these laws include data assurance
requirements that entail third-party verifications. Our failure to comply, or the appearance of our failure to
comply, with these legal and regulatory requirements can result in regulatory penalties, fines and legal liabilities,
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increase costs, and harm our reputation — any of which could materially adversely affect our business, financial
condition and results of operation. While we have engaged, and in the future may continue to engage, in
voluntary initiatives (such as voluntary disclosures, certifications, goals, or targets, among others) or
commitments to improve our corporate responsibility profile and/or products or to respond to stakeholder
expectations, such initiatives or achievement of such commitments may be costly, may not have the desired
effect or may impact our reputation with other stakeholders and have a material adverse effect on our business.

For example, we have publicly announced certain corporate responsibility goals spanning multiple topics
informed by input from various of our stakeholders, including customers, investors and employees. These goals,
which reflect our current plans and aspirations based on known conditions, may change in the future or may not
be achieved, as they are subject to various challenges, risks and expectations such as standards, processes, and
methodologies that continue to evolve or emerge, and many of these matters are outside our control. Our
progress towards some goals receives third-party limited assurance and not reasonable assurance, or may rely on
receipt of others’ information and data that may not be subject to either third-party limited or reasonable
assurance. Any failure to achieve such goals, failure to achieve these goals within the set timeframe, or in the
means expected, or the perception by stakeholders of such failure to achieve these goals may result in
reputational or financial harm. Simultaneously, there are efforts by some stakeholders to reduce companies’
efforts on certain environmental, social and sustainability-related matters. Both advocates and opponents of
environmental, social and sustainability matters are increasingly resorting to a range of activism forms, including
media campaigns and litigation, to advance their perspectives. To the extent we are subject to such activism or
litigation, it may require us to incur costs or otherwise adversely impact our business. Stakeholder groups may
find our stated goals to be insufficiently responsive to the implications of issues, such as climate change, and any
failure to set or achieve corporate responsibility initiatives that meet stakeholder expectations may result in loss
of customers or in investors selling their shares, which could harm our reputation and could have a material
adverse effect on our business.

Issues related to the responsible use of AI may result in reputational, competitive and financial harm and
liability.

We offer products that include capabilities to support Al deployment and we expect this part of our business to
grow. As with many new emerging technologies, Al presents risks and challenges and increasing legal, social
and ethical concerns relating to its responsible use that could affect the adoption of Al, and thus our business.
Third-party misuse of Al applications, models, or solutions, or ineffective or inadequate Al development or
deployment practices by us or our customers, could cause harm to individuals or society and impair the public’s
acceptance of Al. Moreover, we may be subject to competitive harm, regulatory action and legal liability as a
result of new and proposed legislation regulating Al, as well as new applications of existing data protection,
privacy and intellectual property and other laws. Such regulations and changes thereto could cause us to incur
greater compliance costs, could impact our ability to sell or the ability of our customers and users worldwide to
acquire, deploy and use systems that include our Al-related products and services and reduce the number of
customers, which could negatively impact our business and financial results. As there continues to be an
increasing focus on risks related to Al technologies, there may be an increasing focus on regulatory restrictions
that target products and services that enable or facilitate Al and that may negatively impact some of our
Al-related products and services. If the Al-related products that we offer have unintended consequences, infringe
intellectual property rights or rights of publicity, or are misused by our customers or are otherwise controversial
due to their perceived or actual impact on human rights, privacy, cybersecurity, employment or other social,
economic or political issues the public’s acceptance of Al may be impaired and this may also result in
reputational, competitive and financial harm and liability to our business.

The agreements governing our notes, our guarantee of the Assumed Xilinx Notes, and our Revolving Credit
Agreement impose restrictions on us that may adversely affect our ability to operate our business.

The indenture governing our 3.924% Senior Notes due 2032 and 4.393% Senior Notes due 2052 contains various
covenants that limit our ability to, among other things: create liens on certain assets to secure debt, enter into
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certain sale and leaseback transactions; and consolidate with, merge into or sell, convey or lease all or
substantially all of our assets to any other person.

We unconditionally guarantee, on a senior unsecured basis, Xilinx’s obligations under the Xilinx’s 2.375% Notes
due 2030 (the Assumed Xilinx Notes). The supplemental indenture governing the Assumed Xilinx Notes also
contain various covenants which limit our ability to, among other things, create certain liens on principal
property or the capital stock of certain subsidiaries, enter into certain sale and leaseback transactions with respect
to principal property, and consolidate or merge with, or convey, transfer or lease all or substantially all our assets,
taken as a whole, to another person.

We also have an unsecured revolving credit facility in the aggregate principal amount of $3.0 billion (Revolving
Credit Agreement). Our Revolving Credit Agreement contains various covenants which limit our ability to,
among other things, incur liens; and consolidate or merge or sell our assets as an entirety or substantially as an
entirety (in each case, except for certain customary exceptions). In addition, our Revolving Credit Agreement
requires us to maintain a minimum consolidated interest coverage ratio at the end of each fiscal quarter. The
agreement governing our convertible notes and our Revolving Credit Agreement contains provisions whereby a
payment default or acceleration under certain agreements with respect to other material indebtedness would
result in cross defaults under our convertible indenture or the Revolving Credit Agreement and allow note
holders or the lenders under our Revolving Credit Agreement to declare all amounts outstanding under certain of
our indentures or the Revolving Credit Agreement to be immediately due and payable. If the lenders under our
Revolving Credit Agreement accelerate the repayment of borrowings, we cannot assure you that we will have
sufficient assets to repay those borrowings.

Also, we enter into sale and factoring arrangements from time to time with respect to certain accounts
receivables, which arrangements are non-recourse to us in the event that an account debtor fails to pay for credit-
related reasons and are not included in our indebtedness. We could become obligated to repurchase such accounts
receivables or otherwise incur liability to the counterparties under these arrangements under certain
circumstances, such as where a commercial dispute arises between us and an account debtor.

Merger, Acquisition, Divestiture, and Integration Risks

Acquisitions, joint ventures, and/or strategic investments, and the failure to integrate acquired businesses,
may fail to materialize their anticipated benefits and could disrupt our business, which could adversely affect
our results of operation and financial condition.

We have acquired and invested in businesses, and may continue to do so, that offer products, services and
technologies that we believe will help expand our product offerings and services and grow our business in
response to changing technologies, customer demands and competitive pressures. Acquisitions and joint ventures
include numerous risks including, but not limited to: our inability to identify suitable opportunities in a timely
manner or on terms acceptable to us; failure to complete a transaction in a timely manner, or at all; inability to
obtain, or delay in obtaining, regulatory approvals or IP disputes or other litigation; difficulty in obtaining
financing on terms acceptable to us or at all; and failure of a transaction to advance our business strategy or other
unforeseen factors. For example, in August 2024, we completed our acquisition of Silo Al Oy (Silo Al), and we
entered into an agreement to acquire ZT Group Int’l, Inc. (ZT Systems), which is currently expected to close in
the first half of 2025, subject to certain regulatory approvals and other customary closing conditions. Our ability
to realize any of the anticipated benefits from an acquisition depends on us successfully integrating the acquired
business into our business. Any acquisitions we may undertake, including Silo Al and ZT Systems, involve
certain integration risks and uncertainties including, but not limited to: difficulty in integrating the technology.
systems, products, policies, processes or operations and integrating and retaining the employees including key
personnel of the acquired business; diversion of capital and other resources, including management’s attention
from our existing business: unanticipated costs or liabilities, such as increased interest expense and compliance
with debt covenants or other obligations; coordinating and integrating in countries in which we have not
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previously operated; the potential impact of the acquisitions on our relationships with employees, vendors,
suppliers and customers: our inability to effectively retain suppliers, vendors and customers of the acquired
businesses; entry into geographic or business markets in which we have little or no experience; adverse changes
in general economic conditions in regions in which we and the acquired companies operate; potential litigation
associated with the acquisitions; difficulties in the assimilation of employees and culture; difficulties in
managing the expanded operations of a larger and more complex company; and difficulties with integrating and
upgrading our and the acquired companies’ financial reporting systems. If we cannot successfully integrate or are
delayed in integrating newly acquired businesses, it could negatively impact our ability to develop or sell new
products and impair our ability to grow our business, which could materially adversely affect our financial
conditions, results of operations or cash flows. Even if the businesses we acquire are successfully integrated, the
benefits of such transactions may not be realized within the anticipated time frame or at all. To complete an
acquisition, as contemplated by our intent to acquire ZT Systems, we may issue equity securities, which would
dilute our stockholders’ ownership and could adversely affect the price of our common stock, and/or incur debt,
assume contingent liabilities or have amortization expenses and write-downs of acquired assets, which could
adversely affect our results of operations.

We may not adequately assess the risks of new business initiatives and subsequent events may arise that alter the
risks that were initially considered. Acquisitions, joint ventures and other investments involve significant
challenges and risks and could impair our ability to grow our business, develop new products or sell our
products, which could have a negative impact on our results of operations. Acquisitions or joint ventures may
also reduce our cash available for operation and other uses which could harm our business. For example, the
majority of our ATMP services are provided by the ATMP JVs, and there is no guarantee that the JVs will be
able to fulfill our long-term ATMP requirements. If we are unable to meet customer demand due to fluctuating or
late supply from the ATMP IVs, it could result in lost sales and have a material adverse effect on our business.
We may not realize the expected benefits from the THATIC JV’s expected future performance, including the
receipt of any future milestone payments and any royalties from certain licensed intellectual property. In June
2019, the BIS added certain Chinese entities to the Entity List, including THATIC and the THATIC JV. We are
complying with U.S. law pertaining to the Entity List designation.

Furthermore, we invest in both public and private companies to further our strategic objectives and to support
certain key business initiatives. We invest in early-stage companies that may still be in the process of developing
a strategic direction and may not yet generate revenue. Many of the equity and debt instruments that we invest in
are non-marketable and illiquid at the time of our initial investment, and we are not always able to achieve a
return. Our ability to realize a return on our investments in private companies typically depends on the company
completing a liquidity event, such as a public offering or acquisition. Market conditions and events, particularly
in periods with economic uncertainty, inflation, volatile public equity markets or unsettled global market
conditions, could cause our investments in public companies to expose us to volatility in our results due to
changes in market prices and/or impairments. To the extent any of the companies in which we invest in are not
successful, we could recognize an impairment and/or lose all or part of our investment. Our investment portfolio
is concentrated in specific sectors. Adverse developments in one or any of these sectors due to regulatory
changes, technology disruptions or market downturns could negatively impact the performance of our investment
portfolio.

Our ability to complete the acquisition of ZT Systems is subject to closing conditions, including the receipt of
consents and approvals from government authorities, which may impose conditions that could adversely affect
us or cause the acquisition to not be completed.

Our acquisition of ZT Systems (the Acquisition), which is expected to occur in the first half of 2025, is subject to
the satisfaction or waiver of a number of customary conditions as specified in the purchase agreement (the
Agreement), including receipt of certain specified required regulatory approvals and the absence of laws or
orders restraining the consummation of the Agreement, among others. We cannot assure you that we will receive
the necessary regulatory approvals at all or in a timely manner or that closing conditions will be satisfied. Any
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delay in completing the Acquisition could cause us to not realize, or to be delayed in realizing, some or all of the
benefits we expect to achieve from this transaction. Additionally, if the Acquisition is not completed, we may
incur significant acquisitions costs that we may be unable to recover, which could negatively affect our business
and results of operations. We would be required to pay ZT Systems a termination fee of $300 million if the
Agreement is terminated in certain circumstances related to the failure to obtain required regulatory approvals.

We intend to seek a strategic partner to acquire ZT Systems’ manufacturing business, and we may not realize the
anticipated benefits of this transaction. We may not be able to divest the ZT Systems’ manufacturing business on
acceptable terms or at all. Divestitures involve certain risks and uncertainties such as: inability to find potential
buyers on favorable terms; failure to receive regulatory or governmental approvals, or delay in receiving such
approvals; restrictions due to regulatory or governmental approval, litigation, contractual terms, or other
conditions; changes in market conditions or geopolitical conditions affecting the regions or industries in which
we or our counterparties operate; distraction of management; failure to effectively transfer liabilities, contracts,
facilities and employees to buyer; continued financial obligations and unanticipated liabilities; and closing
delays. Any one of these factors could delay the achievement of our strategic objectives or cause us to incur
additional transaction expenses.

Any impairment of our tangible, definite-lived intangible or indefinite-lived intangible assets, including
goodwill, may adversely impact our financial position and results of operations.

We account for certain acquisitions, including the Xilinx, Inc. (Xilinx), Pensando Systems Inc. (Pensando) and
Silo Al acquisitions, using the acquisition method of accounting under the provisions of ASC 803, Business
Combinations, with AMD representing the accounting acquirer under this guidance. We record assets acquired,
including identifiable intangible assets, and liabilities assumed, at their respective fair values at the acquisition
date. Any excess of the purchase price over the net fair value of such assets and liabilities will be recorded as
goodwill. In connection with the Xilinx, Pensando and Silo Al acquisitions, we recorded significant goodwill and
other intangible assets on our Consolidated Balance Sheets. Indefinite-lived intangible assets, including goodwill,
are tested for impairment at least annually, and all tangible and intangible assets including goodwill will be tested
for impairment when certain indicators are present. If, in the future, we determine that tangible or intangible
assets, including goodwill, are impaired, we would record an impairment charge at that time. Impairment testing
of goodwill requires significant use of judgment and assumptions, particularly as it relates to the determination of
fair value. Subsequent to our annual goodwill impairment analysis, we monitor for any events or changes in
circumstances, such as significant adverse changes in business climate or operating results, changes in
management’s business strategy, an inability to successfully introduce new products in the marketplace, an
inability to successfully achieve internal forecasts or significant declines in our stock price, which may represent
an indicator of impairment. A decrease in the long-term economic outlook and future cash flows of our business
could significantly impact asset values and potentially result in the impairment of tangible and intangible assets,
including goodwill, and may require us to record future impairment charges, which may have a material adverse
impact on our financial position and results of operations.

General Risks

Our worldwide operations are subject to political, legal and economic risks and natural disasters, which could
have a material adverse effect on us.

We maintain operations around the world, including in the United States, Canada, Europe, Australia, Latin
America and Asia. We rely on third-party wafer foundries in the United States, Europe and Asia. Nearly all
product assembly and final testing of our products is performed at third-party operated manufacturing facilities,
in China, Malaysia and Taiwan. Our shipping services are provided by third-party subcontractors. We also have
international sales operations. International sales, as a percent of net revenue, were 66% for the year ended
December 28, 2024. We expect that international sales will continue to be a significant portion of total sales in
the foreseeable future. The political, legal and economic risks associated with our worldwide operations include,
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without limitation: expropriation; changes in a specific country’s or region’s political or economic conditions;
changes in tax laws, trade protection measures and import or export licensing requirements and restrictions;
difficulties in protecting our intellectual property; difficulties in managing staffing and exposure to different
employment practices and labor laws: changes in foreign currency exchange rates; restrictions on transfers of
funds and other assets of our subsidiaries between jurisdictions; changes in freight rates; changes to
macroeconomic conditions, including interest rates. inflation and recession; transportation restrictions or
disruptions; loss or modification of exemptions for taxes and tariffs; and compliance with U.S. laws and
regulations related to international operations, including export control and economic sanctions laws and
regulations and the Foreign Corrupt Practices Act. Recently, the U.S. and other countries and coalitions have
issued sanctions and revisions to export control and other regulations against Russia, Belarus, and the DNR and
LNR regions of Ukraine, due to the conflict in Ukraine. Also, geopolitical changes between China and Taiwan
could disrupt the operations of our Taiwan-based third-party wafer foundries, manufacturing facilities and
subcontractors, and materially adversely affect delivery of products and our business. financial condition and/or
operating results. Moreover, the Ukraine-Russia and Israel-Hamas conflicts could escalate and expand, which in
turn could have negative impacts on the global economy and financial markets.

In addition, our worldwide operations (or those of our business partners) could be subject to natural disasters and
climate change such as earthquakes, tsunamis, flooding, tropical cyclones, droughts, fires, sea-level rise, extreme
heat and volcanic eruptions that disrupt our operations, or those of our manufacturers, vendors or customers. For
example, our California operations are located near major earthquake fault lines. In April 2024, Taiwan
experienced an earthquake where our third-party wafer foundries are located. We also have operations and
employees in regions that have experienced extreme weather such as prolonged heat waves, wildfires and
freezing. Extreme weather events and natural disasters can also disrupt the ability of our suppliers to deliver
expected manufacturing parts and/or services for periods of time. In addition, certain natural disasters, including
drought, wildfires, storms, sea-level rise and flooding, could disrupt the availability of water necessary for the
operations of our business or the business of our suppliers or customers. Global climate change also may result in
chronic changes that result in certain natural disasters occurring more frequently or with greater intensity, which
could disrupt our operations, or the operations of our third parties. There may be conflict or uncertainty in the
countries in which we, our customers and suppliers operate, including public health issues, epidemics and
pandemics, safety issues, natural disasters, fire, disruptions of service from utilities, nuclear power plant
accidents or general economic or political factors. Global health outbreaks, such as COVID-19, have and may
continue to adversely affect our employees, disrupt our business operations, as well those of our customers and
suppliers. Public health measures by government authorities may cause us to incur additional costs, limit our
operations, modify our business practices, diminish employee productivity or disrupt our supply chain, which
may have a material adverse effect on our business.

The U.S. has been and may continue to be involved in armed conflicts that could have a further impact on our
sales and our supply chain. The consequences of armed conflict, political instability or civil or military unrest are
unpredictable, and we may not be able to foresee events that could have a material adverse effect on us. Terrorist
attacks or other hostile acts may negatively affect our operations, or adversely affect demand for our products,
and such attacks or related armed conflicts may impact our physical facilities or those of our suppliers or
customers. Furthermore, these attacks or hostile acts may make travel and the transportation of our products more
difficult and more expensive, which could materially adversely affect us. Any of these events could cause
consumer spending to decrease or result in increased volatility in the U.S. economy and worldwide financial
markets.

Any of the above risks, should they occur, could result in increased costs, shipment delays. general business
interruptions, the inability to obtain, or delays in obtaining export licenses for certain technology, penalties or a
loss of export privileges, as well as stringent licensing restrictions that may make our products less attractive to
international customers, tariffs and other barriers and restrictions, longer payment cycles, increased taxes,
restrictions on the repatriation of funds and the burdens of complying with a variety of foreign laws, any of
which could ultimately have a material adverse effect on our business.
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We may incur future impairments of our technology license purchases.

We license certain third-party technologies and tools for the design and production of our products. We report the
value of those licenses as other non-current assets on the Consolidated Balance Sheets, and we periodically
evaluate the carrying value of those licenses based on their future economic benefit to us. Factors such as the life
of the assets, changes in competing technologies, and changes to the business strategy may represent an indicator
of impairment. The occurrence of any of these events may require us to record future technology license
impairment charges.

Our inability to continue to attract and retain qualified personnel may hinder our business.

Much of our future success depends upon the continued service of numerous qualified engineering, marketing,
sales and executive employees. Competition for highly skilled executives and employees in the technology
industry, especially in the areas of Al and machine learning. is intense and our competitors have targeted
individuals in our organization that have desired skills and experience. If we are not able to continue to attract,
train and retain our leadership team and our qualified employees necessary for our business, the progress of our
product development programs could be hindered, and we could be materially adversely affected. We use share-
based incentive awards to help attract, retain and motivate our executives and qualified employees. If the value of
such stock awards does not appreciate as measured by the performance of the price of our common stock, or if
our share-based compensation otherwise ceases to be viewed as a valuable benefit, our ability to attract, retain
and motivate our executives and employees could be weakened, which could harm our results of operations.
Also, if the value of our stock awards increases substantially, this could potentially create great personal wealth
for our executives and employees and affect our ability to retain our personnel. In addition, any future
restructuring plans may adversely impact our ability to attract and retain key employees.

Our stock price is subject to volatility.

Our stock price has experienced price and volume fluctuations and could be subject to wide fluctuations in the
future. The trading price of our stock may fluctuate widely due to various factors including actual or anticipated
fluctuations in our financial conditions and operating results, changes in financial estimates by us or financial
estimates and ratings by securities analysts, changes in our capital structure, including issuance of additional debt
or equity to the public, interest rate changes, inflation, news regarding our products or products of our
competitors, and broad market and industry fluctuations. Stock price fluctuations could impact the value of our
equity compensation, which could affect our ability to recruit and retain employees. In addition, volatility in our
stock price could adversely affect our business and financing opportunities.

We have an approved stock repurchase program that authorizes repurchases of up to $12 billion of our common
stock (Repurchase Program). As of December 28, 2024, $4.7 billion remained available for future stock
repurchases under the Repurchase Program. The Repurchase Program does not obligate us to acquire any
common stock, has no termination date and may be suspended or discontinued at any time. Our stock repurchases
could affect the trading price of our stock, the volatility of our stock price, reduce our cash reserves, and may be
suspended or discontinued at any time, which may result in a decrease in our stock price.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 1C. CYBERSECURITY
Cybersecurity Risk Management and Strategy

We have developed and implemented a cybersecurity risk management program intended to protect the
confidentiality, integrity, and availability of our critical systems and information.
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We design and assess our program based on the National Institute of Standards and Technology Cybersecurity
Framework (NIST CSF), Al Risk Management Framework (Al RMF) and other industry practices and standards.
This does not mean that we meet any particular technical standards, specifications, or requirements, but only that
we use the NIST CSF, Al RMF, and other industry practices and standards as guides to help us identify, assess,
and manage cybersecurity risks relevant to our business.

Information about cybersecurity risks and our risk management processes is collected, analyzed and considered
as part of our overall enterprise risk management program.

Key components of our cybersecurity risk management program include:

» periodic risk assessments designed to help identify cybersecurity risks to our critical systems,
information, services, and our broader enterprise I'T environment;

= a security team principally responsible for managing (1) our cybersecurity risk assessment processes,
(2) our security controls, and (3) our detection and response to cybersecurity incidents;

» the use of external service providers, where appropriate, to assess, evaluate, test or otherwise assist with
aspects of our security controls and processes;

* active testing including penetration tests, attack simulations and tabletop exercises;

* cybersecurity awareness training of our employees, incident response personnel and senior
management;

* a cybersecurity incident response plan that includes procedures for responding to cybersecurity
incidents; and

* a third-party cyber risk management process for vendors including, among other things. a security
assessment and contracting program for vendors based on their risk profile.

At this time, we have not identified risks from known cybersecurity threats, including as a result of any prior
cybersecurity incidents, that have materially affected us, including our operations, business strategy, results of
operations, or financial condition. We face certain ongoing risks from cybersecurity threats that, if realized, are
reasonably likely to materially affect us, including our operations, business strategy, results of operations, or
financial condition. See “Risk Factors - IT outages, data loss, data breaches and cyberattacks could disrupt
operations and compromise our intellectual property or other sensitive information, be costly to remediate or
cause significant damage to our business, reputation, financial condition and results of operations.”

Cybersecurity Governance

Our Board considers cybersecurity risk as part of its risk oversight function and has delegated to the Audit and
Finance Committee (Committee) oversight of cybersecurity and other information technology risks. The
Committee oversees management’s implementation of our cybersecurity risk management program.

The Committee receives quarterly reports from management on our cybersecurity risks. In addition, management
updates the Committee, as necessary, regarding any significant cybersecurity incidents.

The Committee reports to the full Board regarding its activities, including those related to cybersecurity. The full
Board also receives a briefing from management on our cyber risk management program at least annually. Board
members receive presentations on cybersecurity matters from our Chief Information Security Officer (CISO),
information security team or external experts as part of the Board’s continuing education on topics that impact
public companies. The CISO reports to the Chief Information Officer (CIO).



Our CISO has primary responsibility for our overall cybersecurity risk management program, and directly
supervises both our internal cybersecurity personnel and any retained external cybersecurity consultants. Our
CISO has over 19 years of experience in cybersecurity including security operations, security architecture,
identity and access management, cloud security, vulnerability management, and application/product security,
policy, and compliance.

Our CISO is informed about and monitors the prevention, detection, mitigation, and remediation of cybersecurity
risks and incidents through various means, which may include, among other things, briefings with internal
security personnel, threat intelligence and other information obtained from governmental, public or private
sources, including external consultants engaged by us, and alerts and reports produced by security tools deployed
in our IT environment.

ITEM 2. PROPERTIES

As of December 28, 2024, we have approximately 6 million square feet of space for research and development,
engineering, administrative and warehouse use throughout the world. These facilities include approximately
5 million square feet of leased space and approximately 1 million square feet of owned space. Our headquarters
are located in Santa Clara, California, and we have significant operations in Austin, Texas; San Jose, California;
Shanghai, China; Markham, Ontario, Canada; Longmont, Colorado; Dublin, Ireland; Singapore; and Bengaluru
and Hyderabad, India. We also have a number of regional sales offices located in commercial centers near

customers, principally in the United States, Europe, Asia and Latin America.

We currently do not anticipate difficulty in either retaining occupancy of any of our facilities through lease
renewals prior to expiration or through month-to-month occupancy or replacing them with equivalent facilities.
We believe that our existing facilities are suitable and adequate for our present purposes and that the productive
capacity of such facilities is substantially being utilized or we have plans to utilize such capacity.

ITEM 3. LEGAL PROCEEDINGS

For a discussion of our legal proceedings, refer to Note 18 — Contingencies of the Notes to Consolidated
Financial Statements (Part 1I, Item 8 of this Form 10-K).

ITEM 4. MINE SAFETY DISCLOSURES
Not Applicable.
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PART 11

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES

Our common stock is listed on The NASDAQ Global Select Market (NASDAQ) under the symbol “AMD”. On
January 24, 2025, there were 5.028 registered holders of our common stock, and the closing price of our common
stock was $122.84 per share as reported on NASDAQ.

Issuer Purchases of Equity Securities

We have an approved stock repurchase program authorizing repurchases of up to $12 billion of our common
stock (Repurchase Program). We expect to fund repurchases through cash generated from operations. Qur
Repurchase Program does not obligate us to acquire any common stock, has no termination date and may be
suspended or discontinued at any time. The following table provides information relating to our repurchase of
common stock during the fourth quarter of fiscal year 2024:

Total Number of Shares  Approximate Dollar Value
Total Number  Average Repurchased as Part of of Shares That May Yet

of Shares Price Paid Publicly Announced be Purchased Under the
Date of Repurchase Repurchased  per Share Plans or Programs Plans or Programs
(In millions)
Sept. 29,2024 - Oct. 26,2024 . ... ... — $ — = $4,949
Oct. 27,2024 - Nov. 23,2024 ....... 1,801,675  $138.63 1,801,675 $4.699
Nov. 24,2024 - Dec. 28,2024 .. ... .. 47,984  $134.04 47,984 $4.693
Total ... ... .. ... ... ... 1,849,659 1,849,659

Equity Award Share Withholding

Shares of common stock withheld as payment of withholding taxes in connection with the vesting or exercise of
equity awards are also treated as common stock repurchases. Those withheld shares of common stock are not
considered common stock repurchases under an authorized common stock repurchase plan. During fiscal year
2024, we withheld approximately 4.6 million shares at an average price of $154.53 per share as payment of
withholding taxes in connection with the vesting and exercise of equity awards.

For information about our equity compensation plans, see Part IIL, Item 11, below.
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Performance Graph

Comparison of Five-Year Cumulative Total Returns
Advanced Micro Devices, S&P 500 Index and S&P 500 Semiconductors Index

The following graph shows a five-year comparison of cumulative total return on our common stock, the S&P 500
Index and the S&P 500 Semiconductors Index from December 28, 2019 through December 28, 2024, assuming
reinvestment of dividends. The past performance of our common stock is no indication of future performance.
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Base Period Years Ended
Company / Index 12/28/2019  12/26/2020  12/25/2021  12/31/2022  12/30/2023  12/28/2024
Advanced Micro Devices, Inc. $100 $199 $316 $140 $319 $271
S&P 500 Index $100 $116 $151 $124 $157 $199
S&P 500 Semiconductors Index $100 $140 $214 $134 $282 $537

Unregistered Sales of Equity Securities

None.
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ITEM 6. [RESERVED]

ITEM7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion should be read in conjunction with the Consolidated Financial Statements as of
December 28, 2024 and December 30, 2023 and for each of the three years in the period ended December 28,
2024 and related notes. which are included in this Annual Report on Form 10-K as well as with the other sections
of this Annual Report on Form 10-K, “Part 11, Item 8: Financial Statements and Supplementary Data.”

Introduction

In this section. we will describe the general financial condition and the results of operations of Advanced Micro
Devices, Inc. and its wholly-owned subsidiaries (collectively, “us,” “our” or “AMD"), including a discussion of
our results of operations for 2024 compared to 2023, an analysis of changes in our financial condition and a
discussion of our off-balance sheet arrangements. Discussions of 2022 items and year-to-year comparisons
between 2023 and 2022 that are not included in this Form 10-K can be found in ““Management’s Discussion and
Analysis of Financial Condition and Results of Operations™ in Part II, Item 7 of our Annual Report on Form
10-K for the fiscal year ended December 30, 2023.

Overview

In 2024, we delivered strong annual revenue growth with net revenue increasing 14% to $25.8 billion, compared
to $22.7 billion in 2023. This growth was driven by the performance of our Data Center and Client segments.
Data Center net revenue of $12.6 billion increased by 94% compared to $6.5 billion in 2023, driven by higher
sales of our AMD Instinct™ GPUs and AMD EPYC™ CPUs. Client segment net revenue of $7.1 billion in 2024
increased by 52% compared to $4.7 billion in 2023, primarily due to higher sales of our AMD Ryzen™ mobile
and desktop processors. The increase in annual net revenue was partially offset by a decrease in net revenue in
our Gaming and Embedded segments. Gaming net revenue of $2.6 billion decreased by 58% compared to
$6.2 billion in 2023. The decrease in net revenue was primarily due to lower semi-custom product revenue.
Embedded net revenue of $3.6 billion decreased by 33% compared to net revenue of $5.3 billion in 2023, as
customers normalized their inventory levels.

During the year, we successfully launched multiple leadership products and made significant progress executing
our Al strategy. One of our priorities in 2024 was to accelerate growth in our Data Center segment. The demand
for our Data Center Al accelerator products was very strong led by large hyperscale cloud customers deploying
our AMD Instinct MI300X GPU accelerators. During the year, we unveiled an accelerated AMD Instinct
accelerator roadmap to deliver an annual cadence of leadership Al solutions. To further expand our high-
performance server CPU portfolio, we launched our 5th Gen AMD EPYC™ processors, formerly codenamed
“Turin,” built with our latest “Zen 57 core architecture designed to deliver leadership performance and
efficiency.

We took a major step in our Al PC roadmap with the launch of AMD Ryzen AI 300 Series processors that
combine leadership compute capabilities based on our “Zen 57 architecture and an industry-leading neural
processing unit (NPU) powered by our XDNA 2 architecture for next-generation Al PCs. We added to our Ryzen
family of desktop CPUs with the Ryzen 9000 series processors for laptop and desktop PCs that deliver leadership
performance in gaming, productivity and content creation. In our Gaming segment, we extended our
multigenerational partnership with Sony as they introduced the PlayStation® 5 Pro. which features a new AMD
semi-custom SoC designed to deliver increases in graphics and ray tracing performance to enable Al-driven
upscaling.

We expanded our adaptive computing portfolio with differentiated solutions with the launch of the new Versal™
Series Gen 2 devices, including the new Versal Al Edge Series Gen 2 and Versal Prime Series Gen 2 adaptive
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SoCs, which bring preprocessing, Al inference, and postprocessing together in a single device for end-to-end
acceleration of Al-driven embedded systems.

To execute our Al strategy, we brought together multiple Al teams across AMD to drive development of a
comprehensive software ecosystem spanning our full product portfolio. We made several key optimizations and
introduced new features in the latest AMD ROCm™ software that increased performance in key generative Al
workloads, expanded support and optimization for additional frameworks and libraries, and simplified the overall
developer experience. We also made strategic investments to further expand our Al software capabilities with the
acquisition of Silo Al Oy (Silo Al), an Al lab based in Finland. The acquisition of Silo Al enables customers to
accelerate development and deployment of Al models on AMD hardware. Silo Al has also developed a software
stack used to train multiple state-of-the-art large language models (LLMs) on AMD Instinct accelerators that can
accelerate the development of highly-performant AMD training solutions.

We also focused on extending our data center infrastructure capabilities by entering into an agreement in August
2024 to acquire ZT Group Int’l, Inc. (ZT Systems), a provider of Al and general purpose compute infrastructure
for hyperscale computing companies. We believe that with the acquisition of ZT Systems, we can accelerate time
to market for our leadership Al training and inferencing solutions. The acquisition is expected to close in the first
half of fiscal year 2025, subject to certain regulatory approvals and other customary closing conditions. We
intend to seek a strategic partner to acquire ZT Systems’ manufacturing business.

Gross margin, as a percentage of net revenue, was 49% for 2024, compared to 46% in 2023. The increase in
gross margin was primarily due to a favorable shift in revenue mix with higher Data Center and Client revenues,
lower Gaming revenue, partially offset by the impact of lower Embedded revenue. Operating income for 2024
was $1.9 billion compared to operating income of $401 million for 2023. The increase in operating income was
primarily driven by higher revenue, partially offset by increased R&D investments. Net income for 2024 was
$1.6 billion compared to $854 million in the prior year. The increase in net income was primarily driven by
higher revenue.

Cash, cash equivalents and short-term investments as of December 28, 2024 were $5.1 billion, compared to
$5.8 billion at the end of 2023. Our aggregate principal amount of total debt as of December 28, 2024 was
$1.8 billion, compared to $2.5 billion as of December 30, 2023. We repaid our 2.95% Senior Notes due 2024
with a principal amount of $750 million in June 2024.

During the twelve months ended December 28, 2024, we returned a total of $862 million to shareholders through
the repurchase of 5.9 million shares of common stock under our stock repurchase program. As of December 28,
2024, $4.7 billion remained available for future stock repurchases under this program. The stock repurchase
program does not obligate us to acquire any common stock, has no termination date and may be suspended or
discontinued at any time.

We intend the discussion of our financial condition and results of operations that follows to provide information
that will assist in understanding our financial statements, the changes in certain key items in those financial
statements from period to period, the primary factors that resulted in those changes, and how certain accounting
principles, policies and estimates affect our financial statements.

Critical Accounting Estimates

Our discussion and analysis of our financial condition and results of operations are based upon our consolidated
financial statements, which have been prepared in accordance with U.S. generally accepted accounting principles
(U.S. GAAP). The preparation of our financial statements requires us to make estimates and judgments that
affect the reported amounts in our Consolidated Financial Statements. We evaluate our estimates on an on-going
basis, including those related to our revenue, inventories, goodwill, long-lived and intangible assets, and income
taxes. We base our estimates on historical experience and on various other assumptions that we believe to be
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reasonable under the circumstances, the results of which form the basis for making judgments about the carrying
values of assets and liabilities. Although actual results have historically been reasonably consistent with
management’s expectations, the actual results may differ from these estimates or our estimates may be affected
by different assumptions or conditions.

Management believes the following critical accounting estimates are the most significant to the presentation of
our financial statements and require the most difficult, subjective and complex judgments.

Revenue Allowances. Revenue contracts with our customers include variable amounts which we evaluate under
ASC 606-10-32-8 through 14 in order to determine the net amount of consideration to which we are entitled and
which we recognize as revenue. We determine the net amount of consideration to which we are entitled by
estimating the most likely amount of consideration we expect to receive from the customer after adjustments to
the contract price for rights of return and rebates to our original equipment manufacturers (OEM) customers and
rights of return, rebates and price protection on unsold merchandise to our distributor customers.

We base our determination of necessary adjustments to the contract price by reference to actual historical activity
and experience, including actual historical returns, rebates and credits issued to OEM and distributor customers
adjusted, as applicable, to include adjustments, if any, for known events or current economic conditions, or both.

Our estimates of necessary adjustments for distributor price incentives and price protection on unsold products
held by distributors are based on actual historical incentives provided to distributor customers and known future
price movements based on our internal and external market data analysis.

Our estimates of necessary adjustments for OEM price incentives utilize, in addition to known pricing
agreements, actual historical rebate attainment rates and estimates of future OEM rebate program attainment
based on internal and external market data analysis.

We offer incentive programs through cooperative advertising and marketing promotions. Where funds provided
for such programs can be estimated, we recognize a reduction to revenue at the time the related revenue is
recognized; otherwise. we recognize such reduction to revenue at the later of when: i) the related revenue
transaction occurs; or ii) the program is offered. For transactions where we reimburse a customer for a portion of
the customer’s cost to perform specific product advertising or marketing and promotional activities, such
amounts are recognized as a reduction to revenue unless they qualify for expense recognition.

We also provide limited product return rights to certain OEMs and to most distribution customers. These return
rights are generally limited to a contractual percentage of the customer’s prior quarter shipments, although, from
time to time we may approve additional product returns beyond the contractual arrangements based on the
applicable facts and circumstances. In order to estimate adjustments to revenue to account for these returns,
including product restocking rights provided to distributor and OEM customers, we utilize relevant, trended
actual historical product return rate information gathered, adjusted for actual known information or events, as
applicable.

Overall, our estimates of adjustments to contract price due to variable consideration under our contracts with
OEM and distributor customers, based on our assumptions and include adjustments, if any, for known events,
have been materially consistent with actual results; however, these estimates are subject to management’s
judgment and actual provisions could be different from our estimates and current provisions, resulting in future
adjustments to our revenue and operating results.

Inventory Valuation. We value inventory at standard cost, adjusted to approximate the lower of actual cost or
estimated net realizable value using assumptions about future demand and market conditions. Material
assumptions we use to estimate necessary inventory carrying value adjustments can be unique to each product
and are based on specific facts and circumstances. In determining excess or obsolescence reserves for products,
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we consider assumptions such as changes in business and economic conditions, other-than-temporary decreases
in demand for our products, and changes in technology or customer requirements. In determining the lower of
cost or net realizable value reserves, we consider assumptions such as recent historical sales activity and selling
prices, as well as estimates of future selling prices. If in any period we anticipate a change in assumptions such as
future demand or market conditions to be less favorable than our previous estimates, additional inventory write-
downs may be required and would be reflected in cost of sales, resulting in a negative impact to our gross margin
in that period. If in any period we are able to sell inventories that had been written down to a level below the
ultimate realized selling price in a previous period, related revenue would be recorded with a lower or no
offsetting charge to cost of sales resulting in a net benefit to our gross margin in that period. Overall, our
estimates of inventory carrying value adjustments have been materially consistent with actual results.

Goodwill. Goodwill is the excess of the aggregate of the consideration transferred over the identifiable assets
acquired and liabilities assumed in connection with business combinations. Our reporting units are at the
operating segment level. Our goodwill is contained within four reporting units: Data Center, Client, Gaming and
Embedded.

We perform our goodwill impairment analysis as of the first day of the fourth quarter of each year and, if certain
events or circumstances indicate that an impairment loss may have been incurred, on a more frequent basis. The
analysis may include both qualitative and quantitative factors to assess the likelihood of an impairment, which
occurs when the carrying value of a reporting unit exceeds its fair value. Significant judgment is required in
estimating the fair value of our reporting units to determine if the fair values of those units exceed their carrying
values and an impairment to goodwill is required when a quantitative goodwill impairment test is performed. We
typically obtain the assistance of third-party valuation specialists to help in determining the fair value of our
reporting units. Changes in operating plans or adverse changes in the business or in the macroeconomic
environment in the future could reduce the underlying cash flows used to estimate fair values and could result in
a decline in fair value that would trigger future impairment charges of our reporting units’ goodwill. Based on
our annual qualitative impairment test, we concluded it is not more likely than not that the carrying value of each
reporting unit exceeded its fair value.

Long-Lived and Intangible Assets. Long-lived and intangible assets to be held and used are reviewed for
impairment if indicators of potential impairment exist and at least annually for indefinite-lived intangible assets.
Impairment indicators are reviewed on a quarterly basis. Assets are grouped and evaluated for impairment at the
lowest level of identifiable cash flows. When indicators of impairment exist and assets are held for use, we
estimate future undiscounted cash flows attributable to the related asset groups. In the event such cash flows are
not expected to be sufficient to recover the recorded value of the assets, the assets are written down to their
estimated fair values based on the expected discounted future cash flows attributable to the asset group or based
on appraisals.

Income Taxes. In determining taxable income for financial statement reporting purposes, we must make certain
estimates and judgments. These estimates and judgments are applied in the calculation of certain tax liabilities
and in the determination of the recoverability of deferred tax assets which arise from temporary differences
between the recognition of assets and liabilities for tax and financial statement reporting purposes.

We regularly assess the likelihood that we will be able to recover our deferred tax assets. Unless recovery is
considered more-likely-than-not (a probability level of more than 50%), we will record a charge to income tax
expense in the form of a valuation allowance for the deferred tax assets that we estimate will not ultimately be
recoverable or maintain the valuation allowance recorded in prior periods. When considering all available
evidence, if we determine it is more-likely-than-not we will realize our deferred tax assets, we will reverse some
or all of the existing valuation allowance, which would result in a credit to income tax expense and the
establishment of an asset in the period of reversal.



In determining the need to establish or maintain a valuation allowance, we consider the four sources of
jurisdictional taxable income: (i) carryback of net operating losses to prior years; (ii) future reversals of existing
taxable temporary differences; (iii) viable and prudent tax planning strategies; and (iv) future taxable income
exclusive of reversing temporary differences and carryforwards.

The federal valuation allowance maintained is due to limitations, under Internal Revenue Code Section 382 or
383, separate return loss year rules, or dual consolidated loss rules. Certain state and foreign valuation
allowances are maintained due to a lack of sufficient sources of future taxable income.

In addition, the calculation of our tax liabilities involves addressing uncertainties in the application of complex,
multi-jurisdictional tax rules and the potential for future adjustment of our uncertain tax positions by the Internal
Revenue Service or other taxing authorities.

Results of Operations

Additional information on our reportable segments is contained in Note 4 — Segment Reporting of the Notes to
Financial Statements (Part I1, [tem 8 of this Form 10-K).

Our operating results tend to vary seasonally. Historically, our net revenue has been generally higher in the
second half of the year than in the first half of the year, although market conditions and product transitions could
impact these trends.

The following table provides a summary of net revenue and operating income (loss) by segment for 2024 and
2023:

Year Ended

December 28, December 30,
2024 2023

(In millions)

Net revenue:

Data:Center -u: sucicess v 597 50 R S0 Same s S e $12,579 $ 6,496
CHENL .ottt e e e e e e 7,054 4,651
GAIMINE © o ottt e e et e e e e e e e 2,595 6,212
Embedded ... ... e 3,557 5,321
TOALNELIEVEIUE oo coismmroan wes b SEm e asmen e oA R e S s s $25,785 $22,680
Operating income (loss):
Data:Conter cun cumsosse v 5on, 1ol SOTEIenTel N SET e s R o . $ 3482 $ 1,267
B 1 1 1 O . 897 (46)
EIATT (1 s e e, FesE Syermme], e 290 971
BBEIIEH - oumso e mssi s s s i s S e e 1,421 2,628
ANLEURET oo o i s e s e S A s S i (4,190) (4.419)
Total operating INCOME . ovvs v 595 §80 S FEn el TR S Fe Soasys ani o5 . $ 1,900 $ 401
Data Center

Data Center net revenue of $12.6 billion in 2024 increased by 94%, compared to net revenue of $6.5 billion in
2023. The increase was primarily driven by higher sales of AMD Instinct GPUs and AMD EPYC CPUs.

Data Center operating income was $3.5 billion in 2024, compared to operating income of $1.3 billion in 2023,
The increase in operating income was primarily due to higher revenue, partially offset by higher R&D
investment.



Client

Client net revenue of $7.1 billion in 2024 increased by 52%, compared to net revenue of $4.7 billion in 2023,
primarily due to a 34% increase in unit shipments and a 13% increase in average selling price driven by strong
demand for AMD mobile and desktop Ryzen processors.

Client operating income was $897 million in 2024, compared to operating loss of $46 million in 2023. The
increase in operating income was primarily due to higher revenue, partially offset by higher operating expenses.

Gaming
Gaming net revenue of $2.6 billion in 2024 decreased by 58%, compared to net revenue of $6.2 billion in 2023.

The decrease in net revenue was primarily due to lower semi-custom product revenue,

Gaming operating income was $290 million in 2024, compared to operating income of $971 million in 2023. The
decrease in operating income was primarily driven by lower revenue.

Embedded

Embedded net revenue of $3.6 billion in 2024 decreased by 33%, compared to net revenue of $5.3 billion in
2023. The decrease in net revenue was primarily due to lower demand as customers continued to normalize their
inventory levels.

Embedded operating income was $1.4 billion in 2024, compared to operating income of $2.6 billion in 2023. The
decrease in operating income was primarily driven by lower revenue.

All Other

All Other operating loss of $4.2 billion in 2024 primarily consisted of $2.4 billion of amortization of acquisition-
related intangibles and $1.4 billion of stock-based compensation expense. All Other operating loss of $4.4 billion
in 2023 primarily consisted of $2.8 billion of amortization of acquisition-related intangibles and $1.4 billion of
stock-based compensation expense.

Comparison of Gross Margin, Expenses, Licensing Gain, Interest Expense, Other Income (expense) and
Income Taxes

The following is a summary of certain Consolidated Statement of Operations data for 2024 and 2023:

December 28, 2024  December 30, 2023
(In millions, except for percentages)

DB FEVBIIE . mimmnn wa bos S50 00 B 8 B B8 70 s SR R T $25,785 $22,680
COSt OFRATES e s wom s R e i ST SRR SR 12,114 11,278
Amortization of acquisition-related intangibles ....................... 946 942
Grossprofit cone sos vas suy Soiars SUR s SN S SYs INN SN TECEEI e 12,725 10,460
Gross MATZIN . ..ottt et e e e e e 49% 46%
Research and development ......... ... i 6,456 5,872
Marketing, general and administrative ..............ciiiiriiiin. 2,783 2,352
Amortization of acquisition-related intangibles ........... ... ... ... .. 1.4438 1,869
Restructuting Charges: . con susouaiadds G s siasd s G mavaaays 186 —
KACENBIE DA o vios §o8 Ceaae o BRa s Sy Surads ITanEEn (48) (34)
INEETESt EXPEISE & . ot o vttt ettt et e e e (92) (106)
Other inCOMe (EXPENSE), NEL . ..\ttt t et e et it et et et e anan 181 197
Income tax provision (benefit) ......... .. ... .. . i 381 (346)




Gross Margin

Gross margin as a percentage of net revenue was 49% in 2024 compared o 46% in 2023. The increase in gross
margin was due to a favorable shift in revenue mix of higher Data Center and Client revenues, lower Gaming
revenue, partially offset by the impact of lower Embedded revenue.

Expenses
Research and Development Expenses

Research and development expenses of $6.5 billion in 2024 increased by $584 million, or 10%, compared to
$5.9 billion in 2023. The increase was primarily due to higher employee-related costs due to an increase in
headcount in support of our Al strategy.

Marketing, General and Administrative Expenses

Marketing, general and administrative expenses of $2.8 billion in 2024 increased by $431 million, or 18%,
compared to $2.4 billion in 2023. The increase was primarily due to an increase in go-to-market activities to
support our revenue growth.

Amortization of Acquisition-Related Intangibles

Amortization of acquisition-related intangibles of $2.4 billion for 2024 decreased by $417 million, or 15%,
compared to $2.8 billion in 2023. The decrease was primarily due to certain acquisition-related intangibles being
fully amortized in the prior fiscal year,

Restructuring Charges

We recognized $186 million of restructuring charges in 2024 due to the implementation of a restructuring plan
(the 2024 Restructuring Plan). The 2024 Restructuring Plan was focused on driving efficiencies across the
business and aligning resources with our largest growth opportunities in the Al and enterprise markets.

Licensing Gain

We hold equity interests in two joint ventures (collectively, the THATIC JV) with Higon Information
Technology Co., Ltd. (THATIC), a third-party Chinese entity. We recognized $48 million and $34 million of
licensing gain from royalty income associated with the licensed IP to the THATIC JV, in 2024 and 2023,
respectively.

Interest Expense

Interest expense of $92 million in 2024 decreased by $14 million compared to $106 million in 2023, primarily
due to repayment of the 2.95% Senior Notes due in June 2024,

Other Income (expense), net
Other income (expense), net is primarily comprised of interest income from short-term investments, changes in

valuation of equity investments and foreign currency transaction gains and losses.

Other income (expense), net was $181 million in 2024 compared to $197 million of Other income, net in 2023,
The change was primarily due to a decrease in interest income from lower balances held in short-term
investments compared to the prior year.
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Income Tax Provision (Benefit)

We recorded an income tax provision of $381 million in 2024 and an income tax benefit of $340 million in 2023,
representing effective tax rates of 19% and (68%), respectively. The increase in income tax provision in 2024
was primarily due to higher pre-tax income and a $373 million tax effect from an intercompany integration
transaction,

Global Minimum Tax

The OECD is continuing discussions surrounding fundamental changes in allocation of profits among tax
jurisdictions in which companies do business, as well as the implementation of a global minimum tax (namely
the “Pillar One™ and “Pillar Two™ proposals). The Council of the European Union has adopted the global
corporate 15% minimum tax as provided for in Pillar Two and has directed EU member states to implement
legislation enacting Pillar Two. Many countries, including non-EU member states, have implemented laws based
on Pillar Two proposals, with effective dates that started in 2024. Although many countries have already
introduced Pillar Two legislation applicable to us effective in 2024, certain jurisdictions in which we operate
have not adopted corresponding legislation to date. For 2024, the impact to us associated with Pillar Two was
immaterial. We continue to evaluate the impact of proposed and enacted legislative changes to our effective tax
rate and cash flows as new guidance becomes available.

International Sales

International sales as a percentage of net revenue were 66% in 2024 and 65% in 2023. We expect that
international sales will continue to be a significant portion of total sales in the foreseeable future. Substantially
all of our sales transactions are denominated in U.S. dollars,

FINANCIAL CONDITION
Liguidity and Capital Resources

As of December 28, 2024, our cash, cash equivalents and short-term investments were $5.1 billion compared to
$5.8 billion as of December 30, 2023. The percentage of cash and cash equivalents held domestically was 90% as
of December 28, 2024, and 77% as of December 30, 2023.

Our operating, investing and financing cash flow activities for 2024 and 2023 were as follows:

December 28,2024  December 30, 2023
(In millions)

Net cash provided by (used in):

Operating dchHvIes « vy vus sovsewnrs v Sodeui v S99 o s aeosin $ 3,041 $ 1,667
VEStINS-AcHVILIBS s v wo o RSt RS G s s p G (1,101) (1,423)
FInancing activities .. ... ...ttt ettt e (2,062) (1,146)
Net decrease in cash, cash equivalents and restrictedcash ............... $ (122) $ (902)

We have $3.0 billion available under an unsecured revolving credit facility that expires on April 29, 2027. No
funds were drawn from this credit facility during the year ended December 28, 2024,

We also have a commercial paper program to issue unsecured commercial paper notes up to a maximum
principal amount outstanding, at any time, of $3.0 billion, with a maturity of up to 397 days from the date of

issue. We did not issue any commercial paper during the year ended December 28, 2024,

Our aggregate principal debt obligations were $1.8 billion as of December 28, 2024. Our 2.95% Notes with a
principal amount of $750 million were repaid in June 2024 and our remaining debt will mature starting in 2030.
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As of December 28, 2024, we had unconditional purchase commitments of approximately $5.0 billion, of which
$4.5 billion are in fiscal year 2025, Our contractual obligations and purchase commitments relate primarily to our
obligations to purchase wafers and substrates from third parties and future payments related to certain software
and technology licenses and IP licenses. On an ongoing basis, we work with our suppliers on the timing of
payments and deliveries of purchase commitments, taking into account business conditions. See Note 17 -
Commitments and Guarantees.

On August 17, 2024, we agreed to acquire ZT Systems. Upon closing of the acquisition, we will pay
approximately $3.4 billion in cash and 8335,852 shares of AMD common stock and to the extent certain
conditions are met, we will pay an additional $300 million of cash and up to 740,964 shares of AMD common
stock. The acquisition is expected to close in the first half of fiscal year 2025, subject to certain regulatory
approvals and other customary closing conditions. We intend to seek a strategic partner to acquire ZT Systems’
manufacturing business.

We believe our cash, cash equivalents, short-term investments and cash flows from operations along with our
revolving credit facility and commercial paper program will be sufficient to fund operations, including capital
expenditures, purchase commitments, and acquisitions over the next 12 months and beyond. We believe we will
be able to access the capital markets should we require additional funds. However, we cannot assure that such
funds will be available on favorable terms, or at all.

Operating Activities

Our working capital cash inflows and outflows from operations consist primarily of cash collections from our
customers, payments for inventory purchases and payments for employee-related expenditures.

Net cash provided by operating activities was $3 billion in 2024, primarily due to our net income of $1.6 billion
in 2024, adjusted for non-cash adjustments of $3.5 billion and net cash outflows of $2.1 billion from changes in
our operating assets and liabilities. The primary drivers of the changes in operating assets and liabilities included
a $1.9 billion increase in accounts receivable driven primarily by higher revenue in the last month of 2024
compared to the last month of 2023, and a $1.5 billion increase in inventories driven primarily by a build of
inventory to support the ramp of new products in advanced process nodes.

Net cash provided by operating activities was $1.7 billion in 2023, primarily due to our net income of
$854 million in 2023, adjusted for non-cash adjustments of $3.9 billion and net cash outflows of $3 billion from
changes in our operating assets and liabilities. The primary drivers of the changes in operating assets and
liabilities included a $1.3 billion increase in accounts receivable driven primarily by higher revenue in the last
month of 2023 compared to the last month of 2022, and a $580 million increase in inventories driven primarily
by a build of inventory to support the ramp of new products in advanced process nodes.

Investing Activities

Net cash used in investing activities was $1.1 billion in 2024, which primarily consisted of cash used for
purchases of short-term investments of $1.5 billion, $636 million for purchases of property and equipment, and
cash used in acquisitions, net of cash acquired of $548 million, partially offset by proceeds from maturities of
short-term investments of $1.4 billion and sale of short-term investments of $616 million.

Net cash used in investing activities was $1.4 billion in 2023, which primarily consisted of cash used for
purchases of short-term investments of $3.7 billion, $546 million for purchases of property and equipment, and
cash used in acquisitions, net of cash acquired of $131 million, partially offset by proceeds from maturities of
short-term investments of $2.7 billion and the sale of short-term investments of $300 million.



Financing Activities

Net cash used in [inancing activities was $2.1 billion in 2024, which primarily consisted of common stock
repurchases of $862 million under the Repurchase Program, repurchases to cover tax withholding on employee
equity plans of $728 million, and repayment of the 2.95% Notes of $750 million, partially offset by proceeds
from the issuance of common stock under our employee equity plans of $279 million.

Net cash used in financing activities was $1.1 billion in 2023, which primarily consisted of common stock
repurchases of $985 million under the Repurchase Program and repurchases to cover tax withholding on
employee equity plans of 5427 million, partially offset by proceeds from the issuance of common stock under our

employee equity plans of $268 million.

Off-Balance Sheet Arrangements

As of December 28, 2024, we had no off-balance sheet arrangements,



ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURE ABOUT MARKET RISK

Interest Rate Risk. Our exposure (0 market risk for changes in interest rates relates primarily (o our investment
portfolio and long-term debt. We usually invest our cash in investments with short maturities or with frequent
interest reset terms. Accordingly. our interest income fluctuates with short-term market conditions. As of
December 28, 2024, our investment portfolio consisted of fixed income instruments, time deposits and
commercial paper. Our primary aim with our investment portfolio is to invest available cash while preserving
principal and meeting liquidity needs. In accordance with our investment policy, we place investments with high
credit quality issuers and limit the amount of credit exposure to any one issuer based upon the issuer’s credit
rating. These securities are subject to interest rate risk and will decrease in value if market interest rates increase.
A hypothetical 50 basis-point (half percentage point) increase or decrease in interest rates compared to rates on
December 28, 2024 would have affected the fair value of our cash equivalent and investment portfolio by
approximately $6 million.

As of December 28, 2024, all of our outstanding long-term debt had fixed interest rates. Consequently, our
exposure to market risk for changes in interest rates on reported interest expense and corresponding cash flows is
minimal.

We will continue to monitor our exposure to interest rate risk.

Defaunlt Risk. We mitigate default risk in our investment portfolio by investing in only high credit quality
securities and by constantly positioning our portfolio to respond to a significant reduction in a credit rating of any
investment issuer or guarantor. Our portfolio includes investments in marketable debt securities with active
secondary or resale markets to ensure portfolio liquidity. We are averse to principal loss and strive to preserve
our invested funds by limiting default risk and market risk.

We actively monitor market conditions and developments specific to the securities and security classes in which
we invest. We believe that we take a conservative approach to investing our funds in that we invest only in
highly-rated debt securities with relatively short maturities and do not invest in securities which we believe
involve a higher degree of risk. As of December 28, 2024, all of our investments in debt securities were A-rated
by at least one of the rating agencies. While we believe we take prudent measures to mitigate investment-related
risks, such risks cannot be fully eliminated as there are circumstances outside of our control.

Foreign Exchange Risk. As a result of our foreign operations, we incur costs and we carry assets and liabilities
that are denominated in foreign currencies, while sales of products are primarily denominated in U.S. dollars.

We maintain a foreign currency hedging strategy which uses derivative financial instruments to mitigate the risks
associated with changes in foreign currency exchange rates. This strategy takes into consideration all of our
exposures. We do not use derivative financial instruments for trading or speculative purposes.



The following table provides information about our foreign currency forward contracts as of December 28, 2024

and December 30, 2023. All of our foreign currency forward contracts mature within 24 months.

December 28, 2024 December 30, 2023
Average  Estimated Average Estimated
Notional Contract  Fair Value  Notional Contract Fair Value
Amount Rate Gain (Loss)  Amount Rate Gain (Loss)
(In millions except contract rates)
Foreign currency forward contracts:
Chinese Renminbi ............. $ 524  6.9946 $ ) $ 655 6.7593 $ (10)
Canadian Dollar . .............. 732 1.3623 (29) 645 1.3479 11
Indian Rupee ................. 700  85.9050 (6) 514 84.6922 1
Taiwan Dollar . ............... 28 29.1567 — 171 29.3064 3)
Singapore Dollar .............. 360  1.3036 (8) 495 1.3314 6
BAIO crssmannn massas o sssaons 283  0.8908 (7 303 0.9017 1
Pound Sterling: .. vos soawm v 148  0.7762 2) 167 0.8057 2
Malaysian Ringgit ............. 73 4.2295 (3) — — —
Total .......... .. ... .. ......... $2,848 $(66)  $2,950 $ 8




ITEMS. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

Advanced Micro Devices, Inc.

Consolidated Statements of Operations

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions, except per share amounts)

NELTEVEIUE . . o v vt vt et e e ettt et e e e e e e e e et e e e $ 25,785 $ 22,680 $ 23,601
COSEOESHIEN  annroeomessm s Hssm s e B RO 12,114 11,278 11,550
Amortization of acquisition-related intangibles ................... 946 942 1,448
Total cost 0Fsalel) wuvvrimns v bt iiiou s win Smm e aFwe, 13,060 12,220 12,998
Gross Profit & o cnnrinsiase o5 sl e Susyie s SvenEre s G § 12,725 10,460 10,603
Research and development . ........cuuvurieneeienneneneenan, 6,456 5,872 5,005
Marketing, general and administrative ........... ..., 2,783 2,352 2,336
Amortization of acquisition-related intangibles ................... 1,448 1,869 2,100
Restructurmig Chirges! v susvmmmamin i Somsasmesimeee 180 — —_
LicenSiig ain cnenvsmimimanan S s amseiiadt Ui wulainsne i (48) (34) (102)
QOperalifg INCOME: ssieus ves st CersrlsSrermt 9% SrhrreresnEms 1,900 401 1,264
INETESt BXDEISE « i v o v s 5o iien ns siniesios sl s siaie boss oo v sie s e oot v ein s (92) (106) (88)
Other income (EXPense), NEL . . ... vu et it iine et 181 197 8
Income before income taxes and equity income .. ................. 1,989 492 1,184
Income tax provision (benefit) .. ccunwmnumwnin v sosmmmmrie 381 (346) (122)
Eqnity inCome di iVesits covwau rresoem s, @ o e S v 33 16 14
INEtINCOME: & s onrioniore 595 ool vi Svmsemn v Suaaipeavning § $ 1,641 $ 854 $ 1,320
Earnings per share

BasSiC .o e $ 101 $§ 053 $ 085

ITRIEE.. \ersencanssnss o (e s 36t i e $ 100 $ 053 $ 084
Shares used in per share calculation

BESIE w0 svnmarmmn i s dih dvmars RN, fe P SR 1,620 1,614 1,561

Diliited’: svsrsnrermmsu st a2 S S S 1,637 1,625 1,571

See accompanying notes to the Consolidated Financial Statements.
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Advanced Micro Devices, Inc.

Consolidated Statements of Comprehensive Income

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
INEEARGOEIE 1 rvos o R S0 ewa R AR V6T S S R e $ 1.641 $ 854 $ 1,320
Other comprehensive income (loss), net of tax
Net change in unrealized gains (losses) on cash flow hedges . . . .. (59) 31 (38)
Total comprehensive iInCOMe . ..........ooviunineinnnnnnnn.. $ 1,582 $ 885 5 1,282

See accompanying notes to the Consolidated Financial Statements.
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Advanced Micro Devices, Inc.

Consolidated Balance Sheets

December 28, December 30,

2024 2023
(In millions, except par value
amounts)
ASSETS
Current assets:
Cash-and cash equivalEnts . ... ... cunonoiioiiseen s enmnoeennonaeesons $ 3,787 $ 3,933
Short-term InVeSHMENtS . ... ..ottt et e e et e e 1,345 1,840
Accounts receivable, Nel .. ... . e 6,192 4,323
IVEIHIIIRS s anvs ssvmmrmanis wam wam SUIRIEHARITN Saes RS AT SRR 5,734 4,351
Receivables from related partiés .. ;.. cowvinaiis sesmavemee svieana v 113 9
Prepaid expenses and other current assets . .................oiiiiiin.. 1,878 2,312
Total current assets . ....... ... ... ... iiiiniii i 19,049 16,768
Property and equipment, NEL . .. ... ...ttt ittt 1,802 1,589
Operating lease right-of-use assets . ...........iiiuiinneeimniinennennnennn 623 633
(R7076Tc b2 1| AR SO R TR AT 24,839 24,262
Agquisitionrelafed IFEREIBIES v vun o ovmmesiammn i b S ST R 18,930 21,363
Investment: equity Method « . cuovun von cos sowserrra set ovw e oo Sol e 149 99
Deferred X asstlsiNeL wrssmnssin o 19 OIrRwEsEes i IR B S 688 366
Other NON-CUITENL ASSELS . . o . ottt et ettt e e et e ettt e e eeen s 3,146 2,805
Total ASSeLS . . . ...t e e e e e $69,226 $67.,885
LIABILITIES AND STOCKHOLDERS’ EQUITY
Current liabilities:
ACCOUNGPAVADIE, . wormmrvmanns mam van swimmsmse s S s A $ 1,990 $ 2,055
Payvables 1o relafed Patiies cous von cmn smmmsmeanes s T R 476 363
ACCEiEATEbIIHES | nnnmeanms v B SETwEneuE SRR R 4,260 3,082
Current portion of Tong=term debt; Netl: covpmsnes rry wrnRewems von sk — 751
Qthericurrent ITaDIHES: i ini fiis 60 binsm w5 o 1ie daivn b b A e aie e b 555 438
Total current liabilities ... ......... ... ... ... ... .0 i .. 7,281 6,689
Long-term debt, net of current portion . ......... ...ttt 1,721 1,717
Long-term operating lease HabilEes: ... cvn cwmmins e ammmie sus s s s 491 535
Disterted X HAPIEES = cansmmann wen we crmmbmmes S R R 349 1,202
Ofher longterm Tabiities vnavevns s fin Covimny i S0 GimdaveT i Vab R 1,816 1,850
Commitments and Contingencies (see Notes 17 and 18)
Stockholders’ equity:
Capital stock:
Common stock, par value $0.01; shares authorized: 2,250; shares issued: 1,680
and 1,663; shares outstanding: 1,622and 1,616 . covcimusmmssnssemommss 17 17
Additional paid-in capital ...... ... o e 61,362 59,676
Treasury stock, at cost (shares held: 58 and 47) ...... ... .. ... .. ... .. ... (6,106) (4,514)
Retained GaITHIES . . v o v v vvvet v ot vos boincnesie e o ne snnnsnsesssosannssns 2,364 723
Accumulated other comprehensive 10SS ...t (69) (10)
Total stockholders’ equity . ......... ... .. ... i, 57.568 55,892
Total liabilities and stockholders’ equity .. ................................ $69,226 $67.885

See accompanying notes to the Consolidated Financial Statements.
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Advanced Micro Devices, Inc.

Consolidated Statements of Stockholders” Equity

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
Capital stock
Common stock
Bilance; beginning - of petiod: cvspuswinnms o9 aadnasss $ 17 $ 16 $ 12
Common stock issued under employee equity plans ........... o 1 —
Issuance of common stock as consideration for acquisition . . . . .. — —
Balatice end of PEHiod . v v s s memsmnsn wn semvmmsmemmwe $ 17 $ 17 $ 16
Additional paid-in capital
Bilance; beginning of pefiod: «:cuneswsme vex svvswmnnassas $59.676 $58,005 $11,069
Common stock issued under employee equity plans ........... 279 273 167
Stock-based compensation .............. .. i 1,407 1,384 1,080
Issuance of common stock to settle convertible debt . .......... — 1 —_
Issuance of common stock as consideration for acquisition . . .. .. — — 45,372
Fair value of replacement share-based awards related to
ACQUISTHON wovsunmmrn s iemna s i sumn #i SR s i & —_ — 275
Issuance of common stock warrants .. ...................... — 13 42
Balance,endof period . .. ... ...t $61,362 $59,676 $58.,005
Treasury stock
Balanice; beginping o POl . o ovwmmnmiin cnn semmmsmmnmm $@514)  $(3,099) $(2,130)
Repurchases of common stotk «canamnan sun sewsasaimirie (862) (985) (3,702)
Reissuance of treasury stock as consideration for acquisition . . . . —— - 3,138
Common stock repurchases for tax withholding on employee
SQUILY. plans. suivimicans st eI EReT AV IR R (730) (430) (405)
Balance,end of period . . ...t $(6,1006) $(4.514) $(3,099)
Retained earnings (accumulated deficit)
Balance, beginning of period ......... ... ... ...l $ 723 $ (13D $(1.451)
INEEINCOMNG 5:cemmsmsiammnre souin s s e, #es S s s 1,641 854 1,320
Balance, end of period-aqs oarmsamsiyawis sk o me waini $ 2,364 $ 723 $ 1313
Accumulated other comprehensive loss
Balance, beginning of period . .......... ... ... 0o $ (10) $ 4D $ (3)
Other comprehensive income (10sS) . ........ ... (59) 31 (38)
Bilance &iid-Hf PEHOH i crmmsmmmmmarme v swmmswssmee $ (69 $ 0 $§ @4n
Total stockholders’ equity .............. ... ... ... ... 0o $57,568 $55,892 $54,750

See accompanying notes to the Consolidated Financial Statements.
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Advanced Micro Devices, Inc.

Consolidated Statements of Cash Flows
Year Ended
December 28, December 30, December 31,
2024 2023 2022

{In millions)
Cash flows from operating activities:

MEEINCOME . o v vueonsvminicie sovimiemin o s s o L 0 0 910, 4 A 8 o $ 1,641 5 854 $ 1,320
Adjustments to reconcile net income to net cash provided by operating activities:
Bepreciation:and ameortzation: s e iy Srn i s s ik 671 642 626
Amortization of acquisition-related intangibles ............ ... ... ... .. 2,393 2.811 3.548
Stock-based compensation ........... A T A R 1,407 1,384 1,081
Amortization of operating lease right-of-use assets ............... . ... ... 113 98 88
Amortization of inventory fair value adjustment . ....... .. ... ... ... — 3 189
Deferrfd MEOME TAXOS . o oo sswiss S8 s s 8w o518 & 5 5 o s e e 8 s (1,163) (1,019) (1.505)
Inventory loss at contract manufacturer ... ... o 65 — s
L0 T 12 (57) 6
Changes in operating assets and liabilities:
AcCOUnts TeCelvEBle: BMBL. s i i a i i e s e A (1,865) (1,339) (278)
0 o T e e S P el P P (1,458) (580) (1.401)
Prepaid expenses and other assets ... ..o i e 343 (383) (2,010)
Receivables from and payable to related parties, net .................. ... ... 108 (107) 366
Accounts payable soii o s sk e s (109) (419) 931
Accrued and other Habilities .. ..ot un it e it e 883 (221 546
Net cash provided by operating activities ...........coviiiiiiiiiiiininiiiieaniaens 3.041 1.667 3.565
Cash flows from investing activities:
Purchases of property and equipment . .......oiiiiiiiiii it (636) (546) (450)
Purchases of short-1erm InVestments ... .o it it i s se s ian s e aannsns (1,493) (3,722) (2,667)
Proceeds from maturity of short-term investments ....................ian... 1,416 2,687 4,310
Proceeds from sale of Short-term inVestments . . .. ...t iunenannnens 616 300 —
Cash received from acquisition of Xilinx .. ... i — - 2,366
Acquisitions, net of cashacquired . ... ... ... (548) (131) (1.544)
Related party equity method investment ... .......oouiiiiiiiiiiiiiniiiiann... (17) .- -
Issuance of loan torelated party .. ....... ..o e A R R (100) — —
Purchases of strategic iNVESIMENTS . .. ... ittt i i e (341) {11y (5)
0 11T S 2 S (an
Net cash provided by (used in) investing activities .. .........ooiiiiiiiiie i . (1,101) (1.423) 1,999
Cash flows from financing activities:
Proceeds from debt, net of issuance costs .. ..... R R S — — 991
Repaymentof Qebtor e R (750) — (312)
Proceeds from sales of common stock through employee equity plans ............... 279 268 167
Repurchases of COMEION SIOCK < oo owwiesimom s imims iim s ws oowis s i s i e wie 84 0 51 s (862) (985) (3,702)
Stock repurchases for tax withholding on employee equity plans ................... (728) (427) (406)
Other ... .. e (1 2) (2)
Net cash used in financing aCHVILIES. . o+ vvvvvrmsvumsin s wsess s e ina s vesses (2,062) (1,146) (3,204)
Net increase (decrease) in cash, cash equivalents and restrictedcash . ...............0 ... (122) (902) 2.300
Cash, cash equivalents and restricted cash at beginningof year . ............. ... ....... 3,933 4,835 2,535
Cash, cash equivalents and restricted cashatendof year ...........coviiinieninavean.. $ 3,811 $ 3,933 S 4,835
Supplemental cash flow information:
Cash paid during the year for:
TURREEERE e B e M 0 B o B O T 2 § 72 5 84 $ 85
Income taxes, netofrefund ... ... ... e $ 1,386 $ 523 $ 685
Non-cash investing and financing activities:
Purchases of property and equipment, accrued but not paid .. ............ ... § 144 $ 106 s 157
Issuance of common stock and treasury stock for the acquisition of Xilinx .. ... ... F — 5 — S48,514
Fair value of replacement share-based awards related to acquisition of Xilinx .. ... § — 5 — $ 275
Non-cash activities for leases:
Operating lease right-of-use assets acquired by assuming related liabilities ....... $ 102 $ 273 $ 115
Reconciliation of cash, cash equivalents, and restricted cash
Cashiand cash-equivalents . . wmminmme s s e s e v b i e e we i s § 3,787 $ 3,933 5 4,835
Restricted cash included in Prepaid expenses and other currentassets .. . ......... 24 - -
Total cash, cash equivalents, and restrictedcash . .. ...... e $ 3,811 $ 3,933 $ 4,835

See accompanying notes to the Consolidated Financial Statements.
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Advanced Micro Devices, Inc.

Notes to Consolidated Financial Statements

NOTE 1 - The Company

Advanced Micro Devices, Inc. is a global semiconductor company. References herein to AMD or the Company
mean Advanced Micro Devices, Inc. and its consolidated subsidiaries. AMD’s products include Artificial
Intelligence (Al) Accelerators, x86 microprocessors (CPUs) and graphics processing units (GPUs), as standalone
devices or as incorporated into accelerated processing units (APUs), chipsets, data center and professional GPUs,
embedded processors, semi-custom System-on-Chip (SoC) products, microprocessor and SoC development
services and technology, data processing units (DPUs), Field Programmable Gate Arrays (FPGAs), System on
Modules (SOMs), Smart Network Interface Cards (SmartNICs), and Adaptive SoC products. From time to time,
the Company may also sell or license portions of its intellectual property (IP) portfolio.

NOTE 2 - Basis of Presentation and Significant Accounting Policies

Fiscal Year. The Company uses a 52- or 53-week fiscal year ending on the last Saturday in December. Fiscal
years 2024, 2023 and 2022 ended on December 28, 2024, December 30, 2023 and December 31, 2022,
respectively. Fiscal years 2024 and 2023 each consisted of 52 weeks, while fiscal year 2022 consisted of 53
weeks.

Principles of Consolidation. The Consolidated Financial Statements include the Company’s accounts and those
of its wholly-owned subsidiaries. Upon consolidation, all inter-company accounts and transactions have been
eliminated.

Reclassification and Change in Presentation. Unbilled receivables of $1.1 billion as of December 30, 2023 were
reclassified from within Accounts receivable, net to within Prepaid expenses and other current assets on the
Company’s Consolidated Balance Sheets and in the Statements of Cash Flows to conform to current period
presentation.

Use of Estimates. The preparation of consolidated financial statements in conformity with U.S. generally
accepted accounting principles (U.S. GAAP) requires management to make estimates and assumptions that affect
the reported amounts of assets and liabilities and disclosure of commitments and contingencies at the date of the
financial statements and the reported amounts of revenues and expenses during the reporting periods. Actual
results are likely to differ from those estimates, and such differences may be material to the financial statements.
Areas where management uses subjective judgment include, but are not limited to, revenue allowances, inventory
valuation, valuation of goodwill and long-lived and intangible assets, and income taxes.

Revenue Recognition

Revenue is recognized when a customer obtains control of promised goods or services and is recognized in an
amount that reflects the consideration which the Company expects to receive in exchange for those goods or
services. Sales, value-added, and other taxes collected concurrently with the provision of goods or services are
excluded from revenue. Shipping and handling costs associated with product sales are included in cost of sales.
Substantially all of the Company’s revenue is derived from product sales.

Customers are generally required to pay for products and services within the Company’s standard contractual
terms, which are typically net 30 to 60 days. The Company has determined that it does not have significant
financing components in its contracts with customers.

Non-custom products

The Company transfers control and recognizes revenue when non-custom products are shipped to customers,
which includes original equipment manufacturers (OEM) and distributors, in accordance with the shipping terms
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of the sale. Certain OEMs may be entitled to rights of return and rebates under OEM agreements. The Company
also sells to distributors under terms allowing the majority of distributors certain rights of return and price
protection on unsold merchandise held by them. The Company estimates the amount of variable consideration
under OEM and distributor arrangements and, accordingly, records a provision for product returns, allowances
for price protection and rebates based on actual historical experience and any known events.

The Company offers incentive programs to certain customers, including cooperative advertising, marketing
promotions, volume-based incentives and special pricing arrangements. Where funds provided for such programs
can be estimated, the Company recognizes a reduction to revenue at the time the related revenue is recognized:;
otherwise, the Company recognizes such reduction to revenue at the later of when: i) the related revenue
transaction occurs; or ii) the program is offered. For transactions where the Company reimburses a customer for a
portion of the customer’s cost to perform specific product advertising or marketing and promotional activities,
such amounts are recognized as a reduction to revenue unless they qualify for expense recognition.

Constraints of variable consideration have not been material.

Custom products

Custom products, which are primarily associated with the Company’s Gaming segment, are sold under
non-cancellable purchases orders, for which the Company has an enforceable right to payment, and which have
no alternative use to the Company at contract inception, are recognized as revenue, over the time of production of
the products by the Company. The Company utilizes a cost-based input method, calculated as cost incurred plus
estimated margin, to determine the amount of revenue to recognize for in-process or completed customer orders
at a reporting date. The Company believes that a cost-based input method is the most appropriate manner to
measure how the Company satisfies its performance obligations to customers because the effort and costs
incurred best depict the Company’s satisfaction of its performance obligation.

Sales of custom products are not subject to a right of return and arrangements generally involve a single
performance obligation. Generally, there are no variable consideration estimates associated with custom
products.

Development and intellectual property licensing agreements

From time to time, the Company may enter into arrangements with customers that combine the provision of
development services and a license to the right to use the Company’s IP. These arrangements are deemed to be
single or multiple performance obligations based upon the nature of the arrangements. Revenue is recognized
upon the transfer of control, over time or at a point in time, depending on the nature of the arrangements. The
Company evaluates whether the licensing component is distinct. A licensing component is distinct if it is both
(i) capable of being distinct and (ii) distinct in the context of the arrangement. If the license is not distinct, it is
combined with the development services as a single performance obligation and recognized over time. If the
license is distinct, revenue is recognized at a point in time when the customer has the ability to benefit from the
license.

From time to time, the Company may enter into arrangements with customers that solely involve the sale or
licensing of its patents or IP. Generally, there are no performance obligations beyond transferring the designated
license to the Company’s patents or IP. Accordingly, revenue is recognized at a point in time when the customer
has the ability to benefit from the license.

There are no variable consideration estimates associated with either combined development and IP arrangements
or for standalone arrangements involving either the sale or licensing of IP.
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Inventories

The Company values inventory at standard cost, adjusted to approximate the lower of actual cost or estimated net
realizable value using assumptions about future demand and market conditions. In determining excess or
obsolescence reserves for its products, the Company considers assumptions such as changes in business and
economic conditions, other-than-temporary decreases in demand for its products, and changes in technology or
customer requirements. In determining the lower of cost or net realizable value reserves, the Company considers
assumptions such as recent historical sales activity and selling prices, as well as estimates of future selling prices.
The Company fully reserves for inventories and non-cancellable purchase orders for inventory deemed obsolete.
The Company performs periodic reviews of inventory items to identify excess inventories on hand by comparing
on-hand balances and non-cancellable purchase orders to anticipated usage using recent historical activity as well
as anticipated or forecasted demand. If estimates of customer demand diminish further or market conditions
become less favorable than those projected by the Company, additional inventory carrying value adjustments
may be required.

Business Combinations

The Company is required to use the acquisition method of accounting for business combinations. The acquisition
method of accounting requires the Company to allocate the purchase consideration to the assets acquired and
liabilities assumed from the acquiree based on their respective fair values as of the acquisition date. The excess
of the fair value of purchase consideration over the fair value of these assets acquired and liabilities assumed is
recorded as goodwill. When determining the fair values of assets acquired and liabilities assumed, management
makes significant estimates and assumptions, especially with respect to intangible assets. Critical estimates in
valuing intangible assets include, but are not limited to, expected future revenue growth rates and margins, future
changes in technology, time to recreate customer relationships, useful lives, and discount rates. Fair value
estimates are based on the assumptions that management believes a market participant would use in pricing the
asset or liability. These estimates are inherently uncertain and, therefore, actual results may differ from the
estimates made.

Goodwill

The Company performs its goodwill impairment analysis as of the first day of the fourth quarter of each year and,
if certain events or circumstances indicate that an impairment loss may have been incurred, on a more frequent
basis. The analysis may include both qualitative and quantitative factors to assess the likelihood of an
impairment.

The Company has the option to first perform qualitative testing to determine if it is more likely than not that the
fair value of a reporting unit exceeds its carrying amount. Qualitative factors include industry and market
considerations, overall financial performance, share price trends and market capitalization and Company-specific
events. If the Company concludes it is more likely than not that the fair value of a reporting unit exceeds its
carrying amount, the Company does not proceed to perform a quantitative impairment test.

If the Company concludes it is more likely than not that the fair value of a reporting unit is less than its carrying
value or elects to bypass the qualitative test, a quantitative goodwill impairment test will be performed by
comparing the fair value of each reporting unit to its carrying value. If a reporting unit’s fair value is determined
to be less than its carrying value, a goodwill impairment charge is recognized for the amount by which the
reporting unit’s fair value is less than its carrying value, not to exceed the total amount of goodwill allocated to
that reporting unit.

Long-Lived and Intangible Assets

Long-lived and intangible assets to be held and used are reviewed for impairment if indicators of potential
impairment exist and at least annually for indefinite-lived intangible assets. Impairment indicators are reviewed on a
quarterly basis. Assets are grouped and evaluated for impairment at the lowest level of identifiable cash flows.
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When indicators of impairment exist and assets are held for use, the Company estimates future undiscounted cash
flows attributable to the related asset groups. In the event such cash flows are not expected to be sufficient to
recover the recorded value of the assets, the assets are written down to their estimated fair values based on the
expected discounted future cash flows attributable to the asset group or based on appraisals. Factors affecting
impairment of assets held for use include the ability of the specific assets to generate separately identifiable
positive cash flows.

When assets are removed from operations and held for sale, the Company estimates impairment losses as the
excess of the carrying value of the assets over their fair value. Market conditions are among the factors affecting
impairment of assets held for sale. Changes in any of these factors could necessitate impairment recognition in
future periods for assets held for use or assets held for sale.

Cash Equivalents

Cash equivalents consist of financial instruments that are readily convertible into cash and have original
maturities of three months or less at the time of purchase.

Accounts Receivable

Accounts receivable are primarily comprised of trade receivables presented net of rebates. price protection and an
allowance for credit loss. The Company manages its exposure to customer credit risk through credit limits, credit
lines, ongoing monitoring procedures and credit approvals. While the Company maintains an allowance for
customer credit losses, its accounts receivable write-offs have historically not been significant.

Unbilled Receivables

Unbilled receivables are recorded within Prepaid expenses and other current assets on the Company’s
Consolidated Balance Sheets. Unbilled receivables primarily represent work completed on development services
and on custom products under non-cancellable purchase orders that have no alternative use to the Company at
contract inception, recognized as revenue but not yet invoiced to customers.

Investments

Available-for-Sale Debt Securities. Investments in marketable debt securities are available for use in current
operations, including those with maturity dates beyond one year, and are classified within current assets on the
Consolidated Balance Sheets. Available-for-sale debt securities are recorded at fair value, with the change in
unrealized gains and losses, net of tax, reported as a separate component on the Consolidated Statements of
Comprehensive Income until realized. Fair value is determined based on quoted market rates when observable or
utilizing data points that are observable. Securities with an amortized cost basis in excess of estimated fair value
are assessed to determine what amount of the excess, if any, is caused by expected credit losses. Expected credit
losses on securities are recognized in other income (expense) on the Consolidated Statements of Operations, and
any remaining unrealized losses, net of tax, are included in Accumulated other comprehensive income (loss), in
Consolidated Statements of Stockholders’ Equity. The Company uses the first-in, first-out method as basis of the
cost of securities sold.

Strategic Non-marketable Equity Securities. The Company’s investments in non-marketable securities of
privately-held companies are held for long-term strategic purposes and are accounted for under the measurement
alternative, defined as cost, less impairments, adjusted for subsequent observable price changes and are
periodically assessed for impairment when events or circumstances indicate that a decline in value may have
occurred. The Company’s periodic assessment of impairment is made by considering available evidence,
including the investee’s general market and industry conditions and product development status. The Company
also assesses the investee’s ability to meet business milestones, its financial condition, and near-term prospects,
including the rate at which the investee is using its cash, the investee’s need for possible additional funding at a
lower valuation and any bona fide offer to purchase the investee.
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Fair Value Measurements

The Company’s financial instruments are measured and recorded at fair value on a recurring basis, except for
non-marketable equity investments in privately-held companies, which are generally accounted for under the
measurement alternative.

Fair Value Hierarchy

The fair value framework requires the categorization of assets and liabilities into three levels based upon the
assumptions (inputs) used to price the assets or liabilities. The guidance for fair value measurements requires that
assets and liabilities carried at fair value be classified and disclosed in one of the following categories:

Level 1 — Quoted (unadjusted) prices in active markets for identical assets or liabilities.

Level 2 — Observable inputs other than quoted prices included in Level 1, such as quoted prices for similar
assets or liabilities in active markets; quoted prices for identical or similar assets or liabilities in markets that are
not active; or other inputs that are observable or can be corroborated by observable market data for substantially
the full term of the asset or liability.

Level 3 — Unobservable inputs to the valuation methodology that are supported by little or no market activity
and that are significant to the measurement of the fair value of the assets or liabilities. Level 3 assets and
liabilities include those whose fair value measurements are determined using pricing models, discounted cash
flow methodologies or similar valuation techniques, as well as significant management judgment or estimation.

Property and Equipment

Property and equipment are stated at cost. Depreciation and amortization are provided on a straight-line basis
over the estimated uvseful lives of two to 15 years for equipment, 34 to 44 years for buildings, and leasehold
improvements are measured by the shorter of the remaining terms of the leases or the estimated useful economic
lives of the improvements.

Leases

Operating and finance leases are recorded as right-of-use (ROU) assets and lease liabilities on the Company’s
Consolidated Balance Sheets. ROU assets represent the Company’s right to use an underlying asset for the lease
term and lease liabilities represent the Company’s obligation to make lease payments arising from the lease.
Operating and finance lease ROU assets and liabilities are initially recognized based on the present value of lease
payments over the lease term. In determining the present value of lease payments, the Company uses the implicit
interest rate if readily determinable. When the implicit interest rate is not readily determinable, the Company
uses its incremental borrowing rate, which is based on its collateralized borrowing capabilities over a similar
term of the lease payments. When using the incremental borrowing rate, the Company utilizes the consolidated
group incremental borrowing rate. Lease expense for operating lease payments is recognized on a straight-line
basis over the lease term. The Company has elected the accounting policy to not recognize ROU assets and lease
liabilities that arise from short-term (12 months or less) leases for any class of underlying asset. Operating leases
are included in operating lease ROU assets, other current liabilities, and long-term operating lease liabilities on
the Company’s Consolidated Balance Sheets. The Company’s finance leases are immaterial.

Foreign Currency Translation/Transactions

The functional currency of the Company’s foreign subsidiaries is the U.S. dollar. Assets and liabilities
denominated in non-U.S. dollars have been remeasured into U.S. dollars at current exchange rates for monetary
assets and liabilities and historical exchange rates for non-monetary assets and liabilities. Non-U.S. dollar
denominated transactions have been remeasured at average exchange rates in effect during each period, except
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for those cost of sales and expense transactions related to non-monetary balance sheet amounts which have been
remeasured at historical exchange rates. The gains or losses from foreign currency remeasurement are included in
earnings.

Marketing and Advertising Expenses

Advertising costs are expensed as incurred. In addition, the Company’s marketing and advertising expenses
include certain cooperative advertising funding obligations under customer incentive programs, which costs are
recorded upon agreement with customers and vendor partners. Cooperative advertising expenses are recorded as
marketing, general and administrative expense to the extent the cash paid does not exceed the estimated fair
value of the advertising benefit received. Any excess of cash paid over the estimated fair value of the advertising
benefit received is recorded as a reduction of revenue. Total marketing and advertising expenses for 2024, 2023
and 2022 were approximately $1.2 billion, $695 million and $683 million, respectively.

Stock-Based Compensation

The Company estimates stock-based compensation cost for stock options at the grant date based on the option’s
fair value as calculated by the Black-Scholes model. For time-based restricted stock units (RSUs), fair value is
based on the closing price of the Company’s common stock on the grant date. The Company estimates the grant-
date fair value of RSUs that involve a market condition using the Monte Carlo simulation model. The Company
estimates the grant-date fair value of stock to be issued under the Company’s Employee Stock Purchase plan
(ESPP) using the Black-Scholes model. Compensation expense is recognized over the vesting period of the
applicable award using the straight-line method, except for the compensation expense related to RSUs with
performance or market conditions (PRSUs), which are recognized ratably for each vesting tranche [rom the
service inception date to the end of the requisite service period. Forfeiture rates are estimated at the time of grant
and revised, if necessary, in subsequent periods if actual forfeitures differ from those estimates.

Contingencies

From time to time the Company is a defendant or plaintiff in various legal actions that arise in the normal course
of business. The Company is also subject to income tax, indirect tax or other tax claims by tax agencies in
jurisdictions in which it conducts business. In addition, the Company is a party to environmental matters
including local, regional, state and federal government clean-up activities at or near locations where the
Company currently or has in the past conducted business. The Company is required to assess the likelihood of
any adverse judgments or outcomes to these matters as well as potential ranges of reasonably possible losses. A
determination of the amount of reserves required for these commitments and contingencies that would be
charged to earnings, if any, includes assessing the probability of adverse outcomes and estimating the amount of
potential losses. The required reserves, if any, may change due to new developments in each matter or changes in
circumstances such as a change in settlement strategy.

Income Taxes

The Company computes the provision for income taxes using the liability method and recognizes deferred tax
assets and liabilities for temporary differences between financial statement and income tax bases of assets and
liabilities, as well as for operating loss and tax credit carryforwards. The Company measures deferred tax assets
and liabilities using tax rates applicable to taxable income in effect for the years in which those tax assets are
expected to be realized or settled and provides a valuation allowance against deferred tax assets when it cannot
conclude that it is more likely than not that some or all deferred tax assets will be realized. The assessment
requires significant judgment and is performed in each of the applicable taxing jurisdictions. In addition, the
Company recognizes tax benefits from uncertain tax positions only if it is more likely than not that they will be
sustained, based on the technical merits of the positions, on examination by the jurisdictional tax authority.
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Interest and penalties related to income taxes are recorded within the Income tax provision (benefit) line in the
Company’s Consolidated Statements of Operations. The Company is subject to the Global Intangible Low Taxed
Income (GILTT) tax in the U.S. and recognizes deferred taxes for temporary basis differences that are expected to
reverse as GILTI tax in future years.

Recently Issued Accounting Standard Updates Adopted

In November 2023, the Financial Accounting Standards Board (FASB) issued Accounting Standard Update
(ASU) 2023-07 Segment Reporting (Topic 280) Improvements to Reportable Segment Disclosures to enhance
disclosures about significant segment expenses. This ASU is effective for the Company’s fiscal year 2024 and
interim periods in fiscal year 2025. The Company adopted this standard in the fourth quarter of 2024. See Note 4
— Segment Reporting for further information.

Recently Issued Accounting Standard Updates Not Yet Adopted

In December 2023, the FASB issued ASU 2023-09 Income Taxes (Topic 740) Improvements to Income Tax
Disclosures that requires disclosure of disaggregated income taxes paid, prescribes standard categories for the
components of the effective tax rate reconciliation, and modifies other income tax-related disclosures. This ASU
is effective for the Company’s fiscal year 2025. Early adoption is permitted. The Company is currently
evaluating income tax disclosures related to its annual report for fiscal year 2025,

In November 2024, the FASB issued ASU 2024-03 Income Statement—Reporting Comprehensive Income—
Expense Disaggregation Disclosures (Subtopic 220-40): Disaggregation of Income Statement Expenses. The new
guidance is intended to provide investors enhanced disclosures and requires public companies to disaggregate
key expense types. The update is effective for fiscal years beginning after December 15, 2026, and interim
periods within fiscal years beginning after December 15, 2027, with early adoption permitted. The disclosure
updates are required to be applied prospectively with the option for retrospective application. The Company is
currently evaluating the impact of this new standard on its Consolidated Financial Statements.

Although there are several other new accounting pronouncements issued by the FASB, the Company does not

believe any of these accounting pronouncements had or will have a material impact on its Consolidated Financial
Statements.

NOTE 3 - Supplemental Financial Statement Information

Inventories
December 28, December 30,
2024 2023
(In millions)

Raw Malerials . .. ..ottt et e e e $ 351 $ 279
WOEK I0 PIOCESS 454« sv viaismnsmivss as sns sinsss s siniain s wie v e miewe s se wies s s g wes 4,289 3.260
Finiishittl Bi008: . com s aasmmimeimae o mem SR sl ¢ R T R (S R 1,094 812
Total INVEREOTIES: o vrn suvnmsvari vvs BeS GEEnievi Lo e S AN SV ST $5.734 $4.351

Prepaid Expenses and Other Current Assets

December 28, December 30,

2024 2023
(In millions)
Unbilled feckivables «w; nasmenmi v sk dnamassel o Srie e o sankes $ 628 $1,053
CUNET secaae i sms S s S SR b AT e s e ST S Ln A g 1,250 1,259
Total prepaid expenses and other CUITENt aSSELS . ... .vvuviu v vewnnn e nnnn .. $1.878 $2.312




Property and Equipment, net

December 28, December 30,

2024 2023
(In millions)
Land, building and leasehold improvements ........... ... . oiiiiiiiii... $ 853 $ 821
T I e e e e e e T S T AT S 2,798 2,346
CONSITUCION IN PrOZIESS . v o v vt te e ettt e et it et ettt e 324 209
Property and eqUIPMENt, GOS8 . o sun sus cvmmmesvms s s amsan i s e e 3,975 3,376
Actumnlated dedrectalion snwaams ma i SRrnrRTT e G AR S SRR (2,173) (1,787)
Total property and equipment, NEL . . .. ... ...ttt $ 1,802 $ 1,589

Depreciation expense for 2024, 2023 and 2022 was $454 million, $441 million and $439 million, respectively.

Accrued Liabilities
December 28, December 30,
2024 2023
(In millions)

Accrued marketing Pro@ramS . . ..o v vt vttt et et i e ettt $1,063 $ 827
Accrued compensation and benefits .. ........ . . e 1,174 884
CistomeETelAted aAPHIHES s uvscmmm mam Smi Cnmmaiami o A A S e 1,349 788
Othet accrued and cuirent labilities! ... von covsmenn cisasrs i s v 674 583
Total BecritNABTHBS. (o avevmraars won wna i o DR O SR R F SR SR $4.,260 $3.082
Revenue

Revenue allocated to remaining performance obligations that are unsatisfied (or partially unsatisfied) include
amounts received from customers and amounts that will be invoiced and recognized as revenue in future periods
for development services, IP licensing and product revenue. As of December 28, 2024, the aggregate transaction
price allocated to remaining performance obligations under contracts with an original expected duration of more
than one year was $85 million, of which $67 million is expected to be recognized in the next 12 months. The
revenue allocated to remaining performance obligations does not include amounts which have an original
expected duration of one year or less.

Revenue recognized over time associated with custom products and development services accounted for
approximately 8%, 25% and 24% of the Company’s revenue in 2024, 2023 and 2022, respectively.

NOTE 4 - Segment Reporting

Management, including the Chief Operating Decision Maker (CODM), who is the Company’s Chief Executive
Officer, reviews and assesses operating performance using segment net revenue, consolidated cost of sales and
operating expenses and operating income (loss). These performance measures include the allocation of expenses
to the reportable segments based on management’s judgment. The CODM is regularly provided segment
operating income to assess relative segment performance.

The Company’s four reportable segments are:

* the Data Center segment, which primarily includes Artificial Intelligence (Al) accelerators, server
microprocessors (CPUs), graphics processing units (GPUs), accelerated processing units (APUs), data
processing units (DPUs), Field Programmable Gate Arrays (FPGAs), Smart Network Interface Cards
(SmartNICs) and Adaptive System-on-Chip (SoC) products for data centers;

* the Client segment, which primarily includes CPUs, APUs, and chipsets for desktops and notebooks;
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* the Gaming segment, which primarily includes discrete GPUs, and semi-custom SoC products and

development services; and

e the Embedded segment, which primarily includes embedded CPUs, GPUs, APUs, FPGAs, System on

Modules (SOMs), and Adaptive SoC products.

From time to time, the Company may also sell or license portions of its IP portfolio.

In addition to these reportable segments, the Company has an All Other category, which is not a reportable
segment. This category primarily includes certain expenses and credits that are not allocated to any of the
reportable segments because the CODM does not consider these expenses and credits in evaluating the
performance of the reportable segments. This category primarily includes amortization of acquisition-related
intangibles, employee stock-based compensation, acquisition-related and other costs, restructuring charges and
licensing gain. Acquisition-related and other costs primarily include transaction costs, purchase price fair value
adjustments for inventory, certain compensation charges, contract termination costs and workforce rebalancing

charges.

The following table provides a summary of net revenue and operating income (loss) by segment for 2024, 2023

and 2022.
Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
Net revenue:
Data Center: vt v sod i Sodsvin o Sesaim oiis v i $12,579 $ 6,496 $ 6,043
Clent ..ottt e e e 7,054 4,651 6,201
GaMINE . ottt e e e e e e e e 2,595 6,212 6,805
EibEdded oonmmvommenmamns smmmsm i mimsime 5ee (s measaaims 3,557 5321 4,552
FOAlNEETETIIE & o ioas s 915 ok oim a i h a h  ISTee $25,785 $22,680 $23,601
Cost of sales and operating expenses:
EHAta Center s rma e S Sy e S e S e R $ 9,097 $ 5,229 $ 4,195
el o i i i il e e e e B e A B AT 6,157 4,697 5,011
GaMINE o ottt et e e e e e et e e e 2,305 5,241 5,852
Embedded ...... .ottt e 2,136 2,693 2,300
ATVGHBBE «siommsnmmmmmmnn s soms o, 6o o soamams 4,190 4419 4,979
Total cost of sales and operating exXpenses ....................... $23,885 $22,279 $22,337
Operating income (loss):
Data Centar cop o v Sty Savyms 5 DSt emamessr $ 3,482 $ 1,267 $ 1,848
Gl .« oo vttt e e e e 897 (46) 1,190
GaMING . oottt e e e 290 971 953
EBEAA6E s ammmmmmesnns enmms s mismmos 5o eomis s 1,421 2,628 2252
ANOHREL sovmmmemamoran pansmasmmmen T VRS R (4,190) (4,419) (4,979)
Total Operating INCOMIE i Sawawwivaai f35 SOV e S vatas $ 1,900 $ 401 $ 1,264

Segment cost of sales and operating expenses primarily include material, external manufacturing, labor and
marketing and advertising costs, and exclude expenses and credits that are recorded within the All Other

category.
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The following table provides items included in All Other category:

Year Ended
December 28, December 30, December 31,
2024 2023 2022

(In millions)
Operating loss:

Amortization of acquisition-related intangibles ............... $2.394 $2.811 $3,548
Stock-based compensation eXpense ....... . i 1,407 1,384 1,081
Acquisition-related and othercosts . ......... .. ..., 186 258 452
Restructuring charges . ........coviiiiiininnerne s 186 —- -
Inventory loss at contract manufacturer ..................... 65 - o
LABEHSINE S o ocimsomsannns oemm st W S (48) (34) (102)
Total operating 1088 v v vai s atia samert vt wdmdndve S $4.190 $4.419 $4,979

The Company does not discretely allocate assets to its operating segments, nor does management evaluate
operating segments using discrete asset information.

The following table summarizes sales to external customers by geographic regions based on billing location of
the customer:

Year Ended
December 28, December 30, December 31,
2024 2023 2022

(In millions)
United States 8.693 7,837 8,049
China (including Hong Kong) ... ..o, 6,231 3417 5,207
B AP O s N e A R B T W SR A T T 3,614 2,231 1,380
TAPAN:: rorss e P S A 5% SRR ¢ 3.301 1,841 2,369
JADAIL 75 s oid e i mas win s S e st B FI i B AT 1,767 4,629 4,177
EUIODE &+ v vttt ettt e e 1,625 2,030 1,773
(HDBETSEIONE e s s syt 5 A s el 554 695 646
Total sales'toexternal CUSIOMBIS v mamers de s s s asie $25,785 $22.680 $23.601

The following table summarizes sales to a major customer that accounted for at least 10% of the Company’s
consolidated net revenue for the respective years:

Year Ended
December 28, December 30, December 31,
Segment 2024 2023 2022
Customer A coima vvvus samsn Gaming * 18% 16%

Less than 109
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The following table summarizes Property and equipment, net by geographic areas:

December 28, December 30,

2024 2023
(In millions)
United STAES ..\ vt e vt ettt e et sttt $1,312 $1,143
A 4T 5T 140 144
AR vt s oo SRt s s Hiesbreaamasesns el T e e ot S R 104 84
CEAE e osmesmnams onans i S GOS0 T A T e A e 100 86
TRRTANE cissocmoaimis womm covmmmanairan we e S aoaye b sae.sev oca oS e AR N 46 46
China (including HOong Kong) .cvu v vvs saaa st svmes s sl vile stz 38 42
Other countries:: vos cu surerai s foh B9 o Ry s S S GRS s 62 44
Total property and equipment, NEt - s sos svima s Fi Sie S i s $1,802 $1.589

NOTE 5 - Business Combinations
Fiscal Year 2024 Acquisitions
Silo AI Acquisition

On August 9, 2024, the Company completed the acquisition of Silo Al Oy (Silo Al), an Al lab based in Finland
in an all-cash transaction of $665 million. Net of closing adjustments, transaction costs and deferred cash
compensation, the purchase consideration of $553 million was allocated to $19 million of identifiable intangible
assets, $43 million of net liabilities assumed, and $577 million to goodwill. Goodwill was attributed to Silo Al's
workforce who will help the Company accelerate the deployment and development of Al models and software
solutions on AMD hardware. Silo Al financial results, which were not material, were included in the Company’s
Statement of Operations from the date of acquisition primarily within the Data Center segment.

Pending Acquisition of ZT Systems

On August 17, 2024, the Company entered into an agreement (the Agreement) to acquire ZT Group Int’l, Inc.
(ZT Systems), a provider of Al and general purpose compute infrastructure for hyperscale computing companies,
in a cash and stock transaction valued at approximately $4.9 billion (the Acquisition). The aggregate closing
consideration payable by the Company consists of 8,335,852 shares of the Company’s common stock and
$3.4 billion in cash. Contingent consideration of up to 740,964 shares of the Company’s common stock and up to
$300 million of cash is payable by the Company to the extent certain conditions are met. The Agreement
provides that if the Acquisition is not completed by August 17, 2025, subject to two automatic extensions until
February 17, 2026, the Company will pay a termination fee of $300 million. The Acquisition is expected to close
in the first half of 2025, subject to certain regulatory approvals and other customary closing conditions. The
Company intends to seek a strategic partner to acquire ZT Systems’ manufacturing business.

Fiscal Year 2023 Acquisitions

During the year ended December 30, 2023, the Company completed business acquisitions for a total
consideration of $134 million that resulted in the recognition of $49 million of identifiable net assets and
$85 million of goodwill. The financial results of these acquired businesses, which were not material, were
included in the Company’s Consolidated Statements of Operations from their respective dates of acquisition
under the Data Center, Client and Embedded segments.

Fiscal Year 2022 Acquisitions

Pensando Acquisition

On May 26, 2022, the Company completed the acquisition of all issued and outstanding shares of Pensando, a
leader in next-generation distributed computing, for a transaction valued at approximately $1.9 billion. The
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recorded purchase consideration of $1.7 billion is net of deferred cash compensation requiring future services and
other customary closing adjustments. The purchase consideration was allocated to $349 million of intangible
assets, $208 million of identifiable net assets, and $1.1 billion of goodwill.

From the acquisition date to December 30, 2022, the Consolidated Statements of Operations include immaterial
revenue and operating results attributable to Pensando, which are reported under the Data Center segment.

In 2023 and 2022, Pensando acquisition-related costs of $190 million and $102 million were recorded under Cost
of sales, Research and development, and Marketing, general and administrative expenses on the Company’s
Consolidated Statements of Operations. Pensando acquisition-related costs were immaterial in 2024. Acquisition-
related costs are primarily comprised of direct transaction costs, fair value adjustments for acquired inventory
and certain compensation charges.

Xilinx Acquisition

On February 14, 2022 (Xilinx Acquisition Date), the Company completed the acquisition of all issued and
outstanding shares of Xilinx, a leading provider of adaptive computing solutions, for a total purchase
consideration of $48.8 billion ($46.4 billion, net of cash acquired of $2.4 billion). The purchase consideration
was allocated to $27.3 billion of intangible assets, $1.3 billion of identifiable net liabilities, and $22.8 billion of
goodwill.

The Consolidated Statements of Operations include the following revenue and operating income attributable to
Xilinx in 2022:

2022
(In millions)
INEETEVERUR i wimsms sdivssm e i G S S sanan e St Wiy e DR anr vy sows $ 4612
Operating MEOMIB 1 wrcanins: SSEawEETvE AR W5 SRTPOEiass SUREmErmiET i S SRS S $ 2,247

In 2022, operating income attributable to Xilinx recorded under the Embedded and Data Center segments does
not include $4.2 billion of amortization of acquisition-related intangibles, employee stock-based compensation
expense and acquisition-related costs, which are recorded under the “All Other” segment.

In 2023 and 2022, Xilinx acquisition-related costs of $26 million and $350 million were recorded under Cost of
sales, Research and development, and Marketing, general and administrative expenses on the Company’s
Consolidated Statements of Operations. Xilinx acquisition-related costs in 2024 were immaterial. Acquisition-
related costs are primarily comprised of direct transaction costs, fair value adjustments for acquired inventory
and certain compensation charges.

Supplemental Unaudited Pro Forma Information

Following are the supplemental consolidated financial results of the Company, Xilinx and Pensando on an
unaudited pro forma basis, as if the acquisitions had been consummated as of the beginning of the fiscal year
2022.

December 31,

2022
(in millions)
NEETEVRNUE 1 oo iy avis S5 SVimaE e nd i SRy v Dss Suraidss SRV e $ 24,117
INCEATICOMIE: e i, S i 5 S e foae b i S AT P a5t e IR T v e ats, 5 $ 2311
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NOTE 6 - Acquisition-related Intangible Assets and Goodwill
Acquisition-related Intangible Assets

The following table summarizes Acquisition-related Intangible Assets:

December 28, 2024 December 30, 2023
Ca(a}rrrr_\'r:‘i:lg Accumulated Net Carrying C;:r:r;i::g Accumulated Net Carrying
Amount  Amortization Amount Amount  Amortization Amount
(In millions) (In millions)
Developed technology ........... $13.408 $(2.529) $10.879 $13,390 $(1,583) $11,807
Customer relationships ........... 12,324 (5.124) 7.200 12,324 (3.755) 8,569
Customer backlog ............... 809 (809) — 809 (809) —
Corporate trade name . ........... 65 (65) — 65 (65) —
Product trademarks .. ............ 914 (225) 689 914 (147) 767
Intangible assets subject to
AMOTHZANGN srussasrnrse o 27,520 (8,752) 18,768 27,502 (6.359) 21,143
In-process Research and
Development (IPR&D) not
subject to amortization ......... 162 — 162 220 - 220
Total acquisition-related intangible
ASSEIS s s s pen e el s s $27,682 $(8,752) $18,930  $27,722 $(6.359) $21,363

Acquisition-related intangible amortization expense was $2.4 billion and $2.8 billion in fiscal year 2024 and
2023, respectively. During the fourth quarter of fiscal year 2024, the Company determined that the fair value of
certain IPR&D recorded within the Data Center segment was not recoverable resulting from actions related to the
2024 Restructuring Plan, and recorded an impairment charge of $58 million within Restructuring charges in the
Company’s Consolidated Statement of Operations.

Based on the carrying value of acquisition-related intangibles recorded as of December 28, 2024, and assuming
no subsequent impairment of the underlying assets, the estimated annual amortization expense for acquisition-
related intangibles is expected to be as follows:

Fiscal Year (In millions)
PO & it s VR AR R AT ST SR S R Y e e SR P R $ 2,225
PG = it s VR AR RN AT T SR S R Y e e SR P R 2,111
RUET v, comvasnrsoms FORTan SETErRrET v DUE SO S S T B R Yy 1,993
2028 & cosmrvsoTn SonTeE SOTSRE BN DUE DUrRET I S T R RN Sy 1,885
D o, comvorrsom TORIRE TETEEREET U DUR SO S S TR B ST vy 1,659
A and therealter onnmr s S N D e R S G TR S T ey 8,895
TOtal & poresrnsn P vy FRGComy YER, T 10 Sl SO R I O P $18,768
Goodwill

The following table summarizes changes in the carrying amount of Goodwill:

December 31, December 30, December 28,
2022 Acquisitions 2023 Acquisitions 2024
(In millions) (In millions)
DAta Center ... ....vecesnsmnmesssonsss sons $ 2,884 $ 58 $§ 2,942 $461 $ 3403
GBI it mge e Bty e s e - 18 18 108 126
CHAOTINTD e o P ey o B e el 0 238 - 238 — 238
Embedded .......... ... ... . .. 21,055 9 21,064 8 21,072
Total ..o $24,177 $ 85 $24.262 $577 $24.839
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During the fourth quarter of fiscal years 2024 and 2023, the Company conducted its annual qualitative
impairment tests of goodwill and concluded that there was no goodwill impairment with respect to its reporting
units.

NOTE 7 - Related Parties—Equity Joint Ventures
ATMP Joint Ventures

The Company holds a 15% equity interest in two joint ventures (collectively, the ATMP JV) with affiliates of
Tongfu Microelectronics Co., Ltd, a Chinese joint stock company. The Company has no obligation to fund the
ATMP JV. The Company accounts for its equity interests in the ATMP IV under the equity method of
accounting due to its significant influence over the ATMP JV.

The ATMP JV provides assembly, test, mark and packaging (ATMP) services to the Company. The Company
assists the ATMP JV in its management of certain raw material inventory. The purchases from and resales to the
ATMP IV of inventory under the Company’s inventory management program are reported within purchases and
resales with the ATMP JV and do not impact the Company’s Consolidated Statement of Operations.

The Company’s purchases from the ATMP IV during each of the years 2024 and 2023 amounted to $1.7 billion .
As of December 28, 2024 and December 30, 2023, the amounts payable to the ATMP ]V were $476 million and
$363 million. respectively, and are included in Payables to related parties on the Company’s Consolidated
Balance Sheets. The Company’s resales to the ATMP JV during 2024 and 2023 amounted to $121 million and
$14 million, respectively. As of December 28, 2024 and December 30, 2023, the Company had receivables from
ATMP JV of $12 million and $9 million, respectively, included in Receivables from related parties on the
Company’s Consolidated Balance Sheets. On October 9, 2024, the Company entered into a one-year term loan
agreement with one of the ATMP JVs for $100 million to provide funds for the ATMP JV’s general corporate
purposes. The loan bears interest, payable quarterly, at the three months term Secured Overnight Financing Rate
(SOFR) plus 50 basis points. The loan is secured by the ATMP JV’s receivable balance due from the Company.
The loan may be extended for further terms of up to twelve months. The loan is recorded within Receivables
from related parties on the Company’s Consolidated Balance Sheets.

During 2024, 2023 and 2022, the Company recorded gains of $33 million, $16 million and $14 million in Equity
income in investee on its Consolidated Statement of Operations, respectively. On August 8, 2024, the Company
contributed $17 million to the ATMP IV, representing additional equity that is in proportion to the Company’s
existing 15% equity interest. As of December 28, 2024 and December 30, 2023, the carrying value of the
Company’s investment in the ATMP JV was approximately $149 million and $99 million, respectively, recorded
as Investments: equity method on the Company’s Consolidated Balance Sheets.

THATIC Joint Ventures

The Company holds equity interests in two joint ventures (collectively, the THATIC JV) with Higon Information
Technology Co., Ltd. (THATIC), a third-party Chinese entity. As of December 28, 2024 and December 30, 2023,
the carrying value of the investment was zero.

In February 2016, the Company licensed certain of its intellectual property (Licensed IP) to the THATIC JV,
payable over several years upon achievement of certain milestones. The Company also receives a royalty based
on the sales of the THATIC JV’s products developed on the basis of such Licensed IP. The Company classifies
Licensed IP and royalty income associated with the February 2016 agreement as Licensing gain within operating
income. During 2024 and 2023, the Company recognized $48 million and $34 million of licensing gain from
royalty income under the agreement, respectively. As of December 28, 2024 and December 30, 2023, the
Company had no receivables from the THATIC IV.
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In June 2019, the Bureau of Industry and Security of the United States Department of Commerce added certain
Chinese entities to the Entity List, including THATIC and the THATIC JV. The Company is complying with
U.S. law pertaining to the Entity List designation.

NOTE 8 - Debt and Revolving Credit Facility
Debt
The Company’s total debt as of December 28, 2024 and December 30, 2023 consisted of:

December 28, December 30,

2024 2023
(In millions)
2.950% Senior Notes Due 2024 (2.950% NOtes) . ....cvuiiireiiinnannnn. $ — $ 750
2.375% Senior Notes Due 2030 (2.375% NOWES) . o vv i it e i i iieeaenn 750 750
3.9249% Senior Notes Due 2032 (3.924% NOtES) . ..vvrirr i ieeinne 500 500
4.393% Senior Notes Due 2052 (4.393% NOES) . ...vvviiionninnnennnas 500 500
Total debt (principal amount) ............oiiiiiiit et i e 1,750 2,500
Unameortized debt discount and iSSUaNCe COSLS . v v viv v v v vwvai o saenses i (29) (32)
Total debt (MEL) . . oottt et e e et e e s 1,721 2,468
Less: current portion of long-term debt and related unamortized debt premium
AN ISSUANCE COSLS & vt ittt et sttt e et e e e et et ettt e e —_— (751)
Total TOREtEntidEbE: w vunavemmicses s o ormmmmm SRR AR $1,721 $1.717

Assumed Xilinx Notes due 2024 and 2030

In connection with the acquisition of Xilinx, the Company assumed $1.5 billion in aggregate principal of Xilinx’s
2.950% Notes due 2024 and 2.375% Notes due 2030 (together, the Assumed Xilinx Notes) which were recorded
at fair value as of the Xilinx Acquisition Date. The Assumed Xilinx Notes are general unsecured senior
obligations of the Company with semi-annual fixed interest payments due on June 1 and December 1. The 2.95%
Notes with a principal amount of $750 million were repaid in June 2024,

3.924% Senior Notes Due 2032 and 4.393% Senior Notes Due 2052

On June 9, 2022, the Company issued $1.0 billion in aggregate principal amount of 3.924% Notes and 4.393%
Notes. The 3.924% Notes and 4.393% Notes are general unsecured senior obligations of the Company. The
interest is payable semi-annually on June 1 and December | of each year, commencing on December 1, 2022,
The 3.924% and 4.393% Notes are governed by the terms of an indenture dated June 9, 2022 between the
Company and US Bank Trust Company, National Association as trustee.

The Company may redeem some or all of the 3.924% Notes and 4.393% Notes prior to March 1, 2032 and
December 1, 2051, respectively, at a price equal to the greater of the present value of the principal amount and
future interest through the maturity of the 3.924% Notes or 4.393% Notes or 100% of the principal amount plus
accrued and unpaid interest. Holders have the right to require the Company to repurchase all or a portion of the
3.9249% Notes or 4.393% Notes in the event that the Company undergoes a change of control as defined in the
indenture, at a repurchase price of 1019 of the principal amount plus accrued and unpaid interest. Additionally,
an event of default may result in the acceleration of the maturity of the 3.924% Notes and 4.393% Notes.

78



Future Payments on Total Debt

As of December 28, 2024, the Company’s [uture debt payment obligations were as [ollows:

Term Debt
(Principal only)
Year (In millions)
2028 22D L v v ssmin et s sl s i s P e e e e e e A e W —
2080 ANATHEPEATIEL vovs v somsmosmns s 5o susmmnas s 6w wis s A e HEsei A AL e 1,750
TFORAL wovncinonon G i woe e rssmne so s Ao e S B S e T e e T R e $1.750

Revolving Credit Facility

The Company has $3 billion available under a revolving credit agreement, as amended, that expires on April 29,
2027 (Revolving Credit Agreement). As of December 28, 2024 and December 30, 2023, the Company had no
outstanding borrowings under the Revolving Credit Agreement. Revolving loans under the Revolving Credit
Agreement can be either Secure Overnight Financing Rate (SOFR) Loans or Base Rate Loans (each as defined in
the Revolving Credit Agreement) at the Company’s option. Each SOFR Loan will bear interest at a rate per
annum equal to the applicable SOFR plus a margin between 0.575% and 1.20%. Each Base Rate Loan will bear
interest equal to the Base Rate plus a margin between 0.000% and 0.20%. The Revolving Credit Agreement also
contains a sustainability-linked pricing component which provides for interest rate and facility fee reductions or
increases based on the Company meeting or missing targets related to environmental sustainability, specifically
greenhouse gas emissions. The Revolving Credit Agreement contains customary representations and warranties,
affirmative and negative covenants, and events of default applicable to the Company and its subsidiaries. As of
December 28, 2024, the Company was in compliance with these covenants.

Commercial Paper

On November 3, 2022, the Company established a commercial paper program, under which the Company may
issue unsecured commercial paper notes up to a maximum principal amount outstanding at any time of $3 billion
with a maturity of up to 397 days from the date of issue. The commercial paper will be sold at a discount from
par or, alternatively, will be sold at par and bear interest at rates that will vary based on market conditions at the
time of issuance. During 2024 and 2023, the Company did not issue any commercial paper under the program
and as of December 28, 2024 and December 30, 2023, the Company had no commercial paper outstanding.
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NOTE 9 - Financial Instruments

Financial Instruments Recorded at Fuair Value on a Recurring Basis

December 28, 2024 December 30, 2023
(In millions) Level 1 Level2 Level3  Total Level1 Level2 Total
Cash equivalents
Money market funds .................. $1.496 $§ — $— $1.496 $ 969 $ — $ 969
Corporate debt securities . .............. — 806 — 806 — 753 753
U.S. government and agency securities . . . . 130 — — 130 1,252 — 1,252
Non-U.S. government and agency
SECUITHES: dommmn snmmsvmaess we wesse - 16 — 116 - 135 135
Time deposits and certificates of
deposits 4 seases SersreTees o PeTes — 107 — 107 — 205 205
Short-term investments
Corporate debt securities . .............. — 814 — 814 - 506 506
Time deposits and certificates of
AEDOBILS . orscsmn ssrommmammn s s — 10 — 10 — 9 9
Asset-backed and mortgage-backed
SECHAEEE! o ssrsumsawss san e — 28 — 28 —_— 34 34
U.S. government and agency securities . . . . 332 82 — 414 1,209 28 1,237
Non-U.S. government and agency
SECUTIHBS ..t vvieee e eiianinnnnn — 79 — 79 — 54 54
Other non-current assets
Time deposits and certificates of
Aeposits = connoon suosmseanny wn BEEER - | S 1 - | |
Deferred compensation plan and other
INVESIMENtS .. ..........ccuuueee... 197 — 25 222 133 — 133
Total assets measured at fair value ........... $2,155 $2,043 $ 25 $4,223 $3.563 $1,725 $5.288

Deferred compensation plan investments are primarily mutual fund investments held in a Rabbi trust established
to maintain the Company’s executive deferred compensation plan.

The following is a summary of cash equivalents and short-term investments:

December 28, 2024 December 30, 2023
Cost/ Gross Gross Estimated Cost/ Gross Gross Estimated
Amortized Unrealized Unrealized Fair Amortized Unrealized Unrealized Fair
Cost Gains Losses Value Cost Gains Losses Value
(in millions) (in millions)
Asset-backed and mortgage-
backed securities .. ....... $ 30 $— $@ $ 28 §$ 35 $— $ @2 §$ 33
Corporate debt securities .... 1,621 — (N 1,620 1.259 — — 1,259
Money market funds . ....... 1.496 — — 1,496 969 — — 969
Time deposits and certificates
of deposits .............. 117 — — 117 214 — - 214
U.S. government and agency
BEOHTIHES o somvsnis ausremms 544 — — 544 2,487 3 — 2,490
Non-U.S. government and
agency securities .. ....... 195 - — 195 189 - - 189
$4,003 $— $ (3) $4,000 $5,153 $ 3 $ (2) $5.154

80



As of December 28, 2024 and December 30, 2023, the Company did not have material available-for-sale debt
securities which had been in a continuous unrealized loss position of more than twelve months.

The contractual maturities of investments classified as available-for-sale are as follows:

December 28, 2024 December 30, 2023
Amortized Cost Fair Value Amortized Cost Fair Value
(In millions) {In millions)
IDUE W LSRN o v e by $2,073 $2,073 $3,792 $3,792
Duein: ] year through SoVEATS: s wmarwsme s e s 406 405 361 364
Duein S years and Iater wuve v vimannnamvans o 27 26 32 30
$2,506 $2,504 $4,185 $4,186

Financial Instruments Measured at Fair Value on a Non-Recurring Basis

As of December 28, 2024 and December 30, 2023, the Company had non-marketable securities in privately-held
companies of $468 million and $155 million, respectively, which are recorded at estimated fair value based on
Level 3 inputs.

Financial Instruments Not Recorded at Fair Value

The carrying amounts and estimated fair values of the Company’s long-term debt are as follows:

December 28, 2024 December 30, 2023

Carrying FEstimated Carrying Fstimated
Amount  Fair Value Amount  Fair Value

(In millions) (In millions)
Current portion of long-term debt,net . ..............c.coun... $ — $ — $ 751 $ 741
Long-term debt, net of current portion .. ..................... $1.721  $1,543  $1.717  $1,630

The estimated fair value of the Company’s long-term debt is based on Level 2 inputs of quoted prices for the
Company’s debt and comparable instruments in inactive markets.

The fair value of the Company’s accounts receivable, accounts payable and other short-term obligations
approximate their carrying value based on existing terms.

Hedging Transactions and Derivative Financial Instruments
Foreign Currency Forward Contracts Designated as Accounting Hedges

The Company enters into foreign currency forward contracts to hedge its exposure to foreign currency exchange
rate risk related to future forecasted transactions denominated in currencies other than the U.S. Dollar. These
contracts generally mature within 24 months and are designated as accounting hedges. As of December 28, 2024
and December 30, 2023, the notional value of the Company’s outstanding foreign currency forward contracts
designated as cash flow hedges was $2.2 billion and $2.4 billion, respectively. The fair value of these contracts as
of December 28, 2024 is recorded within Prepaid expenses and other current assets, Accrued liabilities and Other
long-term liabilities of $6 million, $60 million and $11 million, respectively. As of December 30, 2023, the fair
value of these contracts was recorded within Prepaid expenses and other current assets and Accrued liabilities of
$24 million and $18 million, respectively.

Foreign Currency Forward Contracts Not Designated as Accounting Hedges

The Company also enters into foreign currency forward contracts to reduce the short-term effects of foreign
currency fluctuations on certain receivables or payables denominated in currencies other than the U.S. Dollar.
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These forward contracts generally mature within 3 months and are not designated as accounting hedges. As of
December 28, 2024 and December 30, 2023, the notional value of these outstanding contracts was $642 million
and $568 million, respectively. The fair value of these contracts was not material as of December 28, 2024 and
December 30, 2023.

The cash flows associated with derivative instruments as cash flow hedging instruments are classified in the same
category within the Consolidated Statement of Cash Flows as the cash flows of the related items.

NOTE 10 - Concentrations of Credit Risk

Financial instruments that potentially subject the Company to concentrations of credit risk consist primarily of
investments in time deposits, available-for-sale debt securities, equity investments and trade receivables.

The Company places its investments with high credit quality financial institutions. At the time an investment is
made, investments in commercial paper of industrial firms and financial institutions are rated Al, P1, F1 or
better. The Company invests in bonds that are rated A, A2 or better and repurchase agreements, each of which
have securities of the type and quality listed above as collateral.

The Company believes that concentrations of credit risk with respect to trade receivables are limited because a
large number of geographically diverse customers make up the Company’s customer base, thus diluting the trade
credit risk. One customer accounted for approximately 24% and another customer accounted for 16% of the total
consolidated accounts receivable balance as of December 28, 2024 and December 30, 2023, respectively.
However, the Company does not believe the receivable balance from these customers represents a significant
credit risk based on past collection experience and review of their current credit quality.

The Company is exposed to credit losses from nonperformance by counterparties on foreign currency hedge
contracts. These counterparties are large global institutions, and to date, no such counterparty has failed to meet
its financial obligations to the Company.

NOTE 11 - Earnings Per Share

Basic earnings per share is computed based on the weighted-average number of shares outstanding.

Diluted earnings per share is computed based on the weighted-average number of shares outstanding plus
potentially dilutive shares outstanding during the period. Potentially dilutive shares are determined by applying

the treasury stock method to the Company’s stock options, RSUs (including PRSUs), common stock to be issued
under the ESPP and warrants.

The following table sets forth the components of basic and diluted earnings per share:

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions, except per share amounts)
Numerator
Net income for basic earnings pershare . .................... $1,641 $ 854 $1.320
Denominator
Basic weighted-average shares .. ......... ... ... . .. ... 1,620 1,614 1,561
Effect of potentially dilutive shares from employee equity
PRS0 S aa 17 11 10
Diluted weighted-average shares .......................... 1,637 1,625 1,571
Earnings per share:
BaSIC .ot $ 1.01 $ 0.53 $ 0.85
Diluted ..ot e e $ 1.00 $ 0.53 $ 0.84



Potential shares from employee equity plans totaling 1 million, 6 million and 16 million weighted-average shares
for 2024, 2023 and 2022, respectively, were not included in the earnings per share calculation because their
inclusion would have been anti-dilutive.

NOTE 12 - Common Stock and Stock-Based Compensation
Common Stock

Shares of common stock outstanding were as follows:

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
Balance, beSiiniiu of periot o soenmumnmnem s v mmms @it & 1.616 1,612 1,207
Common stock issued in the acquisition of Xilinx ................. - — 429
Common stock issued under employee equity plans ............... 17 17 17
Repurchases of commonstock ............. .. ... ... .. .. ..., (6) (10) (36)
Common stock repurchases for tax withholding on equity awards . ... (5) 4) (5)
Issuance of common stock upon warrant exercise ................. — 1 —
Balanee, ehdiof PR e vanmrssammman ves s wmse 1,622 1,616 1,612

Stock Repurchase Program

The Company has an approved stock repurchase program authorizing repurchases of up to $12 billion of the
Company’s common stock (Repurchase Program). During the year ended December 28, 2024, the Company
repurchased 5.9 million shares of its common stock under the Repurchase Program for $862 million. As of
December 28, 2024, $4.7 billion remained available for future stock repurchases under this program. This
Repurchase Program does not obligate the Company to acquire any common stock, has no termination date and
may be suspended or discontinued at any time.

Stock-Based Compensation

The Company’s employee equity programs are intended to attract, retain and motivate highly qualified
employees. On May 18, 2023, the Company’s stockholders approved the AMD 2023 Equity Incentive Plan (the
2023 Plan), which supersedes the AMD 2004 Equity Incentive Plan and the Xilinx, Inc. 2007 Equity Incentive
Plan (the Prior Plans). Outstanding awards granted under the Prior Plans will continue to be governed by the
terms of the Prior Plans but no awards may be made under the Prior Plans on or after May 18, 2023. Under the
2023 Plan, 87,645,874 shares of the Company’s common stock are reserved and available for delivery pursuant
to awards granted under the 2023 Plan. Generally, stock options granted under the 2023 Plan vest and become
exercisable over a four-year period from the date of grant and expire within seven years after the grant date.
Unvested shares from the 2023 Plan that are reacquired by the Company from forfeited outstanding equity
awards become available for grant and may be reissued as new awards, Under the 2023 Plan, the Company can
grant (i) stock options, and (ii) RSUs, including time-based RSUs and PRSUs.

Stock Options. Under the 2023 Plan, nonstatutory and incentive stock options may be granted. The exercise price
of the shares subject to each nonstatutory stock option and incentive stock option cannot be less than 100% of the
fair market value of the Company’s common stock on the date of the grant. The exercise price of each option
granted under the 2023 Plan must be paid in full at the time of the exercise.

Time-based RSUs. Time-based RSUs are awards that can be granted to any employee, director or consultant and
that obligate the Company to issue a specific number of shares of the Company’s common stock in the future if

the vesting terms and conditions are satisfied.
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PRSUs. PRSUs can be granted to certain of the Company’s senior executives. The performance metrics can be
financial performance, non-financial performance and/or market conditions. Each PRSU award reflects a target
number of shares (Target Shares) that may be issued to an award recipient before adjusting based on the
Company’s financial performance, non-financial performance and/or market conditions. The actual number of
shares that a grant recipient receives at the end of the period may range from 0% to 250% of the Target Shares
granted, depending upon the degree of achievement of the performance target designated by each individual
award.

ESPP. Under the 2017 Plan, eligible employees who participate in an offering period may have up to 15% of
their eligible earnings withheld, up to certain limitations, to purchase shares of common stock at 85% of the
lower of the fair market value on the first or the last business day of the six-month offering period. The offering
periods commence in May and November each year.

As of December 28, 2024, the Company had 60 million shares of common stock that were available for future
grants and 34 million shares reserved for issuance upon the exercise of outstanding stock options or the vesting
of unvested RSUs, including PRSUs, under the 2023 Plan and the Prior Plans.

Valuation and Expense

Stock-based compensation expense was allocated in the Company’s Consolidated Statements of Operations as
follows:

Year Ended
December 28, December 30, December 31,
2024 2023 2022

(In millions)
COSEOTRAIEE  cvu o e A S i SV T e AT $ 21 $ 30 $ 29
Rescarch-and developiment (.o e ininasahins wil S8 dim i 1,079 1,002 697
Marketing, general, and administrative . ............ ... .00, 307 352 355
Total stock-based compensation expense before income taxes ....... 1,407 1,384 1,081
Income tax benefit ... ... ..ot e (251) (249) (179)
Total stock-based compensation expense, net of income taxes ....... $1,156 $1,135 $ 902

Stock Options. The weighted-average estimated fair value of employee stock options granted during 2024, 2023
and 2022 was $68.38, $53.72 and $44.35 per share, respectively, using the following assumptions:

December 28, December 30, December 31,
2024 2023 2022
Expected MOl .« . wmpanmmmmnis s mon s swmmms 54.34% 52.36% - 52.42% 51.28%
Risk-FYee MBEESUTAIE v cnmmmmann witi vmi smommaing S 2 3.80% 3.93% -4.11% 3.00%
Expected dividends .-c: wosvsaoses o ios sewsesiied et < — % — % — %
Expected Ife:(1nveats} covsmarvm roh 198 o0iemasnms e 2 4.98 496-504 475

The Company uses a combination of the historical volatility of its common stock and the implied volatility for
publicly traded options on the Company’s common stock as the expected volatility assumption. The risk-free
interest rate is based on the rate for a U.S. Treasury zero-coupon yield curve with a term that approximates the
expected life of the option grant at the date closest to the option grant date. The expected dividend yield is zero as
the Company does not expect to pay dividends in the near future. The expected term of employee stock options
represents the weighted-average period the stock options are expected to remain outstanding.
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The following table summarizes stock option activity and related information:

Weighted-
Average
Weighted- Remaining
Outstanding  Average  Aggregate Contractual
Number Exercise Intrinsic Life
of Shares Price Value (in years)
(In millions, except share price)
Balance as of December 30,2023 . ...ty 3 $ 68.33
GHanEd: s v vin sarsinsine S5 B S8 sdes SR — $134.27
Forfeted: o sou s somarmias e aes ol sedins — $102.71
BRerciSed o snn v samnmnming i Fin SRERTRAR T SONET (1) $ 22.17
Balance 25 of December 28, 2024 .. oo s svvwvinii s 2 $ 89.73 $81 3.92
Exercisable December 28,2024 . ... ... 1 $ 74.61 $69 2.83

The total intrinsic value of stock options exercised for 2024, 2023 and 2022 was $86 million, $173 million and
$139 million, respectively. As of December 28, 2024, the Company had $41 million of total unrecognized
compensation expense related to stock options, which will be recognized over the weighted-average period of
2.71 years.

Time-based RSUs. The weighted-average grant date fair values of time-based RSUs granted during 2024, 2023
and 2022 were $141.95, $106.28 and $92.92 per share, respectively.

The following table summarizes time-based RSU activity and related information:

Weighted-
Average
Grant
Number  Date Fair
of Shares Value

(In millions)

[Invested shares as of December 30, 2023 ccvwuiin v simimm s s sa o sre s e S s s 32 $100.65
GIRANIEA © ot ot et e et e e e e e e e e e e 12 $141.95
O = 1= (1) $107.96
R T £« (13)  $101.35

Chivested: shares a5 0F PDECeMBER 28 2028 o vovmmin v swmiss i ie 45955 w5 i Ko S 30 $116.77

The total fair value of time-based RSUs vested during 2024, 2023 and 2022 was $2.0 billion, $1.1 billion and
$889 million, respectively. As of December 28, 2024, the Company had $2.6 billion of total unrecognized
compensation expense related to time-based RSUs, which will be recognized over the weighted-average period
of 2.63 years.

PRSUs. The weighted-average grant date fair values of PRSUs granted during 2024, 2023 and 2022 were
$118.98, $134.87 and $121.12, respectively, using the following assumptions:

December 28, December 30, December 31,
2024 2023 2022
Expected VOlatHHEY .. commms iommemmsnmm s v 52.68% - 53.19% 51.12% - 56.22% 50.65% - 53.51%
Risk-free interestrate .............covueueun... 3.82% - 4.41% 4.30% - 4.36% 1.14% - 3.17%
Expeted dividendy’ «o o somsmmeassmmre s e o — % — % — %
Expected termm (in YRarS) cou vorpmsme mmsis e s 2.48 - 3.00 2.17-3.00 2.07 -3.07

The Company uses the historical volatility of its common stock and risk-free interest rate based on the rate for a
U.S. Treasury zero-coupon yield curve with a term that approximates the expected life of the PRSUs grant at the
date closest to the grant date. The expected dividend yield is zero as the Company does not expect to pay
dividends in the near future. The expected term of PRSUs represents the requisite service periods of these
PRSUs.
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The following table summarizes PRSU activity and related information:

Weighted-
Average
Grant
Number Date Fair
of Shares Value
(In millions)

Unvested shares as of December 30, 2023 . .. .ottt e 2 $117.65
72T 1o 1 $118.98
FGEFETTBO. o mertivaa w5 Aot s e o RSN B (4 RN o —_ $132.80
VESIBA svvi svvvinn svmramimra i oo Soens s T, R0 A ST e A i A (1) $ 91.15

Unvested shares as of December 28, 2024, vvuam s aamivinre S cim en s iy 2 $139.31

The total fair value of PRSUs vested during 2024, 2023 and 2022 was $226 million, $100 million and
$254 million, respectively. As of December 28, 2024, the Company had $154 million of total unrecognized
compensation expense related to PRSUs, which will be recognized over the weighted-average period of
1.61 years.

ESPP. The weighted-average grant date fair value for the ESPP during 2024, 2023 and 2022 was $43.80, $31.11
and $24.71 per share, respectively, using the following assumptions:

December 28, December 30, December 31,
2024 2023 2022
Expected volatility .................cc00ain 48.14% - 4938% 45.74% - 49.40% 58.15% - 63.76%
Risk-free interestrate .............c.ovuenun... 442% -541% 5.13% - 5.46% 1.43% - 4.52%
Expected dividends .. ............cooviiinnn... — % — % — %
Expected term (inyears) ...........cuvuvunnn... 0.50 0.50 0.50

The Company uses the historical volatility of its common stock and the risk-free interest rate based on the rate
for a U.S. Treasury zero-coupon yield curve with a term that approximates the expected life of the ESPP grant at
the date closest to the ESPP grant date. The expected dividend yield is zero as the Company does not expect to
pay dividends in the near future. The expected term of the ESPP represents the six-month offering period.

During 2024, 2 million shares of common stock were purchased under the ESPP at an average purchase price
of $111 resulting in aggregate cash proceeds of $265 million. As of December 28, 2024, the Company had
$43 million of total unrecognized compensation expense related to the ESPP, which will be recognized over the
weighted-average period of 0.37 years.

NOTE 13 - Retirement Benefit Plans

The Company provides retirement benefit plans in the United States and certain foreign countries. The Company
has a 401(k) retirement plan that allows participating employees in the United States to contribute as defined by
the plan and subject to Internal Revenue Service limitations. The Company matches 75% of employees’
contributions up to 6% of their eligible compensation. The Company’s contributions to the 401(k) plan for 2024,
2023 and 2022 were approximately $78 million, $70 million and $47 million, respectively.

NOTE 14 - Restructuring Charges

In the fourth quarter of 2024, the Company implemented a restructuring plan (the 2024 Restructuring Plan)
focused on driving efficiencies and aligning resources with the Company’s largest growth opportunities in the Al
and enterprise markets. The 2024 Restructuring Plan will primarily reduce global workforce by approximately
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4% of headcount. Restructuring charges are included within the All Other category presented in Note 4—
Segment Reporting. Significant asset impairment charges are discussed in Note 6—Acquisition-related
Intangible Assets and Goodwill. The Company expects actions associated with the 2024 Restructuring Plan to be
substantially completed by the end of the first quarter of fiscal year 2025. As of December 28, 2024, $89 million
of accrued restructuring charges are recorded within Accrued liabilities of the Company’s Consolidated Balance

Sheets.

The following table summarizes activities and components of liabilities related to the 2024 Restructuring Plan:

Employee
severance and
benefits Asset impairment  Total
(in millions)

Liability as of December 30, 2023 w.vomvmmas nos sswammesens vi s $— $— $—
Current period COStS vua s srsemmmeremem e GlaaEwaems BT s 113 73 186
Cash payments oo omry s fodaes Suiesn 188 Sueams s 8vs adn (24) — 24)
Non-cash charges . ........ .. .. .. . . i, — (73) (73)

Liability as of December 28,2024 . .. .. ... .. ... $ 89 $— $ 89

NOTE 15 - Income Taxes

Income before income taxes consists of the following:

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)

Wi crmssmmmn sesarmommis i s (TR R ST AT SRS S $2,369 $454 $2,093

NS e o R R T R (347) 54 (895)

Total pre-tax income including equity income in investee $2,022 $508 $1,198

The income tax provision (benefit) consists of:

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)

Current;

US. federal . ... o e $ 1,338 $ 496 $ 1,191
LLS. 3tate anidIotal vovmen smmimsmmmommms s s mmmm e 64 27 31
MORSEES:. s masianin Samsmsismmdalan Sus Famms s 142 150 161

TOtal nencwaars gasew S TRy FO5 SO R R 1,544 673 1,383

Deferred:

US.federal .......cconiiiiiiiiii e iieianieaanns (311) (860) (1,365)
US.stateand local ........coveiiiiiiniiniiiiiinennn, 6 (29) (26)
INORSLES s i s b o s o S viam (858) (130) (114)

TORE onamamnmmmiems anmmrasms ey, w Sa i (1,163) (1,019) (1,505)

$ 381 $ (346) $ (122)
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The table below displays the reconciliation between statutory federal income taxes and the total income tax
provision (benefit).

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
Statutory federal income tax expense at 21% . ...........cocun.. $ 425 $ 107 $ 252
Tax effect from intercompany integration transaction .............. 373 — —
Foreign rate detriment (benefit) ........... .. ... .. ... . ... ... 153 (11) 195
Interestand penalty .. ......vuirir it e 136 53 33
State income taxes, net of federal benefit ......... ... ... ... .... 22 (2) (3)
Foreign-Derived Intangible Income (FDII) deduction .............. (275) (185) (261)
Researeh credilS cummmmsmrarss s ey smmsisrs G Sriaanadnane (232) (169) (241)
GILTI and other foreign inclusion ............. i, (133) (138) (96)
Stock-based and non-deductible compensation ................... (101) (17 (6)
(014 17 RN 13 16 5
Income tax provision (benefit) ......... ... ... ... ... ... ..., $ 381 $(346) $(122)

The Company recorded an income tax provision of $381 million and an income tax benefit of $346 million in
2024 and 2023, respectively, representing effective tax rates of 19% and (68)%, respectively. The increase in
income tax provision in 2024 was primarily due to higher pre-tax income and a $373 million tax effect from an
intercompany integration transaction.

Beginning in 2022, provisions in the U.S. Tax Cuts and Jobs Act of 2017 require the Company to capitalize and
amortize R&D expenditures rather than deducting the costs as incurred. The capitalization resulted in an increase
in 2024 and 2023 taxable income which also increased the income eligible for the FDII tax benefit.

As a part of the Xilinx acquisition and as a result of certain employment and operational commitments the
Company has made in Singapore, the Company has been granted a Development and Expansion Incentive (DEI)
that is effective through 2031. The DEI reduces the local tax on Singapore income from a statutory rate of 17% to
5% through 2031. Due to the current year pre-tax loss in Singapore, the Company did not receive any income tax
or earnings per share benefit.
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Deferred income taxes reflect the net tax effects of tax carryovers and temporary differences between the
carrying amounts of assets and liabilities for financial reporting purposes and the balances for income tax
purposes. Significant components of the Company’s deferred tax assets and liabilities as of December 28, 2024
and December 30, 2023 were as follows:
December 28, December 30,
2024 2023
(In millions)

Deferred tax assets:

Capitalized R&D .. . ... $ 2,892 $ 1,753
Net operating 0SS CAITYOVETS . . o . v vt vttt ettt e et e et e e e as 962 992
Accruals and reserves not currently deductible ... ...... .. ... ... ... 0. 829 574
Federal and state tax credit CarTYOVEIS . ..ottt oo ie e e 679 660
Foreign R&D and investment tax credits . ..., 579 597
Employee benefits not currently deductible ................ ... .. ........ 334 302
Lease HABIIIE 5 e ieumormsmms fm M FiEasams R R AR 182 181
FoteiDitaR CHEAIS . ovimrninin o movs wsm i s eis S s e fis (o M i 77 71
EMREE oiinc i avicn sossimmmisim vty e st SN HHELRITIEATs AW S o e A8 o R 111 96
Tolal JeferrBd TAXASEEIE v cow v st i s r i A ST R Y 6,645 5,226
Less: valuation alloWatCe . oo sun sws cvmiues s e s s e s s e i (2,136) (2.124)
Total deferred tax assets, net of valuation allowance .................. 4,509 3,102
Deferred tax liabilities:
Acquited intangibles woovevm o von SIETEEEE SRR TERNEE TeT S (3,614) (3.104)
GILTT ovn ivn Sis scaosse ss 595 5 SRS ponssl Do souesoasn ol o (222) (524)
RIGHI-OI-ASCASSELE v o uivin osain o mis binam siece 5w bias 6580e bus o A b is sin s a8 (182) (173)
CHDEE i, Tnd o e i il 0 S T e e Crs e T T Al e (152) (135)
Total deferred tax liabilities . . ... ... ... i e e (4,170) (3.938)
Net deferred tax assets (liabilities) .. ........... ..., $ 339 $ (836)

During 2024, the Company executed an intercompany integration transaction and remeasured associated deferred
taxes, resulting in increases to the deferred tax liability for acquisition-related intangibles and the deferred tax
asset for Capitalized R&D, partially offset by a decrease in the deferred tax liability for GILTI.

The movement in the deferred tax valuation allowance was as follows:

December 28, December 30, December 31,

2024 2023 2022
(In millions)

Balance at beginhing 0f YEar .. .. ccvavvamivean vvn samsessvas s $2.,124 $2.078 $1,735

Charges to income tax expense and other accounts . ............... 9 41 112

AcquisSiion=related . ...oswiesin s we s s 3 5 231

Balance at end of Year . ... ..vuuui et i $2,136 $2,124 $2,078

Through the end of fiscal year 2024, the Company continued to maintain a valuation allowance of approximately
$2.1 billion for certain federal, state, and foreign tax attributes. The federal valuation allowance maintained is
due to limitations under Internal Revenue Code Section 382 or 383, separate return loss year rules, or dual
consolidated loss rules. Certain state and foreign valuation allowance maintained is due to lack of sufficient
sources of future taxable income.

The Company’s U.S. federal and state net operating losses (NOLs) carryforwards as of December 28, 2024, were
$134 million and $362 million, respectively. NOLs may be subject to limitations by the Internal Revenue Code
and similar provisions. $27 million of U.S. federal NOLs will expire between 2025 and 2037, and $107 million
of federal NOLs have no expiration date. State NOLs will expire at various dates through 2043. The difference
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between the amount of federal NOLs which are recorded on the Company’s Consolidated Balance Sheets as
deferred tax assets and their related valuation allowance, and the amounts reported on the Company’s tax returns
are the result of uncertain tax positions the Company has taken for which an income tax reserve has been
recorded. The federal tax credits of $12 million will expire at various dates between 2037 and 2042. The state tax
return credits of $804 million will expire at various dates between 2025 and 2039, except for the California R&D
credit, which does not expire. The Company also has $620 million of credit carryforward in Canada that will
expire between 2028 and 2044,

A reconciliation of the Company’s gross unrecognized tax benefits was as follows:

December 28, December 30, December 31,

2024 2023 2022
(In millions)

Balance at beginning of year .. ..ot $1,463 $1,361 $ 275
Increases for tax positions taken in the current year .. .............. 57 33 748
Increases for tax positions taken in prioryears .................... 24 57 104
Decreases for tax positions taken in prior years ................... (18) (8) (12)
Increases to tax positions taken in prior years through acquisitions . . .. — — 252
Decreases for settlements with taxing authorities and statute of

Hmitation 1apses . .. oot e e e (28) — (6)
BalACEEt g0l NOaT suommmnsn s e G ST $1,498 $1,463 $1,361

The amount of unrecognized tax benefits that would impact the effective tax rate if recognized was $1.3 billion,
$1.3 billion and $1.2 billion as of December 28, 2024, December 30, 2023 and December 31, 2022, respectively.
The Company had $298 million, $142 million and $81 million of accrued penalties and interest related to
unrecognized tax benefits as of December 28, 2024, December 30, 2023 and December 31, 2022, respectively.
As of December 28, 2024 and December 30, 2023, the Company had long-term income tax liabilities related to
unrecognized tax benefits of $1.4 billion, recorded under Other long-term liabilities in the Company’s
Consolidated Balance Sheets.

The Company is subject to taxation in the U.S. and foreign jurisdictions. Earnings from non-U.S. activities are
subject to local country income tax. The material jurisdiction in which the Company is subject to potential
examination by the taxing authority is the United States, where tax years from 2008 are open for audit.
Pre-acquisition Xilinx U.S. tax returns for fiscal years 2018 and 2019 are currently under audit by the IRS. It is
possible the Company may have tax audits close in the next 12 months that could materially change the balance
of the uncertain tax benefits; however, the timing of tax audit closures and settlements are highly uncertain.

Under current U.S. tax law, the impact of future distributions of undistributed earnings that are indefinitely
reinvested are anticipated to be subject to withholding taxes from local jurisdictions and non-conforming U.S.
state jurisdictions. There were no cumulative undistributed earnings that are indefinitely reinvested that could be
subject to withholding taxes as of December 28, 2024.

NOTE 16 - Other Income (Expense), Net

The following table summarizes the components of Other income (expense), net:

Year Ended
December 28, December 30, December 31,
2024 2023 2022
(In millions)
INEETESTINCOME L\ttt vttt ettt e e e et e ettt e e e e $182 $206 $ 65
Gains (losses) on equity investments, net ..............oouueon.n 2 () (62)
Other inCOmMe (EXPENSE) . . vttt ettt et e i e ae s (3) (8) 5
Other income (EXPENnSe), NEL . . .uvv v te ettt e $181 $197 $ 8




NOTE 17 - Commitments and Guarantees
Operating Leases

The Company has entered into operating and finance leases for its corporate offices, data centers, research and
development facilities and certain equipment. The leases expire at various dates through 2038, some of which
include options to extend the lease for up to ten years.

For 2024, 2023 and 2022, the Company recorded $147 million, $127 million and $118 million, respectively, of
operating lease expense, including short-term lease expense. For 2024, 2023, and 2022, the Company recorded
$83 million, $46 million, and $40 million respectively, of variable lease expense, which primarily included
operating expenses and property taxes associated with the usage of facilities under the operating leases. For 2024,
2023, and 2022 cash paid for operating leases included in operating cash flows was $155 million $147 million
and $108 million, respectively. The Company’s finance and short-term leases are immaterial to the Company’s
consolidated financial statements.

Supplemental information related to leases is as follows:

December 28,
2024
Weighted-average remaining lease term in years — operating leases . ......................... 7.28
Weighted-average discount rate — operating [€ases ............ ..ot iiiinenn 4.63%

Future minimum lease payments under non-cancellable operating lease liabilities as of December 28, 2024 are as
follows:

Year {In millions)
FODS! e wnoive covmommn HOmsomms p SORRR iR SO ST SR I S R S S IR IS T $ 134
2026; 5 cuveEssuEn VERLET SRTSIERRA SEE SR R R S T VR R Bl 135
2027 5 voamsrirars P i SRESUE NG UG BNE RSIEL T SRR ORiE I O R eTSE na 94
202 e e e 66
) 60
TG 1T ot 1 235
Total minimum Iease PAVIMENLS w: o wes vweimerinsg oeae s S smli S/ Sl v miete wam e 724
[oess: TNEerest i aun suminas e nuva B30 v SvAlsirTena sl SRR Sl e DR BV (124)
Prasent value:of net migimom:lease payments . oo jomesn ovvesns B9 o8t deresiesis vvss 600
Less: CUITENE POTHION . o\ttt ettt et et et et e et e e e e e e e e et e e et e et et as (109)
Total long-term operating lease liabilities .. ............ ... . ... ... . i i $ 491

Certain other operating leases contain provisions for escalating lease payments subject to changes in the
consumer price index.

Commitments

The Company’s purchase commitments primarily include the Company’s obligations to purchase wafers and
substrates from third parties and future payments related to certain software and technology licenses and IP
licenses. Purchase commitments include obligations made under noncancellable purchase orders and contractual
obligations requiring minimum purchases or for which cancellation would lead to significant penalties.
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Total future unconditional purchase commitments as of December 28, 2024 were as follows:

Year (In millions)
OVE i povmerain P COTTSOOTAT $U 90T SONTEDTRION ST SR B T PR e $4.501
2006 5 snrmainnis vt TS SRGSEEY R, WA B TSR R S B SR RS e 274
04 46
202 e e e e e e e e 46
202 L e e e 45
2030 and therealter . . . ... ittt e e e 56
Total unconditional purchase commitments . . . .................oouuieieennieenei. .. $4.968

On an ongoing basis, the Company works with suppliers on the timing of payments and deliveries of purchase
commitments, taking into account business conditions.

Warranties and Indemnities

The Company generally warrants that its products sold to its customers will conform to its approved
specifications and be free from defects in material and workmanship under normal use and conditions for one
year. The Company may also offer, in general, one to three-year limited warranties based on product type and
negotiated warranty terms with certain customers. The Company accrues warranty costs to Cost of sales at the
time of sale of warranted products,

Changes in the Company’s estimated liability for product warranty during 2024 and 2023 are as follows:

December 28, December 30,

2024 2023
(In millions)
Beginning balance  :ux soesoiSais v Sal suniuamue i svs sosann ae Si e $ 85 $ 65
Provisions during the period . ... ... .. .. e 213 126
Settlements during the period . ... .. . e (110) (106)
Endingbalance . .. ... .. ... e $ 188 $ 85

In addition to product warranties, the Company from time to time in its normal course of business indemnifies
other parties with whom it enters into contractual relationships, including customers, lessors and parties to other
transactions with the Company, with respect to certain matters. In these limited matters, the Company has agreed
to hold certain third parties harmless against specific types of claims or losses such as those arising from a breach
of representations or covenants, third-party claims that the Company’s products when used for their intended
purpose(s) and under specific conditions infringe the intellectual property rights of a third party, or other
specified claims made against the indemnified party. It is not possible to determine the maximum potential
amount of liability under these indemnification obligations due to the unique facts and circumstances that are
likely to be involved in each particular claim and indemnification provision. Historically, payments made by the
Company under these obligations have not been material. In addition, the impact from changes in estimates for
pre-existing warranties has been immaterial.

NOTE 18 - Contingencies

Litigation and Other Legal Matters

As of December 28, 2024, there were no material legal proceedings.
The Company is a defendant or plaintiff in various actions that arose in the normal course of business. With
respect to these matters, based on management’s current knowledge, the Company believes that the amount or

range of reasonably possible loss, if any, will not, either individually or in the aggregate, have a material adverse
effect on the Company’s financial condition, results of operations, or cash flows.
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of
Advanced Micro Devices, Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Advanced Micro Devices, Inc. (the Company)
as of December 28, 2024 and December 30, 2023, the related consolidated statements of operations,
comprehensive income, stockholders™ equity and cash flows for each of the three years in the period ended
December 28, 2024, and the related notes (collectively referred to as the “consolidated financial statements™). In
our opinion, the consolidated financial statements present fairly, in all material respects, the financial position of
the Company at December 28, 2024 and December 30, 2023, and the results of its operations and its cash flows
for each of the three years in the period ended December 28, 2024, in conformity with U.S. generally accepted
accounting principles.

We also have audited. in accordance with the standards of the Public Company Accounting Oversight Board
(United States) (PCAOB), the Company’s internal control over financial reporting as of December 28, 2024,
based on criteria established in Internal Control—Integrated Framework issued by the Committee of Sponsoring
Organizations of the Treadway Commission (2013 framework), and our report dated February 5, 2025 expressed
an unqualified opinion thereon.

Basis for Opinion

These linancial statements are the responsibility of the Company’s management. Qur responsibility is (o express
an opinion on the Company’s financial statements based on our audits. We are a public accounting firm
registered with the PCAOB and are required to be independent with respect to the Company in accordance with
the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange
Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether the financial statements are free of material
misstatement, whether due to error or fraud. Our audits included performing procedures to assess the risks of
material misstatement of the financial statements, whether due to error or fraud, and performing procedures that
respond to those risks. Such procedures included examining, on a test basis, evidence regarding the amounts and
disclosures in the financial statements. Our audits also included evaluating the accounting principles used and
significant estimates made by management, as well as evaluating the overall presentation of the financial
statements. We believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current period audit of the financial
statements that was communicated or required to be communicated to the audit committee and that: (1) relates to
accounts or disclosures that are material to the financial statements and (2) involved our especially challenging,
subjective or complex judgments. The communication of the critical audit matter does not alter in any way our
opinion on the consolidated financial statements, taken as a whole, and we are not, by communicating the critical
audit matter below, providing a separate opinion on the critical audit matter or on the accounts or disclosures o
which it relates.
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Description of the
Marter

How We
Addressed the
Matter in Our
Audit

/s/ Ernst & Young LLP

Inventory Valuation
At December 28, 2024, the Company’s net inventory balance was
$5,734 million. As discussed in Note 2 to the consolidated financial statements,
the Company adjusts the inventory carrying value to the lower of actual cost or
the estimated net realizable value after completing ongoing reviews of on-hand
inventory quantities exceeding forecasted demand, and by considering recent
historical activity as well as anticipated demand.

Auditing management’s inventory excess and obsolescence reserves involved
significant judgment because the estimates are based on several factors that are
affected by market, industry, and competitive conditions outside the Company’s
control. In estimating excess and obsolescence reserves, management developed
certain assumptions, including forecasted demand which are sensitive to the
competitiveness of product offerings, customer requirements, and product life
cycles. These significant assumptions are forward-looking and could be affected
by future economic and market conditions.

We obtained an understanding, evaluated the design and tested the operating
effectiveness of internal controls over the Company’s inventory excess and
obsolescence reserves estimation process, including the basis for developing the
above-described assumptions and management’s judgments.

Our audit procedures included, among others, testing the reasonableness of
management’s key assumptions and judgments and testing the accuracy and
completeness of the underlying data used to determine the amount of excess and
obsolescence reserves. We compared the quantities and carrying value of
on-hand inventories to related unit sales, both historical and forecasted, and
evaluated the appropriateness and adequacy of management’s adjustments to
such sales forecasts by analyzing potential technological changes in line with
product life cycles. We also assessed the accuracy of forecasts underlying
management’s estimates by comparing management’s historical forecasts to
actual results, evaluated industry and market factors and performed sensitivity
analyses over the forecasted demand used by management (o determine
inventory excess and obsolescence reserves.

We have served as the Company’s auditor since 1970.

San Jose, California
February 5, 2025
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of
Advanced Micro Devices, Inc.

Opinion on Internal Control Over Financial Reporting

We have audited Advanced Micro Devices, Inc.’s internal control over financial reporting as of December 28,
2024, based on criteria established in Internal Control—Integrated Framework issued by the Committee of
Sponsoring Organizations of the Treadway Commission (2013 framework) (the COSO criteria). In our opinion,
Advanced Micro Devices, Inc. (the Company) maintained, in all material respects, effective internal control over
financial reporting as of December 28. 2024, based on the COSO criteria.

We also have audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States) (PCAOB), the consolidated balance sheets of the Company as of December 28, 2024 and
December 30, 2023, the related consolidated statements of operations, comprehensive income, stockholders’
equity and cash flows for each of the three years in the period ended December 28, 2024, and the related notes
and our report dated February 5, 2025 expressed an unqualified opinion thereon.

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and
for its assessment of the effectiveness of internal control over financial reporting included in the accompanying
Management’s Report on Internal Control over Financial Reporting. Our responsibility is to express an opinion
on the Company’s internal control over financial reporting based on our audit. We are a public accounting firm
registered with the PCAOB and are required to be independent with respect to the Company in accordance with
the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange
Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan
and perform the audit to obtain reasonable assurance about whether effective internal control over financial
reporting was maintained in all material respects.

Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that
a material weakness exists, testing and evaluating the design and operating effectiveness of internal control based
on the assessed risk. and performing such other procedures as we considered necessary in the circumstances. We
believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control Over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles. A company’s internal control over financial reporting
includes those policies and procedures that (1) pertain to the maintenance of records that, in reasonable detail,
accurately and fairly reflect the transactions and dispositions of the assets of the company; (2) provide reasonable
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance
with generally accepted accounting principles, and that receipts and expenditures of the company are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the
company’s assets that could have a material effect on the financial statements.
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Because of its inherent limitations, internal control over financial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that
controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

/s/ Ernst & Young LLP

San Jose, California
February 5, 2025
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ITEMY. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None.

ITEM 9A. CONTROLS AND PROCEDURES
Disclosure Controls and Procedures

We maintain disclosure controls and procedures that are designed with the objective of providing reasonable
assurance that information required to be disclosed in our reports filed under the Exchange Act, such as this
Annual Report on Form [0-K is recorded, processed, summarized and reported within the time periods specified
in the SEC’s rules and forms, and that such information is accumulated and communicated to our management,
including our Chief Executive Officer and Chief Financial Officer, as appropriate, to allow timely decisions
regarding required disclosure. In designing and evaluating our disclosure controls and procedures, our
management recognizes that any controls and procedures, no matter how well designed and operated, can provide
only reasonable assurance of achieving the desired control objectives, and our management is required to apply
its judgment in evaluating the cost-benefit relationship of possible controls and procedures.

As of December 28, 2024, the end of the period covered by this report, we carried out an evaluation, under the
supervision and with the participation of our management. including our Chief Executive Officer and Chief
Financial Officer, of the effectiveness of the design and operation of our disclosure controls and procedures
pursuant to Exchange Act Rules 13a-15(e) and 15d-15(e). This type of evaluation is performed on a quarterly
basis so that conclusions of management, including our Chief Executive Officer and Chief Financial Officer,
concerning the effectiveness of the disclosure controls can be reported in our periodic reports on Form 10-Q and
Form 10-K. The overall goals of these evaluation activities are to monitor our disclosure controls and to modify
them, as necessary. We intend to maintain the disclosure controls as dynamic systems that we adjust as
circumstances merit. Based on the foregoing, our Chief Executive Officer and Chief Financial Officer concluded
that our disclosure controls and procedures were effective at the reasonable assurance level as of the end of the
period covered by this report.

Management’s Report on Internal Control over Financial Reporting

Internal control over financial reporting refers to the process designed by, or under the supervision of, our Chief
Executive Officer and Chief Financial Officer, and effected by our Board of Directors, management and other
personnel, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with U.S. generally accepted accounting principles, and
includes those policies and procedures that:

1. Pertain to the maintenance of records that in reasonable detail accurately and fairly reflect the transactions and
dispositions of the assets of the Company;

2. Provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial
statements in accordance with U.S. generally accepted accounting principles, and that receipts and expenditures
of the Company are being made only in accordance with authorizations of management and directors of the
Company; and

3. Provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or
disposition of the Company’s assets that could have a material effect on the financial statements. Internal control
over financial reporting cannot provide absolute assurance of achieving financial reporting objectives because of
its inherent limitations.

Internal control over financial reporting is a process that involves human diligence and compliance and is subject
to lapses in judgment and breakdowns resulting from human failures. Internal control over financial reporting

also can be circumvented by collusion or improper management override. Because of such limitations, there is a
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risk that material misstatements may not be prevented or detected on a timely basis by internal control over
financial reporting. However, these inherent limitations are known features of the financial reporting process.
Therefore, it is possible to design into the process safeguards to reduce, though not eliminate, this risk.
Management is responsible for establishing and maintaining adequate internal control over financial reporting for
the Company.

Management has used the 2013 framework set forth in the report entitled “Internal Control—Integrated
Framework™ published by the Committee of Sponsoring Organizations of the Treadway Commission to evaluate
the effectiveness of the Company’s internal control over financial reporting. Management has concluded that the
Company’s internal control over financial reporting was effective as of December 28, 2024 at the reasonable
assurance level. Our independent registered public accounting firm, Ernst & Young LLP, has issued an
attestation report on the Company’s internal control over financial reporting as of December 28, 2024, which is
included in Part I1, Item 8, above.

Changes in Internal Control over Financial Reporting

There has been no change in our internal controls over financial reporting during our most recently completed
fiscal quarter that has materially affected, or is reasonably likely to materially affect, our internal controls over
financial reporting.

ITEM 9B. OTHER INFORMATION

During the quarterly period ended December 28, 2024, the following directors and officers adopted, modified or
terminated 10b5-1 plans:

Trading Arrangement

Title of Director or Rule Non-Rule  Total Shares
Name Officer Action Date 10b3-1*  10b5-1%* to be Sold Expiration Date

Chair, President

LisaSu ........ and Chief Nilopi PEORIDR. o wshpon  PeeEmberis,
: i 2024 2025
Executive Officer
Executive Vice
: i , 31,

Mark President, Chief ~ Adopt OvClDErd.  y 173,006 ‘Leccmbersl
Papermaster . ...

Technology Officer 2024 2025

*  Intended to satisfy the affirmative defense of Rule 10b5-1(c)
##  Not intended to satisfy the affirmative defense of Rule 10b5-1(c)

ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT
INSPECTIONS

Not applicable.

98



PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

AMBD has adopted an insider trading policy governing the purchase, sale, and other dispositions of our securities
by our directors, officers, employees and other individuals associated with us that we believe is reasonably
designed to promote compliance with insider trading laws, rules and regulations, and any applicable listing
standards. A copy of our insider trading policy is filed as Exhibit 19.1 to this Annual Report on Form 10-K.

The information under the captions “Item 1—Election of Directors” (including “Consideration of Stockholder
Nominees for Director”), “Corporate Governance,” “Meetings and Committees of the Board of Directors,”
“Executive Officers” and “Section 16(a) Beneficial Ownership Reporting Compliance” in our proxy statement
for our 2025 annual meeting of stockholders (our 2025 Proxy Statement) is incorporated herein by reference.
There were no material changes to the procedures by which stockholders may recommend nominees to our board
of directors. See also, “Part 1, Item 1-Website Access to our SEC Filings and Corporate Governance
Documents,” above.

ITEM 11. EXECUTIVE COMPENSATION

The information under the captions “Compensation Committee Interlocks and Insider Participation,” “Directors’
Compensation and Benefits” (including “2024 Non-Employee Director Compensation™), “Compensation
Discussion and Analysis,” “Executive Compensation” (including “2024 Summary Compensation Table,” 2024
Nonqualified Deferred Compensation,” “Outstanding Equity Awards at 2024 Fiscal Year-End,” “Grants of Plan-
Based Awards in 2024” and *“Option Exercises and Stock Vested in 2024.” “Severance and Change in Control
Arrangements” and “Chief Executive Officer Pay Ratio”), and “Compensation and Leadership Resources
Committee Report” in our 2025 Proxy Statement is incorporated herein by reference.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT
AND RELATED STOCKHOLDER MATTERS

The information under the captions “Principal Stockholders,” “Security Ownership of Directors and Executive
Officers” and “Equity Compensation Plan Information™ in our 2025 Proxy Statement is incorporated herein by
reference.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR
INDEPENDENCE

The information under the captions “Corporate Governance—Independence of Directors” and “Certain
Relationships and Related Transactions™ in our 2025 Proxy Statement is incorporated herein by reference.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information under the captions “Item 2—Ratification of Appointment of Independent Registered Public
Accounting Firm—Independent Registered Public Accounting Firm’s Fees” in our 2025 Proxy Statement is
incorporated herein by reference.

With the exception of the information specifically incorporated by reference in Part III of this Annual Report on
Form 10-K from our 2025 Proxy Statement, our 2025 Proxy Statement will not be deemed to be filed as part of
this report. Without limiting the foregoing, the information under the captions “‘Compensation and Leadership
Resources Committee Report” and “Audit and Finance Committee Report™ in our 2025 Proxy Statement is not
incorporated by reference in this Annual Report on Form 10-K.
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
1. Financial Statements

The financial statements of AMD are set forth in Item 8 of this Annual Report on Form 10-K, as indexed below.

Index to Consolidated Financial Statements

Consolidated Statements OF OPEratiONE’ . .o owwn v msumames saisat s e s e e s s 5o aaa e s 59
Consolidated Statements of Comprehensive Income ... .. ... i i 60
Consolidatetd Balance Sheels 1o v osaiimiasy nmsinier D vng Sl e S S e e 61
Consolidated Statements of Stockholders” Equity . ......... .. e 62
Consolidated Statements of Cash FIOWS . .. ... ... it e e e e 63
Notes to Consolidated Financial Statements . .. ... ...ttt et it 64
Reports of Independent Registered Public Accounting Firm (PCAOB ID:42) ......................... 93

All schedules have been omitted because the information is not required, is not applicable, or is included in the
Notes to the Consolidated Financial Statements,

2. Exhibits

The exhibits listed in the accompanying Index to Exhibits are filed as part of, or incorporated by reference into,
this Annual Report on Form 10-K. The following is a list of such Exhibits:

Exhibit Description of Exhibits

2.1 Agreement and Plan of Merger by and among Advanced Micro Devices, Inc., Thrones Merger
Sub, Inc., and Xilinx, Inc. dated October 26, 2020, filed as exhibit 2.1 to AMD’s Current Report
on Form 8-K dated October 26, 2020, is hereby incorporated by reference.

22 Stock Purchase Agreement dated as of August 17, 2024, by and among Advanced Micro
Devices, Inc., ZT Group Int’l, Inc., the Sellers listed therein and Frank Zhang, as the
representative of the Sellers, filed as Exhibit 2.1 to AMD’s Current Report on Form 8-K dated
August 19, 2024, is hereby incorporated by reference.

3.1 Amended and Restated Certificate of Incorporation of Advanced Micro Devices, Inc., dated
May 2, 2018, filed as Exhibit 3.1 to AMD’s Quarterly Report on Form 10-Q for the period
ended June 30, 2018, is hereby incorporated by reference.

32 Advanced Micro Devices, Inc. Amended and Restated Bylaws, as amended on February 13,
2024 filed as Exhibit 3.1 to AMD’s Current Report on Form 8-K dated February 20, 2024, is
hereby incorporated by reference.

4.1 Description of Advanced Micro Devices, Inc. Common Stock, filed as Exhibit 4.1 to AMD’s
Quarterly Report on Form 10-Q for the period ended June 25, 2022, is hereby incorporated by
reference.

4.2 Indenture by and among Advanced Micro Devices, Inc. and Wells Fargo Bank N.A., dated

September 14, 2016, filed as Exhibit 4.1 to AMD’s Current Report on Form 8-K dated
September 14, 2016, is hereby incorporated by reference.

43 First Supplemental Indenture governing 2.125% Convertible Senior Notes due 2026, including
Form of 2.125% Note, between Advanced Micro Devices, Inc. and Wells Fargo Bank, N.A.
dated September 14, 2016, filed as Exhibit 4.2 to AMD’s Current Report on Form 8-K dated
September 14, 2016, is hereby incorporated by reference.

44 First Supplemental Indenture by and among Advanced Micro Devices. Inc. and Wells Fargo
Bank N.A., dated September 23, 2016, filed as Exhibit 4.1 to AMD’s Quarterly Report on
Form 10-Q for the fiscal quarter ended September 24, 2016, is hereby incorporated by reference.
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Exhibit
4.5

4.6

4.7

*10.1

*10.2

*10.3

*10.4

*10.5

*10.6

*10.7

*10.8

*10.9

10.10

510,11

10.12

Description of Exhibits

Second Supplemental Indenture governing the Xilinx 2.2375% Senior Notes due 2030, by and
among Xilinx, Inc., Advanced Micro Devices, Inc. and U.S. Bank Trust Company, National
Association, dated February 14, 2022, filed as Exhibit 4.2 to AMD’s Current Report on Form
8-K dated February 14, 2022, is hereby incorporated by reference.

Indenture, dated as of June 9, 2022, by and between Advanced Micro Devices, Inc. and U.S.
Bank Trust Company, National Association, as trustee, filed as exhibit 4.1 to AMD’s Current
Report on Form 8-K dated June 9, 2022, is hereby incorporated by reference.

First Supplemental Indenture, dated as of June 9, 2022, by and between the Company and U.S.
Bank Trust Company, National Association, as trustee, including the Form of 2032 Note and
Form of 2052 Note, filed as exhibit 4.2 to AMD’s Current Report on Form 8-K dated June 9,
2022, is hereby incorporated by reference.

2011 Executive Incentive Plan, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q
for the period ended April 2, 2011, is hereby incorporated by reference.

AMD Executive Severance Plan and Summary Plan Description for Senior Vice Presidents,
effective June 1, 2013, filed as Exhibit 10.1 to AMD’s Current Report on Form 8-K dated
June 7, 2013, is hereby incorporated by reference.

AMD Deferred Income Account Plan, as amended and restated, effective January 1, 2008, filed
as Exhibit 10.18 to AMD’s Annual Report on Form 10-K for the fiscal year ended December 29,
2007, is hereby incorporated by reference.

Amendment No. | to the AMD Deferred Income Account Plan, as amended and restated,
effective July 1, 2012, filed as Exhibit 10.16(a) to AMD’s Annual Report on Form 10-K for the
period ended December 29, 2012, is hereby incorporated by reference.

Form of Indemnity Agreement, between Advanced Micro Devices, Inc. and its officers and
directors, filed as Exhibit 10.1 to AMD’s Current Report on Form 8-K dated October 6, 2008, is
hereby incorporated by reference.

Form of Management Continuity Agreement, as amended and restated, filed as Exhibit 10.13(b)
to AMD’s Annual Report on Form 10-K for the fiscal year ended December 29, 2007, is hereby
incorporated by reference.

Form of Change in Control Agreement, filed as Exhibit 10.11 to AMD’s Annual Report on
Form 10-K for the fiscal year ended December 26, 2009, is hereby incorporated by reference.

Amended and Restated Management Continuity Agreement, between Advanced Micro Devices,
Inc. and Devinder Kumar, filed as Exhibit 10.3 to AMD’s Quarterly Report on Form 10-Q for
the period ended September 29, 2012, is hereby incorporated by reference.

Offer Letter, between Advanced Micro Devices, Inc. and Mark D. Papermaster, dated October 7,

2011, filed as Exhibit 10.63 to AMD’s Annual Report on Form 10-K for the period ended
December 31, 2011, is hereby incorporated by reference.

Settlement Agreement, between Advanced Micro Devices, Inc. and Intel Corporation, dated
November 11, 2009, filed as Exhibit 10.1 to AMD’s Current Report on Form 8-K dated
November 11, 2009, is hereby incorporated by reference.

Patent Cross License Agreement, between Advanced Micro Devices, Inc. and Intel Corporation
filed, dated November 11, 2009, as Exhibit 10.2 to AMD’s Current Report on Form 8-K dated
November 17, 2009, is hereby incorporated by reference.

Sublease Agreement, between Lantana HP, LTD and Advanced Micro Devices, Inc., dated
March 26, 2013, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the period
ended March 30, 2013, is hereby incorporated by reference.
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Exhibit
10.13

10.14

*10.15

*10.16

*10.17

*10.18

*10.19

10.20

*10.21

*10.22

*10.23

*10.24

*10.25

#10.26

Description of Exhibits

Master Landlord’s Consent to Sublease, between 7171 Southwest Parkway Holdings, L.P.,
Lantana HP, Ltd. and Advanced Micro Devices, Inc., dated March 26, 2013, filed as Exhibit
10.3 to AMD’s Quarterly Report on Form 10-Q for the period ended March 30, 2013, is hereby
incorporated by reference.

Lease Agreement, between 7171 Southwest Parkway Holdings, L.P. and Lantana HP, Ltd., dated
March 26, 2013, filed as Exhibit 10.4 to AMD’s Quarterly Report on Form 10-Q for the period
ended March 30, 2013, is hereby incorporated by reference.

Employment Agreement by and between Lisa T. Su and Advanced Micro Devices. Inc. effective
October 8, 2014, filed as Exhibit 10.2 to AMD’s Current Report on Form 8-K/A dated
October 14, 2014, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended September 27, 2014, is hereby incorporated by reference.

Offer Letter, between Advanced Micro Devices. Inc. and Forrest E. Norrod, dated October 20,
2014, filed as Exhibit 10.66 to AMD’s Annual Report on Form 10-K for the fiscal year ended
December 27, 2014, is hereby incorporated by reference.

Advanced Micro Devices, Inc. Executive Severance Plan and Summary Plan Description for
Senior Vice Presidents effective December 31, 2014, filed as Exhibit 10.68 to AMD’s Annual
Report on Form 10-K for the fiscal year ended December 27, 2014, is hereby incorporated by
reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended September 26, 2015, is hereby incorporated by reference.

Equity Interest Purchase Agreement by and between Advanced Micro Devices, Inc. and
Nantong Fujitsu Microelectronics Co., Ltd. dated as of October 15, 2015, filed as Exhibit 10.1 to
AMD?’s Current Report on Form 8-K dated October 15, 2015, is hereby incorporated by
reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.78 to AMD’s Annual Report on Form 10-K for the fiscal year
ended December 26, 2015. is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2004
Equity Incentive Plan, filed as Exhibit 10.79 to AMD’s Annual Report on Form 10-K for the
fiscal year ended December 26, 2015, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan, filed as Exhibit 10.80 to AMD’s Annual Report on
Form 10-K for the fiscal year ended December 26, 2015, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.88 to AMD’s Annual Report on Form 10-K for the fiscal year
ended December 31, 2016, is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2004
Equity Plan, filed as Exhibit 10.89 to AMD’s Annual Report on Form 10-K for the fiscal year
ended December 31, 2016, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan, filed as Exhibit 10.90 to AMD’s Annual Report on
Form 10-K for the fiscal year ended December 31, 2016, is hereby incorporated by reference.
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Exhibit
*10.27

*10.28

*10.29

*10.30

*10.31

*10.32

*10.33

*10.34

*10.35

*10.36

*#10.37

*10.38

*10.39

*10.40

Description of Exhibits

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended April 4, 2017, is hereby incorporated by reference.

Amended and Restated 2017 Employee Stock Purchase Plan dated August 23, 2018, filed as
Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended
September 29, 2018, is hereby incorporated by reference.

2017 Employee Stock Purchase Plan, as amended and restated October 12, 2017, filed as
Exhibit 10.98 to AMD’s Annual Report on Form 10-K for the fiscal year ended December 30,
2017, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive Plan, filed as Exhibit 10.99 to AMD’s Annual Report on Form 10-K for the fiscal year
ended December 30, 2017, is hereby incorporated by reference.

Form of Restricted Stock Unit Award Agreement for Senior Vice Presidents and Above under
the 2004 Equity Incentive Plan, filed as Exhibit 10.100 to AMD’s Annual Report on Form 10-K
for the fiscal year ended December 30, 2017, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan filed as Exhibit 10.101 to AMD’s Annual Report
on Form 10-K for the fiscal year ended December 30, 2017, is hereby incorporated by reference.

Amendment to Advanced Micro Devices, Inc. Executive Incentive Plan dated as of February 8,
2018, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter
ended March 31, 2018, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive plan, filed as Exhibit 10.103 to AMD’s Annual Report on Form 10-K for the fiscal
year ended December 29, 2018, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan, filed as Exhibit 10.104 to AMD’s Annual Report
on Form 10-K for the fiscal year ended December 29, 2018, is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2004
Equity Incentive Plan, filed as Exhibit 10.105 to AMD’s Annual Report on Form 10-K for the
fiscal year ended December 29, 2018, is hereby incorporated by reference.

Offer Letter between Advanced Micro Devices, Inc. and Rick Bergman dated August 1, 2019,
filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended
September 28, 2019, is hereby incorporated by reference.

Sign-On Bonus Letter between Advanced Micro Devices, Inc. and Rick Bergman dated
August 1, 2019, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended September 28, 2019, is hereby incorporated by reference.

Value Creation Performance-Based Restricted Stock Unit Grant Notice between Advanced
Micro Devices. Inc. and Lisa T. Su, dated August 9, 2019, filed as Exhibit 10.3 to AMD’s

Quarterly Report on Form 10-Q for the fiscal quarter ended September 28, 2019, is hereby
incorporated by reference.

Value Creation Performance-Based Restricted Stock Unit Grant Notice between Advanced
Micro Devices, Inc. and Mark Papermaster, dated August 9, 2019, filed as Exhibit 10.4 to
AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended September 28, 2019, is
hereby incorporated by reference.
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Exhibit
*10.41

*10.42

*¥10.43

*10.44

*10.45

10.46

*10.47

*10.48

*10.49

10.50

*¥10.51

*10.52

*10.53

*10.54

Description of Exhibits

Amendment to Advanced Micro Devices, Inc. Executive Incentive Plan dated as of August 21,
2019, filed as Exhibit 10.6 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter
ended September 28, 2019, is hereby incorporated by reference.

2004 Equity Incentive Plan, as amended and restated, dated August 21, 2019, filed as Exhibit 10.7
to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended September 28, 2019, is
hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan, filed as Exhibit 10.1 to AMD’s Quarterly Report
on Form 10-Q for the fiscal quarter ended June 27, 2020, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive plan, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended June 27, 2020, is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2004
Equity Incentive Plan, filed as Exhibit 10.3 to AMD’s Quarterly Report on Form 10-Q for the
fiscal quarter ended June 27, 2020, is hereby incorporated by reference.

Company-Provided Business Aircraft Usage and Commercial Travel by Personal Guests Policy
revised as of January 25, 2021, filed as Exhibit 10.58 to AMD’s Annual Report on Form 10-K
for the fiscal year ended December 26, 2020, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2004 Equity Incentive Plan, filed as Exhibit 10.1 to AMD’s Quarterly Report
on Form 10-Q for the fiscal quarter ended June 26, 2021, is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2004
Equity Incentive Plan, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the
fiscal quarter ended June 26, 2021, is hereby incorporated by reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2004 Equity
Incentive plan, filed as Exhibit 10.3 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended June 26, 2021, is hereby incorporated by reference.

Credit Agreement dated as of April 29, 2022 by and among Advanced Micro Devices, Inc. as
borrower, the lenders referred to therein, as lenders, and Wells Fargo Bank, National Association,
as administrative agent, swingline lender and an issuing lender, filed as Exhibit 10.1 to AMD’s
Current Report on Form 8-K dated April 29, 2022, is hereby incorporated by reference.

Xilinx, Inc. 2007 Equity Incentive Plan, effective as of January 1, 2007, filed as Exhibit 10.1 to
AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended March 26, 2022, is hereby
incorporated by reference.

2004 Equity Incentive Plan, as amended and restated, filed as Exhibit 10.2 to AMD’s Quarterly
Report on Form 10-Q for the fiscal quarter ended March 26, 2022, is hereby incorporated by
reference.

Offer Letter between Advanced Micro Devices, Inc. and Victor Peng dated March 8, 2022, filed
as Exhibit 10.3 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter ended March 26,
2022, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the Xilinx, Inc. 2007 Equity Incentive Plan, filed as Exhibit 10.2 to AMD’s
Quarterly Report on Form 10-Q for the fiscal quarter ended June 25, 2022, is hereby
incorporated by reference.
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Exhibit
*10.55

*10.56

*10.57

*10.58

*10.59

*10.60

*10.61

*10.62

*10.63

10.64

10.65

*10.66

*10.67

*#10.68

Description of Exhibits

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the
Xilinx, Inc. 2007 Equity Incentive Plan, filed as Exhibit 10.3 to AMD’s Quarterly Report on
Form 10-Q for the fiscal quarter ended June 25, 2022, is hereby incorporated by reference.

Outside Director Equity Compensation Policy, as amended and restated, dated as of August 10,
2022, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal quarter
ended September 24, 2022, is hereby incorporated by reference.

Offer Letter between Advanced Micro Devices, Inc. and Jean Hu, dated as of January 6, 2023,
filed as Exhibit 10.1 to AMD’s Current Report on Form 8-K dated January 8, 2023, is hereby
incorporated by reference.

Sign-On Bonus Agreement between Advanced Micro Devices, Inc. and Jean Hu, dated as of
January 8, 2023, filed as Exhibit 10.2 to AMD’s Current Report on Form 8-K dated January §,
2023, is hereby incorporated by reference.

Retirement Transition Agreement and General Release between Advanced Micro Devices, Inc.
and Devinder Kumar, dated as of February 15, 2023, filed as Exhibit 10.1 to AMD’s Current
Report on Form 8-K/A dated January 1, 2023, is hereby incorporated by reference.

Advanced Micro Devices, Inc. 2023 Equity Incentive Plan, filed as Exhibit A to AMD’s
Definitive Proxy Statement on Schedule 14A dated March 31, 2023, is hereby incorporated by
reference.

Form of Stock Option Agreement for Senior Vice Presidents and Above under the 2023 Equity
Incentive plan, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the fiscal
quarter ended July 1, 2023, is hereby incorporated by reference.

Form of Restricted Stock Unit Agreement for Senior Vice Presidents and Above under the 2023
Equity Incentive Plan, filed as Exhibit 10.2 to AMD’s Quarterly Report on Form 10-Q for the
fiscal quarter ended July 1, 2023, is hereby incorporated by reference.

Form of Performance-Based Restricted Stock Unit Agreement for Senior Vice Presidents and
Above under the 2023 Equity Incentive Plan, filed as Exhibit 10.3 to AMD’s Quarterly Report
on Form 10-Q for the fiscal quarter ended July 1, 2023, is hereby incorporated by reference.

First Amendment to Credit Agreement, dated as of September 22, 2023, among Advanced Micro
Devices, Inc. as borrower, the lenders referred to therein, as lenders, Wells Fargo Securities,
LLC, as sustainability structuring agent, and Wells Fargo Bank, National Association, as
administrative agent, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for the
fiscal quarter ended September 30, 2023, is hereby incorporated by reference.

Seventh Amendment to Lease between Summit Lantana Owner, LP and Advanced Micro
Devices, Inc., dated as of October 27, 2023, filed as Exhibit 10.2 to AMD’s Quarterly Report on
Form 10-Q for the fiscal quarter ended September 30, 2023, is hereby incorporated by reference.

Amendment to Advanced Micro Devices, Inc. Executive Incentive Plan dated as of February 23,
2022, filed as Exhibit 10.76 to AMD’s Annual Report on Form 10-K for the fiscal year ended
December 30, 2023, is hereby incorporated by reference.

Form of Change of Control Agreement, filed as Exhibit 10.77 to AMD’s Annual Report on
Form 10-K for the fiscal year ended December 30, 2023, is hereby incorporated by reference,

Intellectual Property Cross-License Agreement between Advanced Micro Devices, Inc. and
Broadcom Corporation, effective as of August 25, 2008, filed as Exhibit 10.78 to AMD’s
Annual Report on Form 10-K for the fiscal year ended December 30, 2023, is hereby
incorporated by reference.
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Exhibit Description of Exhibits

#10.69 IP Core License Agreement between Advanced Micro Devices, Inc. and Broadcom Corporation,
effective as of August 25, 2008, filed as Exhibit 10.79 to AMD’s Annual Report on Form 10-K
for the fiscal year ended December 30, 2023, is hereby incorporated by reference.

*10.70 Offer Letter and Sign-on Bonus Agreement between Advanced Micro Devices, Inc. and Philip
Guido, dated April 10, 2023, filed as Exhibit 10.1 to AMD’s Quarterly Report on Form 10-Q for
the fiscal quarter ended June 29, 2024, is hereby incorporated by reference.

*10.71 Retirement Transition Agreement and General Release between Victor Peng and Advanced
Micro Devices, Inc., dated July 30, 2024, filed as Exhibit 10.2 to AMD’s Quarterly Report on
Form 10-Q for the fiscal quarter ended June 29, 2024, is hereby incorporated by reference.

*10.72 Offer Letter, dated October 9, 2024 by and between Advanced Micro Devices, Inc. and Philip
Carter, filed as Exhibit 10.1 to AMD’s Current Report on Form 8-K dated November 18, 2024,
is hereby incorporated by reference.

*10.73 Advanced Micro Devices, Inc. Executive Severance Plan and Summary Plan Description for

Executive and Senior Vice Presidents effective February 3, 2025,

19.1 Advanced Micro Devices, Inc. Stock Trading Policy.

21 List of AMD subsidiaries.

23 Consent of Independent Registered Public Accounting Firm.

24 Power of Attorney.

311 Certification of the Chief Executive Officer pursuant to Section 302 of the Sarbanes-Oxley Act
of 2002.

31.2 Certification of the Chief Financial Officer pursuant to Section 302 of the Sarbanes-Oxley Act
of 2002.

321 Certification of the Principal Executive Officer pursuant to Section 906 of the Sarbanes-Oxley
Act of 2002.

322 Certification of the Principal Financial Officer pursuant to Section 906 of the Sarbanes-Oxley
Act of 2002.

97 Compensation Recovery Policy adopted by the Board of Directors of Advanced Micro Devices,

Inc., effective as of November 17, 2023, filed as Exhibit 97 to AMD’s Annual Report on
Form 10-K for the fiscal year ended December 30, 2023, is hereby incorporated by reference.

101.INS XBRL Instance Document -the instance document does not appear in the Interactive Data File
because its XBRL tags are embedded within the Inline XBRL document

101.SCH  XBRL Taxonomy Extension Schema Document

101.CAL  XBRL Taxonomy Extension Calculation Linkbase Document
101.DEF  XBRL Taxonomy Extension Definition Linkbase Document
101.LAB  XBRL Taxonomy Extension Label Linkbase Document
101.PRE  XBRL Taxonomy Extension Presentation Linkbase Document

104 Cover Page Interactive Data File -the Cover Page Interactive Data File does not appear in the
Interactive Data File because its XBRL tags are embedded within the Inline XBRL document

¥ Management contracts and compensatory plans or arrangements.
% Portions of this exhibit have been omitted because they are both (i) not material and (ii) would be
competitively harmful if publicly disclosed.
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AMD will furnish a copy of any exhibit on request and payment of AMD’s reasonable expenses of furnishing
such exhibit.

ITEM 16. FORM 10-K SUMMARY
Not applicable.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant
has duly caused this report to be signed on its behalf by the undersigned, thereunto duly authorized.

February 5, 2025 ADVANCED MICRO DEVICES, INC.
By: /s/ Jean Hu
Jean Hu
Executive Vice President, Chief Financial Officer and
Treasurer

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by
the following persons, on behalf of the registrant and in the capacities and on the dates indicated.

Signature m %
/s/ LisaT. Su President and Chief Executive Officer February 5, 2025
Lisa T. Su (Principal Executive Officer),
Director
/s/ Jean Hu Executive Vice President, Chief February 5, 2025
Jean Hu Financial Officer and Treasurer

(Principal Financial Officer)

/s/  Philip M. Carter Corporate Vice President, Chief February 5, 2025
Philip M. Carter Accounting Officer
(Principal Accounting Officer)
* Lead Independent Director February 5, 2025
Nora M. Denzel
B Director February 5, 2025
Mark Durcan
* Director February 5, 2025
Mike P. Gregoire
s Director February 5. 2025
Joe A. Householder
* Director February 5, 2025
John W. Marren
* Director February 5, 2025
Jon A. Olson
s Director February 5. 2025
Abhi Y. Talwalkar
* Director February 5, 2025

Beth W. Vanderslice

*By: /s/ Jean Hu

Jean Hu, Attorney-in-Fact
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